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EAST TEXAS CRUDE OIL PRICES VS Oil Price Index Still Below 
ALL RAW MATERIAL PRICES 
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The Jobber and Public Relations tight gasoline supply situation all combine to place 


added stress on the importance of good housekeeping 


Current supply situation may afford Independent at outlets serving the motoring public. Page 28. 


jobbers the opportunity they need to put their own 


public relations program to work. Some suggestions Truck Preventive Maintenance Series 


onh ess , 
ow to tell the jobbers’ story are presented. Page 28. Fifth in a series of seven articles on truck preventive 


maintenance deals with clutch, transmission and drive- 


Good Service Station Housekeeping shaft, describing how preventive maintenance can re- 
duce roadside breakdowns due to failures of these 
Public criticism, efforts by state governments to parts. ICC analysis of mechanical defect accidents 


license and regulate service stations and a possible due to these causes discussed. Page 36. 








Wow take your choice — 





HOSE REEL (Model 39L HR) 
This Lo-boy Hose Reel model 


friends wherever it is in use. Only 58 inches 


is making 


in height, it is 18 inches lower than stand- 
ard Tokheim models. Hose is concealed on 
reel within the pump housing when not in 
use. It is quickly and easily extended or 
rewound. 14 feet of hose gives this pump 


an exceptionally long reach. 


RETREV-A-HOSE (Model 39L RA) 


Tokheim Retrév-A-Hose is just the pump for 
the busy station that needs pumps of long 
reach, but does not require that hose be 
concealed. Here is a famous Tokheim quality 
pump, 58 inches in height, with 13% foot 
reach. The hose operates from a foolproof 
control device which gives new speed and 


ease to fuel dispensing. 


For further information regarding either of these pumps, see your 
Tokheim representative, or write to the factory for literature. 





TOKHEIM OIL TANK AND PUMP CO. 


DESIGNERS AND BUILDERS OF SUPERIOR EQUIPMENT 
INDIANA 


FORT WAYNE 1 FOR 47 YEARS 





OKHEIM 











Knock ratings obtained with this modified CFR single-cylinder research 
engine having a special “‘bled”’ intake manifold indicate fuel antiknock 
performance under conditions of partial fuel vaporization which occur in 
automobile engines during acceleration at full throttle and low speeds. 





utting 
tomorrow’s fuels 
through their 
haces 





‘UELS AND ENGINES are interdependent. Progress Ethyl Corporation has operated single-cylinder and 
I in one must be coordinated with progress in the multi-cylinder engines in its laboratories for thou 
other. New fuels must be evaluated in engines under sands of hours, and has operated vehicles on the 
conditions representative of those in which they road for millions of miles, in order to study fuel 
ultimately will be used. performance under the widest possible range of 

That is why the Ethyl Laboratories carry on re- representative conditions. 
search on possible future fuels in various special Utilizing its more than twenty years of experi 
engines, such as the one illustrated above. In this ence and close association with technologists of the 
single-cylinder engine it is possible to bleed off the oil and automotive industries, Ethyl Corporation's 
heavier fuel components as they are separated from cooperative research and service activities involve 
the more volatile portions by the manifold, in order both the investigation of current problems and the 
to determine the antixnock quality of that part of develooment of fuels and antiknocks for the future. 


the fuel which actually reaches the “lean’”’ cylinders 
of multi-cylinder enzines during acceleration at low 
speed and wide-open throttle. Such conditions exist ETHYL COR POR ATION ETHYL 


during a very important part of the operation of — 


automotive engines, with the result that distribu- researc h | a bo fa to [ l es 


tion of the different fractions of gasoline is not uni- 
form among the engine cylinders. 1600 West Eight Mile Road, Detroit 20, Michigan 


In cooperative programs with oil companies, the 2600 Cajon Road, San Bernardino, California 





Products sold unser the “ETHYL” trade-mark — Antiknock Compound .. .Salt Cake... Ethylene Dichioride Sodium Metallic Chiorine (liquid)... 01) Soluble Dye 
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It’s a fact. Construction tools in the hands of Graver men 


are capable of tougher jobs. Broad experience in building for 

the petroleum and chemical industries . . . in new plant construction, 

in modernization and expansion ... have given these men the ability to 
meet unusual problems successfully and to do ordinary jobs better. 


I.xperience isn’t the only reason. Back of the men on the job there is a 
completely staffed engineering department to work out the details 

that save time in the field plus a corps of seasoned supervisors 

and strategically located equipment depots. 

From start to finish, from engineering to installation, make 

your next construction job a Graver job... especially if 


it's a “tougher” job. 


GRAVER CONSTRUCTION G8. 
A division of GRAVER TANK & MFG.CO.JNC..¢ NEW YORK «© CHICAGO +« HOUSTON 


Other Graver services include the design, fabrication and erection of a complete line of water 


conditioning equipment and specialized work in steel and alloy plate 
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mews WEEKLY OF TF INDUSTRY 


COMING MEETINGS 


MARCH 


Illinois Oil & Gas Assn., meeting, Hotel Em- 
merson, Mt. Vernon, Ill., March. (date to 
be announced) 

American Society for Testing Materials, spring 
meeting and committee week, Statler Hotel, 
Washington, D. C., March 1-5 

Wisconsin Petroleum Assn., annual meeting 
Schroeder Hotel, Milwaukee, Wis March 
9-10 

Commercial Chemical Development Assn., an- 


oe NEWS SECTION... ........ 11 


Assn. of Eastern Petroleum Credit Managers, 
annual meeting Claridge Hotel Atlantic 
City, N. J., March 14-15-16 

Missouri Petroleum Assn., meeting, Hotel De FEATURE INDEX 
Soto, St. Louis, Mo., March 17-18 ‘ 

Florida Petroleum Marketers Assn., meeting 


George Washington Hotel, Jacksonville, Fla ON-THE-JOB TRAINING— In 1epenaent oil marketer ha 1eveiopea 
March 19 : . 
Sash revinit r ram fo . . mn¢ rse cover 

Oi Trades Assn. of New York, meeting ill-scale training program [or tation personne! , 
Waldorf-Astoria, New York, N. Y., March sll activities and provides examinations at interval 24 
23. y a ; 

Indiana Independent Petroleum Assn., spring 
te PUBLIC RELATIONS—Jobbers can improve their public relation 
Lick, Ind., March 23-24 . 

National Butane - Propane Assn.,_ directors py te lling local people about their prok len n iIpply price 
meeting, Jefferson Hotel, St. Louis, Mo , } ’ mh } } ‘ bay 9 ' , 2 
March 24 ina other operations. illustrations can lend authenticity ry 8 


Oi Heat Institute of New England, annual 
meeting, Statler Hotel Boston Mass 


March 24 STATION HOUSEKEEPING—Cleaner service station hould be 


American Petroleum Institute, Mid-Continent 


district spring meeting, Broadview Hotel piaced nigh nou you man objective : o. o 

Wichita, Kan., March 24-26 ‘-lubs last vear ind pos ible hort supy lie may bring acute 
Natural Gasoline Assn. of America, annual : . 

national convention, Hotel Texas Fort public reaction in ‘48 33 


Worth, Tex March 24-25-26 
Oil-Heat Institute of America, Distribution Di 


vision, annual Pacific Coast conference PREVENTIVE MAINTENANCE OF TRUCKS Clutch ransm1l ion 


} tror r 
Olympic Hotel, Seattle, Wash., March 27 > 3 , , , } F , 
’ ( vesnait detects c truc ire >C \ una withag | 
Ohio Petroleum Marketers Assn., Ine., annual ind driveshaft defects on trucks are readily ! ) 
convention, Deshler-Wallick Hotel, Colum program of preventive maintenance; part live in serie 36 
bus, Ohio, March 30-31, April 1 y 
4 APRIL 


Liquefied Petroleum Gas Assn, Ine., North 


Central district meeting Sherman Hotel 

Chicago, Ill., April 1-2 DEPARTMENTS 
Liquefied Petroleum Gas Assn., Ine., board 
meeting, Statler Hotel, Washington, D. C 


April 5-6 About Oil People 5S 
Western Petroleum Kefiners Assn., meeting advertiser ae a 55 
Hotel Galvez and Buccaneer, Galveston Aavertise index 
Tex., April 5-6-7 J { the New 
Oil Heat Recttiate, convention, exposition, Col Anead o! the New 5 
iseum, Chicago, Ill April 5-8 Editorially Sr eakina 21 
Michigan Petroleum Assn., annual conven- ee ee Pic: 
tion, Hotel Detroit-Leland, Detroit, Mich Equipment Personal 53 
April 6-7 | 
Independent Oil Men’s Assn., of New England Markets 39 
Inc., annual convention, Hotel Statler, Bos 
ton, Mass., April 13-14 Midwest Comment 9 
American Petroleum Institute, district meet 
ng, Plaza Hotel, San Antonio, Tex April )il Price: 44 
14-15-16 
Florida Liquefied Petroleum Gas Assn., Ine., Pacific Coast Comment 7 
meeting Sheraton Plaza Hotel Daytona 
Beach, Fla., April 19-20 Statistic 50 
Division of Petroleum Chemistry, American ae . 
Chemical Society, meeting Chicago Ill Washington mmment 7 


April 19-20-21-22-23 

American Society of Lubrication Engineers, 
meeting, Hotel Statler, Buffalo, N. Y April 
19-20-21 








National Petroleum Assn., meeting Hotel PUBLICATION OFFICE: 1213 West 3rd Street, Cleveland 13, Ohio, CHerry 7672 
Cleveland, Cleveland, Ohio, April 21-22-23 Cable Address: "‘PLATTOIL, Clevelandohio Cable inquiries are answered by mail un 
American Assn. of Petroleum Geologists, an less sufficient funds in United States money are advanced for cabled repiy 
nué _ -Savoy yenve Co 
a= ree NEWS BUREAUS 
MAY New York COlumbus 5-1695 Chicago HARrison 5901 
Interstate Oil Compact Commission, spring 50 West 50th St., New York 20 59 East Van Buren St., Chicago 5 
meeting, LaSalle Hotel, Chicago, Ill May Washington National 3477 Tulsa 3-7132 
5-6-7 1046 National Press Bldg., Washington 4 904 World Bidg., Tulsa 3 
American Petroleum Institute, Pacific Coast 
District, meeting, Biltmore Hotel, Los An- Subscription rate $5 per year in United States, Mexico and Pan-American Countries 
geles, Calif., May 6-7 $6.50 in Canada and Foreign Countries. Current copies 20 cents, except special issues; 
second Highway Transportation Congress of back copies more than two months old 30 cents per copy. Trade Mark Registered U.S 
the National Highway Users Conference, Patent Office. Copyright 1948 by the National Petroleum Publishing Company. Entered 
Mayflower Hotel, Washington, D. C May as second class matter January 17, 1910 at Cleveland, Ohio, post office under act of 
6-7 


March 3, 1879, by the National Petroleum Publishing Company 
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How to make 


—— 


“a cood oul tworce as good 





0 VISCO$ GRADES 
IN EACH CAN 


Add Rohm & Haas Acryloids to your gear or motor oils and you double their usefulness. For Rohm & Haas 


Acryloids permit any lubricating oil to meet two viscosity grades at once—for example, a 1OW-20 or a 20W-30. 


This means convenience for your dealer; he can satisfy all lubrication requirements with only a fraction 


of the grades he now stocks. And it also means easier selling for you. 


Improve Viscosity Index— Depress Pour Point—Only moderate amounts of Acryloid 710 are needed to 
improve your oil to the point where it has a dual viscosity range. Only very small quantities of Acryloid 150 
are required to lower the pour point of gear and motor oils—and keep it low, even under fluctuating temper- 
atures during storage and distribution. And because Acryloid 150 eliminates the necessity of drastic de- 


waxing, production costs are likely to decrease—while your products gain in efficiency and salability. 


Tests Assure Product Efficiency—To insure maximum quality and efficient performance, Rohm & Haas 
conducts continuing tests on Acryloids 150 and 710. Laboratory analyses, oxidation tests, single cylinder 
engine tests, 36-hour tests and fleet operational records all prove that Rohm & Haas Acryloids not only 


improve the performance characteristics of oil, but that they are free from all harmful materials. 


Literature free for the asking —Rohm & Haas has prepared brochures dealing with the use and advantages 
of Acryloids 150 and 710. These are yours for the asking, as are samples of products for testing. Also, if you 
have special treating problems, our laboratory service often can be used to advantage. Whatever your aim, 


you can count on our interest and cooperation. 


ROHM & HAAS COMPANY 


WASHINGTON SQUARE, PHILADELPHIA 5, PA. 


. ; c . , 
Manutacturers of Chemicals including Plastics * Synthet Insecticides « ngicides * Enzymes ¢ Detergents 


Germicides « Chemicals for the Leather, Textile. Ceramic. Rubber | per etroleum and ther Industries 











AHEAD ¢ vc NEWS 


STRAWS IN THE WIND—-Some southwesterners cay 
the leveling-off point has been reached in oil prices 
True to oil industry form, historically speaking, they 
say it’s result of internal conditions and not due to cry for 
control in Washington or setback in other commodity 
prices. 


CRUDE—tThere’s still premium paying, but it’s on the 
wane. Majors are still said to be losing small (25 b/d) 
connections, but their new production is more than off- 
setting these losses. Some small producers also are refus- 
ing premiums, preferring to “play ball’’ at posted prices 
in hope of “securing” outlets for the future. Large 
Independent Gulf Coast refiner, shut down for several 
months for lack of crude, will resume operations March 1 
on posted-price oil. Margin between domestic crude pro- 
duction and domestic refinery demand for it, is about 
equal to current crude exports, according to some sources, 
and they predict any curtailment of the latter will pretty 
nearly wipe out premium paying completely. They hold 
foreign buyers responsible for premium bidding, are 
bitter when they cite fact that foreign-buyer premiums 
are being paid for with their own (American taxpayers’ ) 
money. 


REFINED—Pattern of thinking among sellers, small as 
well as large, is much the same on crude. There are 
exceptions, but many have future in mind in refraining 
from accepting premiums offered by one-time buyers. 
Some sellers are even willing now to make long as well 
as short-term contracts for refined products without a 
crude escalator clause. 


ANOTHER “SHORTAGE” WORRY There’s another 
angle to the threatened spot shortages of gasoline this 
summer which is worrying some marketing men more 
than just the possibility of a few stations running dry. 
That is the danger of contaminated gasoline being de- 
livered to motorists by service station operators whose 
tanks are nearly dry and who should shut down until 
they get a new drop. A few instances of this were re- 
ported in the East this winter when a dealer whose tank 
level was below danger point tried to oblige motorists 
and unwittingly pumped water and foreign matter into 
their tanks. They didn’t thank the dealer or the oil com- 
pany when they stalled a few miles further on. 


* 

BRASS SHINES— There were a few quiet objectors when 
the National Oil Jobbers Council a year ago started its 
program of inviting top marketing men from major com- 
panies to speak at council meetings, but the policy now 
has unanimous support. The major company men in each 
instance not only have made good talks, but have left 
council members with the feeling that they were carry- 
ing back to headquarters a better impression of their 
jobber competitors. Several state jobber association 
leaders consider these sessions with the so-called brass as 
being the most important, from the long-range stand- 
point, portion of the council's quarterly meetings. 
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UP OR DOWN ?-—-Several state oil jobber associations are 
planning studies of state gasoline tax figures to‘ deter- 
mine whether major companies have made larger in- 
creases in gallonage than Independents during the period 
of short supply. At the jobber council meeting in Rich- 
mond, Va., W. L. Heinz, secretary of the South Carolina 
association, reported that nine major companies showed 
an average increase of 15% in gallonage in December, 
1947, over December, 1946, while Independent jobbers 
lost 2.1%. After Heinz completed his report, representa- 
tives of several other states made notes to make similar 
studies after returning home. 


PUBLIC RELATIONS It looks as though the API will 
defer its search for a high-powered paid director of its 
industry information program for the present. The idea 
has not been abandoned, but right now the API is ex- 
perimenting with a different setup. Harold W. Symonds, 
formerly with NAM, has been employed by the API on 
a full-time basis as assistant to the chairman of PIIC, 
and it is understood that he will relieve Chairman Ralph 
Champlin and the Information Committee of handling 
many operating details of the information program 


MARGINS At jobber conventions, where resentment 
over frozen margins always appears, it is now being 
said that commission agents too, are pressing for more 
margin to cover their higher operating costs 


INCOME TAX BENEFIT? — Ironically, the consumer of 
oil stands to benefit from the steep income tax rate 
this time. Cracked an Independent producer in the 
Southwest this week: “I've got $200,000 I'm going to 
sink in a new well in Louisiana rather than let Uncle 
Sam have it March 15.” 


GASOLINE CO-ORDINATOR —Governors of three east- 
ern states are considering advisability of having a gaso- 
line co-ordinator this summer, but so far they have not 
reached a definite decision. Several fuel co-ordinators 
have indicated that they would like to get back to their 
regular businesses as soon as the peak heating oil period 
in March is definitely over. Therefore, it is likely that 
if gasoline co-ordinators are appointed, there will be 
changes in personnel, and co-ordinating organizations 
may be put on a more permanent basis which will enable 
them to continue over into next heating ceason if it ap- 
pears advisable. 

















EASIER TO 


What a difference the use of more 
glass makes! Not only in appearance 
but in merchandising power! 
Compare the “before” and “after” 
pictures of this service station in 
Shreveport, La. Look how glass 
opened the interior to full view of 
customers at the as well 
and street traffic. 
Customers’ eves are at tracted direct- 
ly to the merchandise—tires, bat- 
teries, accessories and sporting goods, 
A Visual Front makes the most of 
the all-important fact that buving 
usually starts with seeing. 


pumps 
as to sidewalk 


That’s a 


The conventional station operated formerly by > 
Bacon & Edwards made it difficult to display 
merchandise effectively. 


SEE 
WlAHe- EASIER TO 


New 


station 

















SELL 


good thought to keep in mind when 
you plan to build or remodel your 
station. 

Talk it over with your architect 

he can use glass to put more 
merchandising punch into your sta- 
tion. Note at the right many types 
of L-O-F 
achieve the effects you want. 


Glass can use to 


And 


write us for a copy of our folder on 


you 


Visual Fronts for service stations. 
You'll find it full of helpful hints. 
Libbey-Owens-Ford Glass Com- 
pany, 5538 Nicholas 
Toledo 3. Ohio. 


Building, 









VISUsR 


omy fy 


LIBBEY~ OWENS - FORD 
a Gjuedl Name iw GLASS 





on 





same 
Notice how the Visual Front makes 
the entire building a display case, 
putting merchandise in full view 
of potential customers. 





location. 





MATERIALS 
RECOMMENDED FOR 
VISUAL FRONT 


FOR TRANSPARENT AREAS— 
L-O-F Plate Glass, ground and 
polished for maximum freedom 
from distortion. To insulate glass 
areas, specify Thermopane*. Its 
panes are separated by sealed-in, 
dehydrated air. Thermopane keeps 
interiors warmer in winter— more 
comfortable the year ’round. In 
areas that might be subject to 
impact, specify Tuf-flex* tem- 
pered plate glass. 


FOR TRANSLUCENT AREAS— 
to bring in light and assure pri- 
vacy, use Blue Ridge Patterned 
Glass for walls and partitions. 
This beautiful glass is ideal for 
smart-looking windows or walls in 
lavatories. 


FOR SOLID AREAS—Colorful 
Vitrolite* glass facing is easily 
washed with water and a squee- 
gee. It keeps its luster, doesn't 
need refinishing and is unaffected 
by weather. It does not 
swell or craze. 


“ arp, 
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You can write 
off the possibility 
of Congress do- 
ing anything at 
this session about the tax privileges 
of the co-ops. 

Politics being what they are and 
this being a presidential election year, 
this corner never did believe there 
would be anything done in ’48 ary- 
way and now House Tax Committee 
Chairman Knutson pretty much con- 
firms that view. 

With his committee about to go to 
work on a tax revision bill and of 
a mind to sidestep matters that are 
controversial, Knutson is telling re- 
porters that they can draw their own 
conclusions as to the chances of co- 
op changes being incorporated in the 
measure. 

And that, coming from the chair- 
man, sounds like that. 





Mr. Yocom 


Three or four recent witnesses be- 
fore the House Armed Services Oil 
(Short) Subcommittee have suggested 
that the government embark on an 
ambitious program of stockpiling oil 

in everything from abandoned salt 
mines and exhausted oil fields to 
concrete reservoirs. Yet as recently 
as Jan. 23, in the latest report on its 
activities under the Stockpiling Act, 
the Munitions Board still was listing 
petroleum and petroleum products in 
its Group “C” category of strategic 
and critical materials, Group “‘C’” be- 
ing “those . . . materials which are 
not now recommended for permanent 
stockpiling because in each case diffi- 
culties of storage are sufficient to out- 
weigh the advantages to be gained 
by this means of insuring adequate 


future supply.” 


f'sso Standard sold and installed 


6,500 oil burners in the first six months 
of 1947; only 1,300 in the last half. 
By way of contrast—and in the face 
arnings as to fuel supply—resell- 
ind distributors of Esso products 
lly stepped up their burner sales 
nstallations—from 3,800 to 4,400, 
a t which Esso’s president, M. J. 
bone, says demonstrates that ‘‘ob- 
ly a lot of people didn’t adapt 
selling practices to the realis- 
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WASHINGTON—By Herbert Yocom 


No Action on Tax Privileges 


Of Co-Ops Seen This Session 


tics of supply that had been placed 
before them.” 


. - > 


There’s such a thing as overselling 
yourself to Congress, as the Office of 
Defense Transportation can now at- 
test. Seeking an additional appropria- 
tion of $31,000 for extra help be- 
tween now and June 30, ODT got a 
flat turndown from the House Appro- 
priations Committee, which explained 
it this way: 

There has been an acute shortage of 
fuel oil in certain localities during 
this winter, but the director of the 
ODT testified that every drop of oil 
was moved on time and that none of 
the shortages in oil were due to fail- 
ure of railroad transportation. In 
view of this record, which evidences 
the fact that the office has been able 
to meet its responsibilities to date 





The new petro- 
leum export rout- 
ine which went 
into effect March 
1 was greeted with considerable head 
shaking on the West Coast. Its recep- 
tion seemed to be increasingly colder 
the closer one got to the men who 
actually go through the day-to-day, 
shipment-by-shipment job of moving 
oil. 

One export specialist with a west- 
ern major described the new controls 
as “full of inequities and poorly plan- 
ned.” He pointed out that the oral 
statements of the government’s re- 
presentatives frequently were in con- 
flict with the bulletins issued by the 
government. 

Having spent several wartime 
years in Washington, the man was 
well aware of the cumbersome man- 
ner in which that city and its inhabit- 
ants move, but he nevertheless label- 
led the control procedure “the worst 


Mr. Sweeney 


with its present number of personnel, 
the committee sees no justification for 
increasing the number for the remain- 
der of the year. Therefore, the amount 
of $31,000 has not been allowed.” 


° ° ° 


Independent Tankships, Inc. ( joint- 
ly owned by American Independent 
Oil Co., Allied Oil and Ashland Oil 
& Refining, with J. Howard Marshall 
as president), has acquired actual 
possession of seven of the eight sur- 
plus T, tankers allotted it by USMC 
and is operating them under bareboat 
charter. Title to the eighth won't 
pass to the firm until the vessel com- 
pletes a last voyage under USMC di- 
rection. 


* * * 


Mexico City bound toward the end 
of March will be OWIU's President 
O. A. Knight. He’s going in a dual 
capacity. As CIO vice president, he is 
to be CIO’s emissary to the annual 
convention of the Latin American 
Federation of Labor, which convenes 
March 22. At the same time as boss 
man of OWIU, he means to sit in on 
what the CIO News describes as “a 
Pan-American confab of oil unions.” 
Scheduled to accompany Knight is 
T. M. McCormick, OWIU secretary- 
treasurer. 


PACIFIC COAST—By Don Sweeney 


West Coast Oil Men Hit Red Tape 


In New Petroleum Export Routine 


thing I’ve ever seen 
Washington.” 

Another export executive with a 
different company took a less agit- 
ated view but was equally concerned 
He put his objections to the pro- 
cedure squarely on the time factor 
in the processing of export applica- 
tions. The head of the section of the 
government department actually 
handling the applications was most 
co-operative, he stated, but he doubt- 
ed if a co-operative spirit was enough 
to get applications processed in a 
week or less. It looked to him like a 
case of one committee of Congress 
drafting complicated procedures for 
the executive branch to enforce, and 
another committee denying the neces- 
sary funds for enforcement— in this 
case, clerical—personnel 

“I wonder,” he speculated, “if the 
men who are responsible for 


come out of 


these 
things in Washington ever stop to 


consider that every time there's an 
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By supplying accurate, printed records of every trans- More efficient operation is but one of the rewards of 
action, a modern National Cash Register System aids mechanizing your business figures with a National. No 
you greatly. Recording sales by departments, it points more hand figuring. Far simpler bookkeeping. And 
out the merchandise or services that really pay best, much more satisfactory records, are some of the others. 
and lets you concentrate on these. Keeping attend- Ask your local National representative to show you the 
ants on their toes, it raises their sales-efficiency. rest! Sales and Service Offices in over 400 cities. 


EXPRESSLY DESIGNED FOR SERVICE STATIONS 


1. Issues an itemized and totalled printed 
receipt, or prints a record on the original 
and duplicate sales-slip. 

2. Separate cash drawers for recording the 
sales made by each of 4 attendants 

3. Purchases of more than one item are 
mechanically—and accurately —added 

4. All item accounts are automatically dis CASH REGISTERS » ADDING MACHINES 
tributed into 5 department classification i : , ‘ ACCOUNTING MACHINES 
totals, locked within the register Por haseg, Rtas =, 


5. Printed audit strip affords you instant 
record, in detailed and total form, as to 
activities by departments, attendants, and 
transactions, 


THE NATIONAL CASH REGISTER COMPANY, DAYTON 9, OHI 
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unwarranted delay in an American 
oil company filling a foreign order be- 
cause our government’s paper work 
falls behind, our foreign customers 
say to themselves, ‘What’s this 
vaunted free enterprise system the 
Americans are always. bragging 
about. It doesn’t mean anything when 
American businessmen break their 
word on a simple thing like a de- 
livery date.’”’ 

A third observer—this man an ex- 
port counsellor—had an even more 
fundamental objection to the export 
controls. Said he: 

“This whole thing reminds me of a 
dog owner who super-cautiously 
builds a second fence to keep his dog 
from running away when he already 
has one perfectly good fence. 

“Most of the countries we sell 
petroleum products to already have 
dollar controls on their imports. To 
require all this paper work on every 
export including those to countries 
with import controls—-when a few 
individual deals would have sufficed, 
is really doing it the hard way!” 


As the Freedom Train makes its 
way around the nation, hundreds of 
companies in all industries have tried 
or are trying to “tie-in” with it. 
Sometimes the companies’ motives are 
altruistic, sometimes selfish. Mostly, 
up to now, they’ve been pretty in- 
effectual. 

One striking exception to this was 
the move by Standard of California 
to give away facsimiles of the Bill of 
Rights through their stations in each 
city the Freedom Train visits in the 
West. 

The company has prepared one mil- 
lion reproductions of this historic 
document with the text printed in its 


MIDWEST—By 


Suppliers may 
find objection to 
Mr. Lamm the percentage- 
of-cost system as 

a means of arriving at jobber margins, 
but the chart of percentages on a 
sliding scale, which Art Dennis, Sec- 
retary of the Iowa Independent Oil 
Jobbers Assn., tentatively offered at 
the Des Moines Convention appears 
to have some advantages. (See P.17.) 
It would put the sale of petroleum 
Yroducts on the same cost mark up 
ystem as that used in business gen- 
rally. More specifically, it would 
ut the sale of products on the same 
ercentage mark up system as TBA 
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original script on the front and in 
modern type on the back. Full page 
newspaper advertisements coincident 
with the train’s visit reproduce the 
document and, in small type at the 
bottom of the page, the offer of a 
copy of the bill is made. No mention 
of the company is made on the fac- 
similie. 


* * * 


Gasoline sales in California rose 
14% in 1947 over the previous year, 
the State’s Motor Vehicle Depart- 
ment’s figures reveal. Taxable gal- 
lonage totalled 3,013 million gals. last 
year. The 1946 total was 2,640 million 
gals. and the 1945 total, 1,994 billion 
gals. 

Here’s the way the taxable sales 
were divided up between major com- 
panies in (millions of gallons): 


1947 1946 


Standard of California 735.5 661.5 
Shell $15.8 303.7 
General Petroleum 376.5 316.6 
Union of California 347.4 298.4 
Tidewater Associated 221.5 201.1 
Texas Co. 217.3 187.4 
Richfield 199.2 190.8 
Others 500.1 481.5 


It’s interesting to note in this table 
of figures that the share of total 
business handled by the seven majors 
fell from 85.6% in 1946 to 83.4% in 
1947. Shell’s jump into second place 
with an increase of 37° is also not- 
able. 

Western marketing men will prob- 
ably spend a good many hours looking 
over 1947 sales figures in California 
(which consumes seven out of every 
10 gals. sold in the West) and wond- 
ering what they would have been like 
if everyone had as much crude as he 
could refine and sell. 


Earl Lamm 


Setting Margins by Percentage 
Of Cost Might Solve Problems 


and other merchandise handled by 
jobbers and service stations. It might 
lessen the tendency of all oil com- 
panies to think of gasoline as the 
“cash crop,” and aid in establishing 
well rounded, or “balanced selling” 
programs. The relative profit value 
of each product and item of mer- 
chandise immediately would be known 
to salesmen, for comparisons would 
be instantaneous. 

The percentage mark-up system 
also might aid jobbers in putting their 
individual businesses on a more sat- 
isfactory and profitable basis. Fre- 
quently a mere fraction of a penny 
in margins means the difference be- 
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tween profit and loss. Under the 
percentage system nothing wou!: be 
taken for granted and the fraction 
might be added. The word ‘cost” 
would be strongly impressed upon the 
mind of every jobber and service sta- 
tion operator too, if dealer margins 
were figured the same way. A lot 
of thinking about cost might encour- 
age economies in operation and per- 
haps discourage the grab for gallon- 
age regardless of profit 

The improved prices for kerosine 
and fuel oil of all grades are causing 
those products to find their proper 
places in the scale of refinery yields, 
and the increasing volume of TBA 
and other merchandise handled by 
oil companies, make it seem impor- 
tant that the same system of resal 
pricing should be applied to every- 
thing handled. 


* * 


However, there is no thought that 
a single percentage figure could bs 
applied as a mark up on the cost of all 
products and TBA. Mark up on some 
things would naturally be greater or 
less than others, as it already is in 
business generally. 

Also, as We understand it, the chart 
of percentages that Art Dennis pre- 
sented at the Iowa convention wa 
merely illustrative of how the sys 
tem could be applied to gasoline and 
other products. In actual practice, 
each jobber would be expected to ar- 
rive at his own individual mark up 
percentages, based upon his purchase 
price for products, his operating cost 

which may be higher or lower than 
competition—and the amount of profit 
desired. 

What the percentage mark-up sys- 
tem might do to the presently posted 
tank wagon prices, if fully carried out 
by the industry, might be another 
story. 

* . * 

We asked the sales manager for a 
major company that has many job- 
ber outlets what he thought of the 
proposed percentage mark up sys- 
tem. Here’s what he said: 

“It certainly has merit for care- 
ful investigation. Commission agents 
are sometimes paid on a percentage 
basis; in fact, that basis is fairly 
general. Of course the moving of a 
price structure either up or down is 
not always tied to operating costs 
because of variations in supply and 
demand for products.” 

In urging suppliers to grant them 
wider margins, jobbers for some time 
have been pointing to their higher 
operating costs as the reason for 
needing more margin, which in effect 
is an attempt to tie margins to op- 
erating costs. The major company 
sales manager said that he has often 
wished that margins could be tied 
to costs in some manner and that 
government living cost figures might 
be the best way to do it 














Orris F. Dumas... 


His Oil Career Began 
In a Service Station 





North Carolina Oil Jobbers Assn.’s new president is 
a 40-year-old native of Georgia—Orris Frank Dumas. 


Mr. Dumas was born in Atlanta, Ga., May 21, 1907, 
where he began his oil career as a service station employe 
while still in his teens. That his work was better than 
merely satisfactory, is attested to by the fact that when 
he was only 19 his employer, Gulf Oil Co., promoted him 
to the post of supervisor of service stations. This gave 
him the distinction of being the youngest man ever to 
have held that position with Gulf up until that time. 


In September, 1927, Mr. Dumas transferred to North 
Carolina where he married Miss Margaret Ireland Gid- 
dens, sister of his present partner in Dumas-Giddens Oil 
Co. in Goldsboro. It was in 1934 that he became a com- 
mission agent with Gulf. He maintained this association 
with Gulf until June of 1939 when he and Lewis D. 
tiddens joined forces to form the present jobbership 











Orris F. Dumas 





which handles Purol in Wayne and parts of Greene, Pitt, 
Wilson, Johnston and Duplin Counties. 

Mr. Dumas has lived in Goldsboro for the last 20 years 
and has been active in the Elks Club, of which he twice 
has been exalted ruler. Though his time has been pretty 
well occupied with business, to the extent that he hasn’t 
devoted too much time to civic clubs, he was instrumental 
in organizing the wholesale oil distributors of Wayne 
County. 

He is director of the North Carolina Oil Jobbers Assn. 
and in 1947 was elected first vice president of the organ- 
ization, moving up to president Jan. 14 this year. 

A follower of football and baseball, Mr. Dumas lends 
his moral support to the Georgia Tech and Brooklyn 
Dodgers teams. 

Mr. and Mrs. Dumas have three children—a boy and 
two girls. The family attends the Baptist Church, of! 
which Mr. Dumas is a deacon. 
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Complaint Which Spawned 
Control Bill Unjustified 


City for Which Heselton Asked Relief Had No Hardship; 


Wolverton Committee Sends Questionnaires to Majors 


NPN News Bureau 

WASHINGTON The House Com- 
merce Committee has tentatively con- 
cluded the public phase of its oil price 
investigation—but not before it was 
disclosed that a fuel oil supply com- 
plaint from his Massachusetts dis- 
trict—which apparently was at least 
partly responsible-for Rep. John W. 
Heselton’s decision to introduce his 
well-to-consumer oil control bill--was 
without justification. 

However, the committee left the 
door open to resumption of hearings 
by sending out questionnaires to ma- 
jor companies aimed at developing 
further information, not only as to 
prices and profits, but also on jobber- 
dealer margin, service station con- 
tracts, etc. 

The facts which exposed as without 
justification at least one of the com- 
plaints that prompted Rep. Heselton 
to introduce his oil control bill were 
developed by NPC—at the instance of 
the congressman himself. Complaint 
came from the Pittsfield (Mass.) Iron 
Works & Supply Co., operated by 
Samuel W. Lipschitz, and was investi- 
gated by NPC as the result of a re- 
quest from Rep. Heselton that the 
council try to obtain “relief” for Pitts- 
field. 

NPC, through Secretary James V. 
Brown, contacted the Massachusetts 
deputy fuel co-ordinator, Robert H. 
Montgomery, and got this response: 


No Evidence of Hardship 


“The co-ordinator’s office in Boston 
has received no evidence of any con- 
sumer hardship in Pittsfield. 

“The above named firm is supplied 
by Shell from its Albany branch. 
Shell, like all primary suppliers in this 
State, gave its customers a quota for 
February, attempting thereby to make 
an equitable distribution of its avail- 
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able supply. The firm more than ex- 
hausted its quota in the first 18 days 
of February, leaving it without sup- 
ply until March 1. Shell has, how- 
ever, made product available to the 
firm to carry it through the 20th. 

“In the meantime the area co-ordi- 
nator has asked Mr. Lipshitz to fur- 
nish a list of the hardship cases. This 
list has been refused, so we have no 
evidence either in Boston or Pitts- 
field of any consumer hardship yet. . . 

“P. S.—Since dictating the above 
I have received the following informa- 
tion from the Boston office of the 
Shell company. 

“In 1916-7 the Pittsfield firm bought 
as follows: November, 48,672 gals.; 
December, 83,056 gals.; January, 92,- 
978 gals.; February, 88,340 gals. 

“The allocation for the 1947-8 sea- 
son was as follows: 

“November, 76,569 gals.; December, 
95,711 gals.; January, 83,980 gals.; 
February, 72,140 gals. 

“The purchases during the 1947-8 
season were: November, 88,688 gals.; 
December, 97,299 gals.; January, 
105,912 gals. 

“On Feb. 16 (not 18) the alloca- 
tion of 72,140 gals. had been ex- 
hausted.”’ 


Brown's Letter to Heselton 


As a result of this advice and 
also of conversations with Shell of- 
ficials, Mr. Brown wrote Rep. Hesel- 
ton on Feb. 24 in part as follows: 

“T call your attention to certain 
facts brought out by the deputy co- 
ordinator which indicate that al- 
though Shell allotted oil to Lipschitz 
for the three months ended Jan. 31, 
1948, in an amount 14% greater than 
the amount purchased by Lipschitz 
in the comparable three months 
period a year ago, Shell actually sup- 
plied him in these last three months 


67,173 gallons (30°) more than the 
total gallons which he purchased on 
the same period a year ago. Up to 
Feb. 16 of this month, Mr. Lipschitz 
had been supplied by Shell an amount 
equal to his entire allotment for Feb 
ruary, yet, in spite of this, Shell 
has supplied him between the 16th 
and 19th, 6,000 additional gallons and 
further indicated that if Lipschitz 
supplied them information as to any 
customer hardship case, they (Shell) 
would supply, through Lipschitz him- 
self, sufficient oil to take care of 
such case. 

“The case of Mr. Lipschitz is 
evidently the one to which you re 
ferred in your statement in the House 
of Representatives on Feb. 16, 1948 
as reported in the Congressional Re 
ord of that date, Vol. 94, No. 28, 
Pages 1,370 and 1,398-1,401 and, at 
recent hearings of the House Inte 
state and Foreign Commerce Com 
mittee as having demonstrated a 
critical situation whereby ‘a consider 
able number of people among Pitts 
field’s 26,652 face the prospect of 11 
days of unheated homes.’ 


Information Not Supported 


“The factual information contained 
in the letter from the co-ordinator’s 
office does not support the informa- 
tion in Mr. Lipschitz’s telegram to 
you which appears to be erroneous, 
unduly alarming and contrary to 
a 

In its questionnairies directed to 





Steel for Marketing 


CHICAGO Tentative and 
preliminary estimates of steel 
requirements for the marketing 
branch of the oil industry dur- 
ing the next 18 months indi- 
cates a need for some 3,865,583 
tons, according to the Market- 
ing Subcommittee of NPC's 
Committee on Steel Require- 
ments. 

Breakdown on steel needs to 
meet heating oil storage de- 
mands for domestic and com- 
mercial consumers appears on 
p. 18 of this issue. Breakdown 
of LP-gas marketing require 
ments appears on p. 12 

3reakdown of other market 
ing categories appeared in NPN 
Feb. 25, p. 11. In total given 
last week, it should have read 
2,305,188 tons instead of 1,879. 
516 tons. 
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major 


companies, the committee’s 


questions included these: 


1. What can you say about the 
margins at which your own whole- 
sale and retail outlets are operating 
in comparison with the margins 
available to Independent wholesale 
and retail dealers handling the prod- 
ucts of your company ? 

2. Do you market any products 
other than petroleum products (such 


as tires, tubes, etc.) and what are 
the policies of your company with 
respect to the marketing of such 


products? Do you market them un- 
der your own trade name or brand 
name? Are regular dealers receiving 
petroleum products from your corm- 
pany free to purchase or to _ re- 
ject all or a part of such line of ac- 


cessories ? 


3. What are 


respect 


your with 
to the control of filling sta- 
tions? Has the number of stations 
leased or owned by you increased over 
the last two years? 


policies 


As replies to the questionnaires, 
which went to all major intergrated 
companies, are received, they will 
be analyzed by committee staff, after 
which Chairman Wolverton (R., N. 
J.) will decide whether further in- 
quiry is justified. 

Last witnesses heard by the com- 
mittee in the current phase of its 
probe were those representing the 
National Oil Jobbers Council. 

Jobber council representatives ap- 
pearing before the House Commerce 


Committee Feb. 24 were: John 
Harper, of New York, chairman; 
John H. White, Charleston, S. C., 


vice president of South Carolina Job- 
bers Assn., and Grover Dale, sec- 
retary of Pennsylvania Petroleum 
Assn 


Protest Federal Regulation 


In line with instructions from the 
council, they entered a vigorots pro- 
test against any attempt at federal 
regulation of the industry (as Rep. 
Heselton had proposed), asserting 
that the industry had it in its power 
to put its own house in order. 3ut 
at the same time they registered 
complaint on such jobber problems as 
margins and getting an equitable 
share of available supply, with Mr. 
White saying of the former: 

“The jobbers feel that they have 
been forgotten, and they wish to serve 
notice that unless industry recognizes 
this margin problem and does some- 
thing about it, the nation’s jobbers 
are of the opinion that their only 
place of adjustment is to appeal to 
responsible government agencies.” 

Mr. White said he wanted to make 
clear that the council was 
‘not taking issue on size of industry 
profits, but we believe that Inde- 
pendent jobbers are not participating 
sufficiently in its increased earnings.” 
tep. Sadowski took issue with him, 


jobber 


12 


charging that Mr. White wasn’t con- 
cerned with consumers but only with 
sharing in industry's increased prof- 
its. 

Mr. White stated that consumers 
were “paying a fair price” for petrole- 
um products in comparison with other 


costs, adding: “The actual price of 
gasoline is lower than the average 
consumer thinks. If you excluded 


the taxes imposed on gasoline, the 
price to the consumer would be re- 
duced a little better than one-third.” 

He said, furthermore, that due to 
allocations of supplies and increased 
marketing costs, profits of jobbers 
have been reduced. 

“Practically all the increases in the 
price which consumers are today pay- 
ing for petroleum products have only 
benefitted the owners of crude oil,” 
he continued. 

Mr. White said “most obvious 
source” of more oil is to increase al- 
lowable production from domestic 
fields, and that perhaps such increases 
could be made without doing harm 
to fields. 


Raps Lending of Equipment 


He also criticized “excessive lend- 
ing of equipment” by majors, 

He said better relations should exist 
between majors and Independent dis- 
tributors, noting that majority of In- 
dependents are not supporting indus- 
try public relations program. 

In summing up, Mr. White stated 
it is council’s earnest hope that “in- 
equities within our industry” can be 
corrected “before it is too late.” 





Million Tons of Steel 
Estimated as Needed 
For LP-Gas Marketing 


NPN News Bureau 

CHICAGO Liquefied petroleum 
gas marketing branch of the oil in- 
dustry will require 1,045,169 tons of 
steel for manufacture of equipment in 


. four categories during 18 months be- 


ginning April 1, according to esti- 
mate compiled by the Marketing Sub- 


committee of NPC’s Committee on 
Steel Requirements, chairmaned by 


Harry J. Kennedy of Continental Oil. 


Estimate is based upon require- 
ments of 175,786 tons per quarter for 
last three quarters of 1948, and 175,- 
937 tons per quarter for first three 
quarters of 1949. 


3reakdown of figures shows that 
farm and home consumer cylinders 
and tanks, and housings for them, will 
require greater part of total tonnage, 
being estimated at 149,677 tons per 
quarter for last nine months of this 
year, and 149,828 tons per quarter 
for first nine months of 1949. te- 
quirements for tank trucks and equip- 
ment for similar periods of both years 
were placed at 1,594 tons per quarter; 
bulk plant at 4,388 tons per quarter; 
and industrial and utility plants, in 
cluding terminals, at 20,127 tons pe: 
quarter. 


House Group Urges Full Money Bag 
For Pushing DJ Antitrust Activity 


NPN News Bureau 
WASHINGTON—House Appropri- 
ations Committee has gone the ad- 
ministration one better on question 
of antimonopoly' activity, recom- 
mending that Congress give the Jus- 
tice Department's Antitrust Division 
the largest appropriation it has ever 
liad, $3,411,700, for the fiscal year 
beginning July 1. 


This sum would be $161,700 more 
than President Truman asked for in 
his annual budget message, and $1,- 
011,700 more than the division re- 
ceived for the current fiscal year. It 
is, however, the amount originally 
asked by DJ itself. 


At the same time, the committce 
said it ‘expects a more than normal 
expansion and acceleration of anti- 
trust activities, particularly as they 
refer to food, clothing and shelter,” 
and approved the full amount of a 
requested $1,919,241 for the FBI for 
investigation of antitrust complaints. 


House debate on the funds was 


scheduled for March 3 or 4. 

According to transcript of commit- 
tee hearings, released upon introduc- 
tion of DJ money bill, Assistant At- 
torney General John F. Sonnett tes- 
tified on Dec. 9 that Antitrust Di- 
vision then had pending ‘‘a work load 
which consists of 133 pending court 
cases, 158 major investigations, a 
steady stream of small business mat- 
ters, and the review of mergers, ail 
of which are now on the docket.” 

At the time, also, division had staff 
of 196 lawyers of whom 179 were 
assigned to antitrust matters, Son- 
nett said, adding that if Congress al- 
lowed full $3,411,700 that would en- 
able addition of 131 new lawyers to 
staff. He went on that since last 
July 1 an average of one major anti- 
trust case has been filed every two 
weeks and that “work now in prog- 
ress, cases shortly to be filed which 
are major in nature, will continue at 
or about that rate and will add to 
the already heavy burden of pending 
court litigation that faces us.” 
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Fuel Oil Supply Outlook 
Brightens with Weather 


Record Gasoline Stocks at Refineries, Terminals Lend 


Encouragement to Prospects of Meeting Farm, Auto Use 


By NPN Staff Writers 

The nation’s supply picture took on 
a somewhat brighter aspect during 
the week past with these develop- 
ments highlighting the situation: 

1—-Warmer weather in most sec- 
tions of the country substantially re- 
duced reports of hardship cases, with 
southern states reporting hardship 
cases virtually non-existent. 

2—-With the end of the heating sea- 
son in sight, industry attention is 
shifting to gasoline, with some encour- 
agement to be found in API reports 
that gasoline stocks for the week 
ended Feb. 21 were at a new high 
109,886,000 bbls. 

3—While governors in some states 
(see p. 5) are reported considering 
the advisability of gasoline co-ordi- 
nators, others take the stand that— 
with industry generally giving assur- 
ance that essential gasoline 
(farmers, transportation, etc.) will 
receive first call—-industry can do a 
better job of equitable distribution of 
gasoline to the motoring public than 
can co-ordinators. 


users 


i—-Crude runs to stills as of Feb. 
21 gained 21,000 b/d, averaging 5,- 
399,000 b/d as compared with 5,378,- 
000 b/d the previous week. 

5—-Refinery operations went from 
92.1% of rated capacity to 92.5% 


Cites Increased Oil Uses 


Relative to future demand, Oil In- 
dustry Information Committee this 
week made these observations: 


Since 1941 installation of Diesel 
engines has increased 511%; demand 


for home heating oils has increased 
69%; the number of farm tractors 
is up 5i‘,; there are 2 million more 
motor vehicles on the road; and the 
number of LP-gas users has jumped 
174%. 

The Industry Information Commit- 
tee warned that the public should 
continue to conserve oil, even if an 
early break occurs in winter weather, 
since on the East Coast, and particu- 
larly in New York Harbor, stocks in 
storage have been drastically deplet- 
ed by the record demand. Stocks of 
distillates were about 6 million bbls. 
below the total last year at the same 
date. 

These other developments highlight- 
ed the week’s supply situation: 


Creole Petroleum Corp. reported 


March 3, 1948 


last week it has changed construc- 
tion plans of its new 60,000 b/d refin- 
ery at Amuay Bay to provide for 
greater yields of distillate of these 
products for the Atlantic Seaboard. 


A planned 43,000 b/d fluid “cat 
cracker” will be eliminated and a 
7,000 b/d hydroformer substituted. 


Fuel oil co-ordinators in several 
eastern states this week expressed 
the opinion that the acute heating 
oil emergency was over in their respec- 
tive areas, and two hoped they would 
be able to wind up their duties be- 
fore April 1. Hardship cases were 
reported generaliy on the decline in 
most eastern areas, with some dis- 
tributors still having supply diffi- 
culties. 


Reports of heating oil thefts by 
some New York City truck drivers at- 
tracted industry concern that the pub- 
lic might receive an unjustified ad- 
verse impression from publication of 
these reports. 


Four drivers of Meenan Oil Co. were 
arrested following investigation be- 
gun by the company and pursued by 
Assistant District Attorney Andre- 
ozzi of Kings County and City Bu- 
reau of Weights and Measures. Mr 
Andreozzi said that drivers had, by 
various methods of rigging or by-pass- 
ing truck meters, short-changed cus- 
tomers and obtained oil at the rate 
of about 200 gals. per day during the 
winter so far. This they sold at 
prices ranging from 9c to 16c. Th: 
district attorney emphasized that 
Meenan was not involved in any way 
in short deliveries. 


Fred Loughran, director of Bureau 
of Weights and Measures, estimated 
that 10° of the oil being delivered 
daily in New York this winter is stol- 
en. Major oil company marketing me1 
and several Independents were in- 
clined to regard this figure as much 
too high. 


Spokesman for one major company 
said frankly, “The oil industry is just 
as subject to petty thievery as a bank 
is to embezzlement provided the in- 
centive is as great as it is now. He 
added that the answer always has 
been close supervision and the hiring 
of the most reliable personnel. 


Representatives of two meter man- 


ufacturing companies told NPN they 


considered newspaper stories of the 
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thefts ‘a slap at the meter industry.” 
They pointed out that meters are ac- 
curate measuring devices and not in 
themselves “detectives.’ 


Assistant New York State Fuel Co- 
Ordinator Brown last week gave in 
dustry policy and operating commit- 
tee members supply reports compiled 
by regional co-ordinators from cen- 
tral and western parts of the state 
Total kerosine deficit for five districts 
is 2,529,000 gals.; No. 2 fuel is 2,728.- 
000 gals., broken down as follows ir 
thousands of gals 


No. 2 
District Kerosine Fuel 
Syracuse 937 869 
Rochester 552 688 
3uffalo 500 360 
Hornell 300 110 
Binghamton 240 101 


Serving to ease the situation some- 
what in upstate New York, a Coast 
Guard ice breaker opened the Hud 
son for the first regular barge con 
voy last week carrying 61,000 bbls 
of heating oils to Albany It was 
hoped that the channel could be kept 
open to permit further shipments into 
the Albany area 


Chicago Citizens Fuel Oil Emer- 
gency Committee last week reported 
a total of 220,800 gals. of emergency 
fuel oil had been distributed to 4,416 
applicants at the end of 18 days op- 
eration. Warm weather last week re- 
sulted in a drop from 800 applications 
daily to a low of 50 on Feb. 25 

Spring weather removed all threat 
of fuel oil hardship cases in West 
Virginia, according to Ralph D. Lowe, 
state fuel committee member. Mean- 
while, oil men in the state are look 
ing forward to the first indications of 
a rising gasoline demand 


North Carolina’s heating oil situa 
tion cleared considerably during the 
past week, with hardship cases vir 
tually disappearing 
ers are finding some difficulty in ob 
taining kerosine and No. 2 fuel oil 
for agricultural us 
not need product until about June, it 
is hoped that by then supplies will be 
available 


However, farm 


Since most will 


Indication that heating oil demand 
has dropped off is seen in report that 
one jobber, who managed to obtain 
a little extra supply, now is looking 
around for a buyer since his own stor- 
age is full. 

While public has felt no pinch on 
gasoline, some jobbers report their 
March allotment has been cut below 
what it was last year 


South Carolina reports virtually no 
hardship cases, with the few now be- 
ing received confined entirely to kero- 
sine. So far, State Co-Ordinator Tal- 
bert reports, emergency heating oil 
pool has handled some 15,000 hard- 
ship cases, 
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NPC Dist. 1 Group Holds Solution of East Coast 
Fuel Oil Problems Hinge on Economies, Weather 


NPN News Bureau 

NEW YORK On the basis of in- 
formation submitted to it, NPC Dist. 
1 Regional Advisory Committee last 
week expressed belief that the oil in- 
dustry will be able to meet East 
Coast heating oil demand through 
March with two big “ifs’: (1) pub- 
lic must continue to conserve, (2) 
estimate may be upset by abnormally 
cold weather. 

Simultaneously, A. J. McIntosh, So- 
cony-Vacuum economist, told the 
meeting that the East Coast oil in- 
dustry will be in the position of hav- 
ing to meet demand out of daily pro- 
duction for the remainder of the cur- 
rent heating season. 

Meeting, Which was devoted mainly 
to discussion of probable operating 
problems in various zones on the East 
Coast and discussion of operating 
policy, heard Mr. McIntosh base his 
forecast of the immediate supply-de- 
mand situation on “minimum” work- 
ing stocks in Dist. 1 and 3 combined 
of 5.5 million bbls. of kerosine, 16 
million bbls. of distillate fuel. Regard- 
ing the latter he said, “We already 
have used up our fat.” 

He declared that industry was do- 
ing a “great job” through increased 
yields and other measures to meet 
situation, but expressed opinion that 
point had been reached where weath- 
er would determine whether industry 
can meet its commitments or whether 
spot shortages will 


become more 


widespread. Mr. McIntosh said it ap- 
peared things will be touch-and-go for 
next five weeks, and that it is too 
early for industry to say definitely “it 
is over the hump.” 

Discussing prospects for next heat- 
ing season, he observed that report of 
Interstate Compact Commmission in- 
dicated that approximately 12% more 
distillate fuel would be available next 
winter. Any increase in demand above 
this, he thought, could not be guaran- 
teed of a supply. He cited estimates 
of oil burner manufacturers that 550,- 
000 power-driven burners, 100,000 of 
them replacements would be installed 
in 1948. This is on top of approxi- 
mately 760,000 new installations 
which Oil Heat Institute has reported 
for 1947. 

Refining Subcommittee reported it 
had received telegrams from refiners 
indicating that goal of 4,000,000 ad- 
ditional bbls. production of distillate 
fuel for East Coast from Dists. 1 and 
3 by end of March probably will be 
reached and may be surpassed. 

Zone representatives 
meeting were: R. E. 
Standard, substituting for Willard 
Wright, Zone 1; M. M. Beckes, Zone 
2; A. H. Jantzen, The Texas Co., for 
New York Harbor area; E. M. Coffey 
and F. Rye Washington, Zone 3 
(Coffey has been tentatively nom- 
inated to succeed Washington in this 
post); G. C. Millican, Zones 4 and 5; 
and R. H. Hunter, Zone 6. 


present at 
Jones, Esso 


Agriculture, Transportation to Get ‘Gas’ First 


CHICAGO—-Dist. 2 NPC Advisory 
Committee, meeting here this week 
at Morrison Hotel, has decided that 
all users of products——including agri- 
culture and transportation—-will be 
urged to conserve but that agricul- 
ture and transportation will receive 
all the supplies needed for normal 
operation. This, despite a warning 
by one committee member that serv- 
ice stations might suffer if farmers 
and transportation companies are 
guaranteed too liberal supplies of 
products. 

Committee heard John W. Boat- 
wright, chairman of the Supply and 
Statistical Subcommittee, declare 
that demand in 1948 for all petrole- 
um products in the 15-state Dist. 2 
will be up 7.8% over 1947. 

Listing the increases by products, 
Mr. Boatwright, economist for Stand- 
ard of Indiana, said that demands for 
gasoline shows an increase of 7.2% 
over 1947; kerosine 18%; distillate 
16.4%; residual fuel 0.8%, and other 
products, principally LP-gas, 4.3%. 

“As near as we can determine,” sub- 
‘committee’s report stated, “the sup- 
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ply of crude and the production of 
products in Dist. 2 will constitute but 
55% of the district’s demand, and 
the ratio of import from other dis- 
tricts will be 45%.” 

Total increase in net crude oil and 
products imports into Dist. 2 for 1948 
was placed at 145,000 b/d, or approxi- 
mately 22% over 1947. 

Even if ways can be found for 
making this increase in imports into 
Dist. 2, there still will be “spot tight- 
ness” of product supplies, according 
to the report. 

In considering the Dist. 2 commit- 
tee’s plans for distribution of prod- 
ucts, which Chairman Majewski said 
insures all of the gasoline and dis- 
tillate fuel needed for agricultural 
purposes and for essential transporta- 
tion—such as_ locomotive Diesels, 
busses and trucks—service station re- 
tailers were apprehensive about re- 
duction in their allocation of gasoline 
for motorists. 

Louis M. Faber, member of the 
Subcommittee on Conservation and 
Hardship, representing National Con- 





said 
that the proposed distribution plan 


gress of Petroleum Retailers, 
might encourage waste if farmers 
and transportation companies were 
guaranteed too liberal supplies of 
products, and that service stations 
might suffer as a result of a short- 
age. 

Committee also heard progress re- 
port from state regulatory bodies, 
showing that Louisiana can produce 
about 14,000 b/d more crude oil if 
transportation is made available to 
move it. 

Report of the Subcommittee on 
Fuel Oil Conservation and Hardship 
shows that there are less than one 
fourth of one per cent hardships 
among heating oil users, Mr. Ma- 
jewski continued. The situation is 
looking up, he said, and with warm 
weather and the co-operation of state 
fuel co-ordinators, the industry will 
pull through all right. 

Next meeting of the committee was 
set for April 9 in Chicago, probably 
at the Morrison. 


Another Synthetic Fuels 
Bill Unveiled by Krug 


WASHINGTON As the House 
Commerce Committee prepared to 
open hearings March 4 and 5 on leg- 
islation to create a synthetic liquid 
fuels industry, Interior Secretary 
Krug unveiled a tentative depart- 
mental bill calling for construction of 
at least three commercial-size plants 
“as a guide to industry for further 
expansion.” 

The interior bill—-it has been sub- 
mitted to National Petroleum Coun- 
cil members for their reaction—gen- 
erally proposes the same basic pro- 
gram as provided by the measure 
(H. R. 5475) which was introduced 
by Committee Chairman Wolverton 
(R., N. J.) and which will be sub- 
ject of this week’s hearings. 

The Wolverton Bill would author- 
ize $400,000,000 in RFC loans for 
construction of three plants with in- 
dividual capacity of not less than 
10,000 b/d. The plants would be 
leased to private industry for opera- 
tion, along same lines as war-built 
synthetic rubber plants were operat- 
ed. 

Under the Interior bill, the same 
type of construction and operation 1s 
proposed but the departmental plan 
also would grant Interior the author- 
ity for planning a long range pro- 
gram for development of “a _pri- 
vately-owned” industry, as well as 
acting as RFC’s technical advisory. 

Both the Wolverton and Interior 
bills give private industry a chance 
to finance construction and operation 
of the three proposed plants without 
government money or advice. But 
both set out that if industry doesn’t 
come forward with plans, then the 
federal government is to proceed with 
its own program. 
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Officers of the Illinois Petroleum Marketers Assn. at the association’s 26th annual 

convention in Peoria last week. Left to right: Roy J. Thompson. Apex Motor Fuel, 

Chicago, new vice president; Elzie Huot. Baron-Huot Oil Co., Kankakee, new presi- 
dent; G. A. Primm, executive secretary 


Government Oil Control Would Hurt 
Everyone, Illinois Marketers Told 


Jobbers Ask More Margin to Compensate for Increases 
In Costs of Doing Business and Shortage of Supply 


By PAUL WOLLSTADT 
NPN News Editor 


PEORIA, IIll.Co-operation within 
the oil industry to keep the industry 
free of government control—that was 
the theme of the 26th annual Illinois 
Petroleum Marketers convention here 
last week. It was pointed up by: 


Elzie Huot, new president of the 
association, who said he doesn’t 
think the majors want to squeeze 
Independents out of business, but 
added that the burden of proof is 
on the majors because they are 
making tremendous profits while 
the Independent marketer’s margin 
has not kept pace with his in- 
creased operating costs. 

B. L. Majewski, vice president 
of Deep Rock and chairman of the 
Dist. 2 Regional Advisory Com- 
mittee, who urged the jobbers “as 
leaders in your communities” to 
help set the industry straight with 
the public. 

H. J. Kennedy, vice president of 
Continental Oil and vice chairman 
of the Dist. 2 committee, who asked 
all marketers to give support to 
producers and refiners in the sup- 


March 3, 1948 


ply crisis “by keeping the poli- 

ticians off their necks.” 

Walter MHochuli, general sales 
manager of The Texas Co., who 
said that the threat of government 
control is very real and then urged 
association members to try to do 
whatever jobs are asked of them 
by industry committees. 

Passage of a resolution which 
cited the importance of jobbers in 
keeping the oil industry free of 
government domination, then sug- 
gested that the Illinois association 
might “lose its incentive to oppose 
government intervention” unless 
remedial action on margins were 
taken. The resolution called for 
“an increase in margin in an amount 
to compensate for rising costs of 
doing business and shortage of 
supply,” the increase to be written 
into jobber contracts. 

Attended by about 700 persons, the 
convention was the largest in the as- 
sociation’s history. The program was 
particularly well-received, as_ evi- 
denced by the fact that the large ball- 
room of the Pere Marquette Hotel 
was full throughout the four-hour 
session Wednesday afternoon, Feb. 25. 

On the program were: O. F. Beals, 
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sales manager of Progress Manufac- 
turing Co., Arthur, Ill, talking on 
vehicle tank calibration and mani- 
folds; Ralph R. Matthews, executive 
vice president of Battenfeld Grease 
and Oil Corp., discussing multipurpose 
lubricating grease; Minor S. Jameson, 
Jr., Independent Petroleum Assn. of 
America, who discussed supply and 
demand; C. J. Niessen of Mid-Conti- 
nent Petroleum Corp., whose talk on 
salesmanship made a big hit. 


Major company executives attend- 
ing the convention, in addition to Mr. 
Kennedy and Mr. Hochuli, were: C. M. 
Gile, vice president of Gulf; R. R. 
Johnston, Toledo division manager of 
Gulf; R. F. Baity, general sales man- 
ager, Standard of Indiana; Raymond 
Wible, Socony-Vacuum assistant Chi- 
cago division manager; Charles Self, 
Cities Service Chicago division man- 
ager. 

President Huot, in his address to 
the convention, warned that Secretary 
Krug would like to grab control of the 
oil industry, but that “it would be 
just as disastrous for us as for the 
major companies if the government 
took over.” 

After saying that he doesn't believe 
the majors are trying to put Inde- 
pendents out of business, he stated 





Huot Elected President 


PEORIA, Il. Elzie Huot, 
Baron-Huot Oil Co., Kankakee, 
was elected president of the Illi- 
nois Petroleum Marketers Assn. 
at its 26th annual meeting here 
last week. He succeeds -, = 
Morrison, Morrison 3rothers 
Home Oil Co., Marion. The as- 
sociation’s new vice president is 
Roy J. Thompson, Apex Motor 
Fuel Co., Chicago, who replaces 
O. L. Peterson of George el 
Peterson Co., Chicago. 

Following is the board of di- 
rectors as now constituted (*in- 
dicates new director): 

Terms expiring in 1951 
H. E. Hendricks, Farmersville; 
Wvatt Patterson, Williamsville; 
H. O. Malan, Greenville; Miles 
Schermerhorn, LaSalle; F. E. 
Morrison*, Marion. 

Terms expiring in 1950 
William Breitwieser, Belleville; 
P. M. Reece, Brownstown; D. C. 
McCornack, St. Charles; Clyde 


Carson, Dixon; J. T. Kelly, Al- 
toona. 
Terms expiring in 1949 


A. L. Lake, Waukegan; Karl D. 
Friend, Chicago; Fred Blumen- 
kamp, East St. Louis; Clyde 
Lyddon*, Rockford; L. N. Nick- 
erson*, Kempton. 
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that he would lead the fight against 
them any time he thought they had 
such a plan. Then he called upon 
the major companies ‘‘to prove their 
sincerity” by recognizing the increase 
in jobber costs. 

“The major companies,” he added, 
“need us as badly as we need them.” 

Secretary Glenn Primm _ reported 
to the business session that one sup- 
plier in the state several months ago 
notified 32 jobbers that they would be 
cut off, but that the association talked 
to the supplier, threatening to take 
the matter to the Wherry Committee, 
and won continued supplies for the 
jobbers. 

A similar situation, he said, arose 
when the Pana Refining Co. was sold 
to the Illinois Farm Supply Co. After 
the association presented its views to 
the co-op, Mr. Primm said that the 
Farm Supply Co. agreed to take care 
of Pana’s former jobber customers 
until they found new sources of sup- 
ply. 


No Supply Cut Offs Reported 


Mr. Primm asked the convention 
whether anyone knew of any jobbers 
in the state who had been cut off 
or were so threatened. There was 
no response. 

While the resolution asking ade- 
guate margins was being discussed, 
Mr. Primm asked how many jobbers 
were getting gasoline margins of 2.5c. 
Three out of about 100 then in the 
room raised their hands. Further 
questions developed that all of the 
others now are getting more than 2c 
but less than 2.5c. Mr. Primm said 
it was his opinion that no margin on 
gasoline now should be less than 2.5c 

The convention discussed at some 
length the proposal of the House Small 
3usiness (Ploeser) Committee that 
oil burner manufacturers voluntarily 
curtail output of oil burners. It was 
finally agreed that Secretary Primm 
would write a letter to Rep. Ploeser, 
telling why the association opposes 
that portion of the report. 

A resolution calling upon the pub- 
lic to conserve petroleum 
was passed. 


products 


LP-Gas Probe Begins to Show 


NPN News Bureau 

WASHINGTON Signs are be- 
ginning to appear of a full-scale anti- 
trust inquiry into liquefied petroleum 
gas industry. 

These indicate the investigation is 
nationwide in scope and will reach 
trade associations as well as distribu- 
tors and producers. 

They suggest also that probe is 
moving slowly. It reportedly was un- 
dertaken Jan. 15, and only now are 
activities of FBI agents coming to 
light. The agents apparently are 
questioning producers first. 
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Crude producers and oil marketers jointly oppose government control of the indus- 
try. Merle Becker, president, IPAA, tells lowa jobbers convention that producers are 
worried about threats of control and do not fear natural hazards of their trade— 
dry holes and junked holes. Listening, left to right: J. A. Dennis and I. H. Carnes, 
secretary and president, respectively, of lowa Independent Oil Jobbers’ Assn. 


Upward Adjustment of Margins, Tax 
Equality Urged by Iowa Oil Jobbers 


Association Commends Refiners, Suppliers Who 
Have Adjusted Operations to Increase Fuel Oil 


By EARL LAMM 
NPN Staff Writer 


DES MOINES—Equal treatment 
of co-ops and tax-paying private busi- 
ness by government, increasing the 
supply of petroleum products and up- 
ward adjustment of jobber margins 
were problems paramount in the 
minds of jobbers attending the 11th 
annual convention of Iowa Independ- 
ent Oil Jobbers’ Assn. at Hotel Fort 
Des Moines Feb. 24-26. 

A number of other problems were 
presented, and adjournment of the 
convention found them wrapped up 
in a 13-point resolution and a six- 
point program for the year, both of 
which were adopted. Included in the 
resolution were compliments for 
some oil companies or segments of 
the industry. Here is the resolution 
summarized: 

1. Commended refiners and other 
supplying companies who have ad- 
justed their normal refining opera- 
tions in order to process more heat- 
ing oils to relieve the present criti- 
cal situation. 

2. Condemned “those very few” 
refiners who have taken advantage of 
the critical supply shortage by 


charging exorbitant prices for prod- 
ucts. 


Urge Marginal Adjustments 


3. Urged supplying companies to 
re-examine their jobber contracts 
and make marginal adjustments to 
compensate jobber customers for in- 
creased distribution costs. 

1. Commended supplying com- 
panies which already voluntarily have 
made such marginal adjustments. 

5. Agreed to continue discourag- 
ing the practice of loaning dispensing 
equipment. 

6. Will continue to request the 
repeal of federal taxes on gasoline 
and oil. 

7. Opposed any increase in the 
Iowa state gasoline tax (which prob- 
ably will be presented at the next 
legislative assembly. 

8. Re-affirmed demand for quali- 
ty in taxation; will continue to urge 
Congress to revise federal revenue 
laws in order that no business, by 
whatever name designated, can avoid 
sharing of the tax burden. 

9. Urged Iowa legislature to re- 
peal provision in state laws, which 
annually grants “several hundred 
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thousand dollars’ of tax money to 
farm organizations, which conduct 
commercial enterprises in direct com- 
petition with tax paying business. 

10. Re-affirmed belief in the 
American system of free enterprise 
and opportunity as opposed to any 
“collectivism” or other foreign 
“ism”; pledged support of our gov- 
ernment in its relations with foreign 
nations and in its efforts to alleviate 
distress of those peoples who sin- 
cerely try to help themselves. 


11. Opposed government control 
of the oil industry in whatever form 
it may be proposed. 

12. Conceded right of the Des 
Moines Register to pursue any edi- 
torial policy that it may choose, but 
“we express most emphatically our 
disagreement with its attitude re- 
garding tax-exemption of co-opera- 
tives.” 

13. Endorsed the industry public 
information program as now being 
conducted, believing it to be the best 
interest of the industry and to the 
general welfare that the public be 
kept correctly informed of the true 
facts concerning oil industry opera- 
tions. “Our association will work to 
this end.” 


Six-Point Program 


The six-point program of activity 
for this year as adopted at the con- 
vention to some extent supplements 
the resolution. It suggests that job- 
bers adopt more strict credit controls 
over their customer accounts by ask- 





Officers Re-Elected 


DES MOINES--AIll officers 
of Iowa Independent Oil Job- 
bers’ Assn. were re-elected at 
the annual convention of the 
association Feb. 24-26. I. H. 
Carnes, Carnes Oil Co., Clin- 
ton, is president; H. J. Zach- 
arias, Red Star Oil Co. Oelwein, 
vice president; L. D. Tucker, 
Tuckers’ Service, Knoxville, 
treasurer; J. A. Dennis, secre- 
tary and Robert D. Rayborn, 
assistant secretary. 

Board of directors was in- 
creased from 13 to 16 mem- 
bers, by election of six new 
members, three of whom fill 
vacancies due to expiring terms 
of other members. The six 
new directors are: P. M. Run- 
dle, Ritter & Rundle, Waterloo; 
Lee Threlkeld, Threlkeld Su- 
per-Service, Chariton; V. W. 
Smith, V. W. Smith Oils, Inc., 
Ankeny; Derrel Davison, Clar- 
inda Oil Co., Clarinda; P. A. 
Jessen, Nelson-Jessen Oil Co., 
Exira; and M. E. Thoreson, 
Thoreson Oil Co., Spirit Lake. 








Margin Schedule 


DES MOINES-—-When §sug- 
gesting a revision in the pro- 
cedure for determining jobber 
margins from a gallonage, or 
unit, basis to a _ percentage 
mark-up on cost, J. A. Dennis, 
secretary of the Iowa Independ- 
ent Oil Jobbers’ Assn., present- 
ed a tentative schedule of mar- 
gin ratios. 

Theory on which it was based 
was that as the jobber’s cost 
price of gasoline, for instance, 
goes up, the percentage of 
mark-up, decreases. The sched- 
ule, reproduced below, is mere- 
ly suggestive of what might be 
done, Mr. Dennis said: 


Cost Plus Percentage Mark-up Method 
of Figuring Jobber Margins 


Cost Price Average Mark-up 


From To median Percentage 
#1 05 055 0525 42.9% 
055 06 0575 39.1% 
06 065 0625 36.0% 
#2 065 07 0675 37.0% 
O07 O75 0725 34.5% 
O75 OS O775 32.3% 
3° OS OSS 0825 32.7% 
OSS 09 OS75 30.9% 
09 095 0925 29.2¢ 
095 10 0975 27.7: 
24 10 105 1025 27.3 
105 11 1075 26.0% 
1i 115 1125 24.9% 
115 12 1175 23.8 


*Bracket 21 equals 2.25c margin 
22 equals 2.50c margin 
23 equals 2.70c margin 
24 equals 2.80c margin 
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ing payment of bills by the 10th of 
the following month; advocates co- 
identification signs with suppliers; 
agrees to supply free of charge to 
association members, decals for bulk 
plant offices, service station windows 
and tank trucks showing that the 
jobber-owner is a member of the as- 
sociation; urges discontinuance of 
practice of loaning consumer equip- 
ment, including 50-gal. drums; estab- 
lishes organizations of jobbers in 
each county to handle local prob- 
lems and co-operate in state and na- 
tional activities of the association, 
and calls for study of a plan to 
change the basis of jobber margins 
from the present gallonage or unit 
basis to a percentage mark up on 
cost. 

At the business meeting of job- 
bers, Secretary J. A. Dennis pre- 
sented a chart showing a scale of 
margins on the proposed new basis, 
which he said was not intended as 
final buf was merely offered as a 
starting point for study in developing 
the idea. It was based upon the 
principle that as prices of products 
advance, the percentage of margin 
declines. For instance, if the cost 
price of gasoline was 5.25c per gal., 
a margin of 42.9% would be required 
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to equal a margin of 2.25c a gal., but 
with the cost price at 11.75c gal., a 
percentage of only 23.8% would equal 
2.80c margin as shown on Mr. Den- 
nis’ chart. 


Other Speakers 


Industry men who spoke—some of 
them only briefly—-were: B. L. Ma- 
jewski, chairman of Dist. 2 NPC Ad- 
visory Committee and API vice presi- 
dent of marketing; L. C. Denning, 
Iowa representative for Johnson Oil 
Refining Co.; Merle Becker, presi- 
dent, Independent Petroleum Assn. of 
America; Verne S. Simmons, Fred 
Eldean Organization; Rodney Q. 
Selby, state fuel oil co-ordinator; Dr. 
Alfred P. Haake, mayor of Park 
Ridge, Ill., and labor consultant for 
General Motors; Tom Collins, direc- 
tor, City National Bank & Trust Co., 
Kansas City; Hoyt Ogram, Kanotex 
Refining Co.; Clyde Hendrix, Pills- 
bury Mills, Inc.; Art Brayton of Des 
Moines Chamber of Commerce. An 
address prepared by L. W. Munson 
of Calumet Refining Co. was pre- 
sented by Earle Burr, the company’s 
Iowa representative, as Mr. Munson 
was unable to attend because an at- 
tack of the flu kept him in bed at 
home. 


Mr. Majewski, who spoke extem- 
poraneously, told the convention that 
stocks of gasoline and distillate are 
better in Dist. 2 than anywhere else 
because the industry here planned 
it that way by beginning allocation 
of products last year. 


“But there is no fat in the land 
today,” he declared, ‘for field stor- 
age tanks are dry.... We are go- 
ing to give farmers, locomotive Dies- 
els, busses, cargo trucks and other 
essential transportation all of the 
gasoline they need, but motorists 
will get only 80%,” he said. 


He indicated belief that a change 
is needed in the industry's public re- 
lations campaign--that the industry 
should be telling the public that fuel 
oil users are doing an excellent con- 
servation job, instead of the present 
campaign pointing out the good serv- 
ice job the industry is doing. 


In his first appearance before a 
state jobber association convention, 
Merle Becker, president of Independ- 
ent Petroleum Assn. of America told 
the Iowa jobbers that the producer 
is not worried about the natural haz- 
ards which go along with his trade 
dry holes, junked holes and the like 


“His greatest concern,” Mr. Becker 
declared, “is the attempt, which is 
periodically renewed, to impose up- 
on him restrictions and repressive 
forces arising from misconceptions 
of the nature and operation of an 
industry that is a rather complex 
one—from well to consumer.” 
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515,226 Tons of Steel Needed Next 18 Months 


For Heating Oil Storage, Committee Estimates 


NPN News Bureau 

CHICAGO Marketing Subcom- 
mittee of NPC’s Committee on Steel 
Requirements last week told NPN 
an estimated 85,871 tons of steel per 
quarter for the 18 months April 1, 
1948, through Sept. 30, 1949, will be 
needed to meet heating oil storage 
needs for domestic and commercial 
consumers. 

One significant factor in report is 
fact that subcommittee ‘assumes’ 
600,000 domestic oil burners will be 
installed during 1948, with 50% of 
them classified as replacements. 

Total tonnage of steel needed dur- 
ing next 18 months for heating oil 
storage is estimated at 515,226 tons. 

In releasing tentative and prelim- 
inary steel need estimate, Col. R. W. 
Hird, Continental Oil Co., gave this 
breakdown: 


Domestic Heating Oil Consumer 
Storage With about 2.59 million 
275-gal. storage tanks now in use, it 
is expected that about 20% per year 
will be doubled in capacity by users, 
creating a need for about 16,835 tons 
of steel per quarter. 

With 1.11 million 500-gal. tanks 
in use, about 10% per year can be 
expected to add another tank, call- 
ing for 16,300 tons of steel per quart- 
er. 

Of 2.59 million 275-gal. tanks, about 
1“ will be replaced, using 3,367 tons 
per quarter of steel. 

Assuming 600,000 oil burners will 
be installed in 1948, 50% or 300,- 
000 of which will be replacements, in- 
dustry will be called on to supply 
remaining 300,000 tanks. Assuming 
500-gal. storage for new installations, 
this creates a need for 30,000 tons of 
steel per quarter. 

It is estimated by the subcommittee 
that 250,000 burners now in use (in- 
cluding space heaters) have no stor- 


adding another 7,056 tons per quarter 
of steel pipe. 

Domestic tanks would use 16-gauge 
or heavier steel. 

Commercial Consumer Storage 
Considering new installations, tank 
replacements with larger size storage 
and allowing 10% by weight for 
tubular goods, estimated steel need is 
set at 7,500 tons per quarter for 
tanks and 750 tons per quarter for 
pipe. Tank material would be 3/16- 
inch plate and heavier and pipe would 
be 2-5-inch. 


Lytle Charges ‘Discrimination’ 
Toward Burner Manufacturers 
Special to NPN 
NEWARK, N. J. Lafayette D. 
Lytle, vice president of Coastal Pe- 
troleum Co., sent a letter of protest 
to Rep. Ploeser (R., Mo.), House 
Small Business Committee chairman, 
charging that committee’s recom- 
mendation that oil burner and space 
heater manufacturers curtail sales 
until fuel oil supply catches up with 
demand was “discriminatory, unfair 
and lacking in consideration of over- 
all national needs.” 








Where the Fuel Oil Went 


The colder than normal weath- 
er from Oct. 1, 1947, through 
Feb. 14, 1948, increased the de- 
mand for various types of heat- 
ing oil by 345,000,000 gals., ac- 
cording to an estimate made for 
NATIONAL PETROLEUM NEWS by 
a major company economist. 


This additional demand, re- 
sulting from the colder weather 
alone, represents enough oil to 
fill 35,000 tank cars. 


The added load the weather 
put on the oil industry is dis- 
tributed as follows: 


No. 2 fuel 200,000,000 gals. 

Kerosine 80,000,000 gals. 

No. 5 and No. 6 fuel 
65,000,000 gals. 


Total 345,000,000 gals. 


NPN recently published fig- 
ures showing that the current 
winter has been about 8% cold- 
er than the 49-year normal and 
30% colder than last winter in 
14 representative cities east of 
the Rockies. (See NPN Feb. 
25, p.45.) 











Oil Burner Shipments in 1947 Double ‘46 Total 


NPN News Bureau 
WASHINGTON-—More than twice 
as many oil burners were shipped 
by manufacturers in 1947 as in 1946, 
Census Bureau reported last week. 
In last month of 1947, bureau said 
also, new orders again were exceed- 
ing cancellations after being out- 
stripped by wide margin in Novem- 
ber. 

Bureau report shows 1947 ship- 
ments of all types of burners totaled 
1,183,843 units, as contrasted with 
579,453 in 1946, while shipments of 


residential units totaled 1,135,024 as 
against 542,147 the year before. 

In December, shipments of 58,128 
units represented decrease of 28% 
from November, and of 22% from 
December, 1946. Unfilled orders at 
end of December of last year totaled 
249,237 units, decline of 22° from 
the 304,238 units at end of November, 
and of 75% from 1,002,380 on order at 
end of December, 1946. 

Census gave following summary of 
over-all burner production, shipments, 
stocks and orders for December: 












age tanks. Providing tanks for these 1947 1946 January — December 

burners means 4.063 tons of steel per Item December November December 1947 1946 
é Hien , I Production 68,721 85,942 73,617 1,212,475 580,326 
quarter to meet requirement. Shipments ..... 5S. 128 80 922 74.166 1.183.843 579,453 
This makes a total of 70.565 tons Stocks, end of month 36,106 25,513 7,039 ecosee 8 8=—©—- 6 8B OHS 

° R aa 7 New orders received during month (less 

per quarter for domestic heating oil cancellations) .... - 3,127 —58,225 86,196 314,017 1,304,522 
consumer storage. Unfilled orders, end of month 249,237 304,238 1,002,380 ide eee amaeee 







Breakdown for residential burners and units included following facts: 

Stocks at beginning of month, 22,960; production during month, 65,778; shipments, 54,696; 
stocks at end of month, 34,042; new orders less cancellations, 1,050; unfilled orders at end of 
month, 242,988 

Data were contained in bureau's facts for industry report series M51A-127 


Further, it is estimated that 10% 
of tank weight will have to be sup- 
plied in tubular goods (2-5-inch pipe), 
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Survey of Dairy Industry Indicates Trend 


Of Conversion from Coal To Oil Continues 


NPN News Bureau 

CLEVELAND — Despite stories in 
the daily press regarding the short- 
age of heating oils and the warnings 
of oil companies, fuel co-ordinators 
and others against conversion from 
coal or some other fuel to oil, the 
general public and some in various in- 
dustries continue to plan conversions 
during the current year. 

One graphic instance of this con- 
tinuing trend to convert to oil is evi- 
dent in a survey of the dairy industry 
recently completed by Olsen Publish- 
ing Co., Milwaukee, publishers of 
trade journals in the dairy field. 

Of 1,172 replies received from but- 
ter and ice cream manufacturers 
and milk dealers, 48.9% reported they 
are now using coal, 37.5% using oil, 
13.3% gas and 0.3% other fuel. Of 
1,083 companies replying to the ques- 
tion, ““‘Do you expect to change to an- 
other fuel?” 15° planned conversion. 

According to the survey, of the 15% 
planning conversion, 64% plan to 
change from coal to oil; 12.8% coal 
to gas; 7.3% oil to gas; 4.2% oil to 
coal. This bears out further that 
the trend still is to conversion to oil 
rather than back to coal or gas de- 
spite the prevailing shortage. 

Under reasons cited for conversion 
from coal to oil, only two indicated 
the move was being planned with an 
eye to supply. One company said it 
could get oil and one said it was lo- 
cated near a refinery. 

Questionnaires mailed to milk deal- 
ers in New England and North Atlan- 
tic states, to ice cream manufactur- 
ers in the South Atlantic, South Cen- 
tral, Mountain and Pacific states, and 
to butter manufacturers in the North 
Central states, resulted in the figures 
at bottom of this page. 

Among reasons cited for changing 
from coal to oil are: cleaner, 81; 
saves labor, 34; convenience, 26; 
cheaper, 22;; efficiency, 13; steady 
pressure, 7; saves space, 5; needs new 
boiler, 5; quicker steam, 5; automat- 
ic features, 6; smoke nuisance, 3; 
appearance, more power or quality of 


coal, 2 each; heat whole building, can 
get oil, flexibility, near refinery, 
bought package unit, need steam 
early in morning, easier to operate, 
overcomes soot, Many reasons, gas 
piped here, want combination unit, 
one each. 

Reasons cited for converting from 
oil to coal were listed by 13 replies 
as follows: Cheaper, 10; uncertain de- 
liveries, 2; oil burner exploded, one. 

Survey states, “High cost and 
scarcity of gas were each mentioned 
once as reason for changing from 
gas to oil. Uncertain supply of gas 
was mentioned for change from gas to 
oil or coal. Another mentioned high 
cost of oil as reason to change to coal! 
or wood. Several now burn wood 
and mentioned scarcity of wood, cost, 
cleanliness and convenience as reasons 
for changing to oil. 


Use of No. 3 Fuel for Space 
Heaters Termed ‘Not Safe’ 


The device of installing a lamp 
bulb for preheating the oil supply on 
space heaters, so as to burn No. 2 
or No. 3 fuel, is neither safe nor satis- 
factory in the opinion of Under- 
writers’ Laboratories, Inc. 

“Preheating of No. 3 oil for such 
burners will not change the character- 
istics of the oil, or change the com- 
bustion characteristics of the  bur- 
ners,” says a letter from D. E. Park- 
er, assistant engineer, combustion 
equipment, Underwriters’ Laborato- 
ries, Inc., Chicago 11, IIL, answering 
an inquiry from A. W. Groves, In- 
diana state fuel co-ordinator. 

“Preheating may help to increase 
the flow of No. 3 oil through the 
constant level valve but this would 
be of little value,’’ Mr. Parker as- 
serts, while the use of lamp bulb 
for preheating would add to the elec- 
trical dangers and oil vapor dangers. 

As an emergency measure, Mr. 
Parker believes it would be reason- 
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ably safe to burn No. 3 oil in space 
heaters, although from a safety point 
of view the practice is not recom- 
mended, due to the tendency of such 
oil to form carbon or produce smoky 
fires. Usually the smoke can be elimi- 
nated if the fire is turned down, Mr. 
Parker says, and the carbon forma- 
tion is more of a nuisance than a fire 
hazard. If the heavier oils are used, 
he points out, frequent cleaning of 
burner and oil inlet will be necessary. 


OHI Sees No Repetition 
Of ‘48 Fuel Oil Shortage 


NPN News Bureau 

NEW YORK- Oil Heat Institute 
has published a booklet for distribu- 
tion to oil burner manufacturers, 
dealers, and customers designed to 
show that oil shortages this winter 
occurred entirely because of lack of 
transportation, that chances of re- 
curring shortages are slight, and that 
public therefore should not hesitate to 
buy and install oil burners. 

Entitled “OHI Answers—Your 
Questions About 3Zurning Oils,” 
booklet presents in question-and- 
answer form figures from API, Bu- 
reau of Mines and other sources on 
subjects of crude reserves, crude pro- 
duction, refinery capacity, transporta- 
tion, synthetic fuels, etc. On ques- 
tion, “Will there be a future oil 
shortage?” OHI says, “Our infor 
mation all adds up to plenty of oil 
Shortages of construction material 
and of transportation, on top of 
greatly expanded oil demand caused 
temporary dislocations, but they do 
not mean a shortage of oil.”’ 

Booklet lists increase in crude 
reserves and production, in refinery 
capacity, and in tanker and pipe- 
line transportation completed in 1947 
and projected for 1948. It is offered to 
oil-burning public, OHI said, as a 
service to “an estimated 40,000,000 
Americans, and 10,750,000 others 
waiting in 1948 for oil heat, who 
have been confused by endless news- 
paper reports in which there has been 
too little explanation of fact and too 
much plain supposition.” 





Do You Burn Coal, Oil or Gas? 


we 


Butter Milk lee Cream Total 
Mfrs. Dealers Mfrs. 
‘ - , 7 : Y . - 
If Conversion Is Planned, to Which Fuel? dined — - = 2 = Be Gt ae 
vil 130 24.4 239 53.5 KO 36.6 45s 7.5 
Butter Milk Ice Cream Totals Gas 54 10.2 14 21 95 20.0 163 13.2 
Mfrs. Dealers Mfrs. Wood or 
No. “% No. % No. % No. Ge Sawdust 1 0.2 0 0.0 3 1.2 4 0 
Coal to Oil 5d 64.0 40 71.5 10 45.5 105 64.0 : 
Coal to Gas 12 14.0 6 10.7 3 13.6 21 12.8 Totals 532 100.0 447 100.0 243 100.0 1222° 100.0 
Oil to Gas f 1 5 12 7.3 
7 9 » 6 » 
» Bg Aliage- 4 - ~ ; Do You Expect to Change to Another Fuel 
Gas to Coal . 1 0 0 1 Will Change .. 89 19.2 57 14.1 16 7.5 162 15.0 
Coal to No Change ... 375 SOS 347 S5.9 199 92.5 921 85.0 
Gas/Oil_ ... 4 ; 5 wea 0 ‘ 9 5.4 . 
Oil/Coal ol!) 464 100.0 104 100.0 215 100.0 1083** 100.0 
eer 1 0 . 0 ee 1 
Wood to * Some plants reporting use more than one fuel, therefore there | 
Coal errr T 1 0 ° 1 2 ° some duplication, accounting for the larger figure here than is indicated 
Wood to in the rumber of over-all replies 
Coal/Oil .... 0 0 ‘ 1 1 ** Though 1,172 replies were received from questionnaires, some 
did not answer all the questions. Percentage figures are based upon 
Oe «26200 S6 78.0 56 82.2 22 59.1 164* 90.7 number answering each individual question 
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TO ALL 


NATURAL GASOLINE MEN 
GREETINGS 


from the 


NATURAL GASOLINE SUPPLY MEN’S 


ASSOCIATION 


We are looking forward to seeing you at the 


TWENTY-SEVENTH ANNUAL CONVENTION 


of the 


NATURAL GASOLINE ASSOCIATION OF AMERICA 


Allis-Chalmers Manufacturing Co. 

Aluminum Company of America 

American Air Filter Co., Inc. 

American Meter Company, Inc. 

Armco Drainage & Metal 
Products, Inc. 

The Barrett Company 

J. B. Beaird Co., Ine. 

Bethlehem Supply Company 

Braden Steel Corporation 

The Bristol Company 

The Brown Instrument Company 

Brown & Root, Inc. 

The Bruce-Macbeth Engine Co. 

Butane-Propane News 

Chicago Bridge & Iron Company 

Clark Brothers Company 

Climax Engineering Co. 

The Condit Company 

Continental Supply Company 

The Cooper-Bessemer Corporation 

Corken’s Pumps and Packings 

Joseph A. Coy Company 

Crane Packing Company 

Crouse-Hinds Company 

W. H. Curtin & Company 

Daniel Orifice Fitting Company 

De Laval Steam Turbine Company 

Dresser Engineering Co. 

E. L. du Pont de Nemours Co., Inc. 

Durabla Mfg. Co. 

Elliott Company 

The Fish Engineering Corp. 

The Fisher Governor Company 

Flint Steel Corporation 


March 24-26, Texas Hotel, Fort Worth, Texas 








Members of the Natural Gasoline Supply Men’s Association: 


The Fluor Corporation, Ltd. 

The Foxboro Company 

Gasoline Plant Construction Corp. 
General Electric Company 

The Girdler Corporation 

Goulds Pumps, Inc. 

Greene Brothers, Inc. 

The Griscom-Russell Company 

D. W. Haering & Co., Inc. 

The Happy Company 
Hercules-Lupfer Engine Sales Co. 
The Hilliard Corporation 
Industrial Scientific, Inc. 
Ingersoll-Rand Company 
Johns-Manville Sales Corporation 
Jones & Laughlin Supply Company 
The M. W. Kellogg Co. 

Koppers Company, Inc. 

Ladish Company 

Warner Lewis Company 

A. M. Lockett and Co., Ltd. 


The Lubricosos Specialties Mfg. Co. 


Manning, Maxwell & Moore 

The Marley Company, Inc. 

C. A. Mathey Machine Works 
Mid-Continent Engineering Co. 
Moorlane Company 

Moran Furnace & Sheet Metal Co. 
National Petroleum News 

The National Supply Company 
National Tank Company 

Naylor Pipe Company 

Nordstrom Valve Company 

The Oil & Gas Journal 

Pacific Pumps, Inc. 





Peerless Mfg. Co. 

Perco Div.—Phillips Petroleum Co. 
Perry Equipment Company 
The Petroleum Engineer 
Petroleum Engineering, Inc. 
Petroleum Processing 
Petroleum Refiner 

Pipe Line News 

Pittsburgh Equitable Meter Co. 
H. K. Porter Co., Inc. 

Power Machinery Co. 

Process Engineers, Inc. 

The Refinery Supply Company 
Santa Fe Tank & Tower Co. 
A. O. Smith Corporation 
Stearns-Roger Mfg. Co. 
Superior Manufacturing Co. 
Taylor Instrument Companies 
Tellepsen Construction Co. 
Tube Turns, Inc. 


Union Steam Pump Sales Company 


Vinson Supply Company 

Henry Vogt Company 

Walco Engineering & Construc- 
tion Company 

Walworth Company 

Westcott & Greis, Inc. 

Western Supply Company 

Woobank Machinery Company 

World Petroleum 

Worthington Pump & Machinery 
Corp. 

Wyatt Metal & Boiler Works 

John Zink Burner Company 
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Editorially Speaking 











Week’s News Proves Oil Industry Has the Facts 
On Its Side, But Public Hasn‘t Gotten Them Yet 


HAT the oil industry direly needs in a public re- 

lations advertising campaign are clear-cut state- 
ments of the fact of what the industry is actually doing 
from day to day to serve the public, and of the facts 
behind some of the complaints against it in the current 
“oil shortage.” 


Take the facts industry committees and individual 
representatives have brought out in various ways, in- 
cluding testimony before congressional committees, the 
past week: 


1. The estimate just made by the NPC Marketing Sub- 
committee at Chicago, that oil marketing alone will re- 
quire more than two million tons of steel for necessary 
rehabilitation and to handle additional gallonage, can 
be analyzed in detail to show how the industry is plan- 
ning better service and it can be contrasted with the 
increased equipment installed in distribution alone last 
year. 


2. Atlantic Coast oil economists’ report to the Dist. 1 
NPC Committee that industry probably will meet the 
rest of this season’s requirements, with an estimate of 
12% more distillate for next season against a big pro- 
posed increase in burners. Analysis of the industry’s big 
increase for next year against what burner manufac- 
turers propose to do would be only fair and intelligent 
warning against overselling the burner market, some- 
thing which the industry did not do until late the past 
year. 


3. Summary of the testimony before the House Armed 
Services (Short) Oil Subcommittee by President Keith 
of Hydrocarbon Research and by President Murphree of 
Standard Oil Development on the industry’s great work 
in research and development in conversion of natural 
gas, coal and shale to oil, as well as their suggestions 
for stockpiling oil—-all showing how far ahead of today’s 
needs the industry is planning. 


1. The shorting of customers and thieving by a few 
truck drivers and peddlers, as disclosed by arrests in 
New York City, in order to ask the exorbitant prices 
which some congressmen are exploiting for their politi- 
cal effect. The industry’s approach to this would be how 
honestly and courageously its truck drivers have served 
their customers, while the misconduct of only a ten 
thousandth of one percent has been exploited for politi- 
cal purposes to the detriment of the fine conduct of the 
several hundreds of thousands of other drivers who 
fought snow and ice. 


- 


5. That most “shortage’’ complaints by customers are 
not true as shown by reports of state fuel co-ordinators 
and particularly that of the Massachusetts co-ordinator 
last week exposing the phony “evidence’”’ on which Con- 
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gressman Heselton made all sorts of charges against 
the industry and introduced his bill for government con- 
trol of oil. This would give the facts, telling how a 
major oil company, Shell, bent over backwards to sup- 
ply more oil to a customer who even then continued to 
indulge in his wholly unjustified squawk. There should 
be a law against such false testimony during a short- 
age and the law should apply to congressmen who do 
not make sure of their facts. 


6. The resolution of Iowa oil jobbers condemning the 
very few refiners who seem to be unnecessarily bulling 
the market because of the shortage. 


7. That some high prices are justified because sup- 
pliers have had to ship long distances, such as from 
Bakersfield, Calif., by tank car, to Chicago area and from 
Houston to same. (See Midwestern and Central Michi- 
gan market reports on p. 43.) 


8. While not pertaining to the oil shortage, the fed- 
eral administration's effort to steal the tidelands from 
the states has resulted in much unfair and untrue pub- 
licity to the oil industry. The industry could well sum- 
marize in advertisements to the public the testimony 
being given by governors and states’ attorneys general 
to Congress against the administration’s attempted steal; 
how the administration has already disclosed a retreat 
and how the attorney general of California ripped the 
covering from some of the real promotors of the steal 
by charging that certain private interests were trying 
to get valuable properties for a song. This is a fact NPN 
reported during Roosevelt’s time in office and named 
some of the “palace guard” as being interested financially. 


The industry’s public relations campaign should be 
in two parts: (1) the long range background material 
of who owns the industry, who are the competitors and 
how do they’actually compete and other facts to dis- 
prove the repeated charge that the industry is a mono- 
poly; and (2), a rapid fire of facts against current false 
and unfair charges such as have been hurled at the in 
dustry this winter. 


Regardless of the difficulties involved, these current 
false charges must be met at once or they will build 
up a prejudice against the industry that years of long 
time education may not overcome. We could add a third 
part, that of so educating particularly the major com- 
panies that before they make any important changes 
in operating policy, including changes in prices, they 
will study its public relations effect and so present a 
change with the reasons that any fair minded citizens 
will accept it as the sound thing to do. 


Again NPN says that the industry has done a fine 
job, all things considered, and that the testimony before 
Congress the last two weeks and other developments 
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within the industry as noted prove that the job was 
well done. These facts and this testimony will not reach 
the public and the industry’s customers unless the in- 
dustry or individual companies assemble those facts in 
simple English—but stick to the facts and do not try 
to paraphrase those facts in “selling” language—and 
present those facts to the country through paid adver- 
tising space and quickly. 

It might also be well if the industry concentrated 
some of its replies to false charges in advertisements 
addressed to the people at Washington, with copies of 
those advertisements run not only at Washington but 
in the home town papers of some of the congressmen 
and others who do not like to stick to the facts. The 
industry does not need to fear the facts but it does need 
to fear its own blindness and lethargy in handling those 
facts. Such b¥ndness threatens to cost not only oil but 
other industries their freedom.—W.C.P. 


Industry Should Get Credit for Risking 
DJ Double-Cross on Supply Co-operation 


—— oil industry is entitled to a lot of credit, which 
it probably never will get, for going ahead with its co- 
operative supply plans under the lame ruling of Attorney 
General Clark ostensibly absolving the industry from 
danger of antitrust prosecution for a few months while 
it works to keep some of its customers from freezing. 

Vice President Harry J. Kennedy of Continental Oil, as 
chairman of a sub-committee of the Dist. 2 Supply Com- 
mittee, frankly read to the committee an opinion from 
his legal department saying that the Department of Jus- 
tice fumbled badly—or did it do it deliberately ?—-the 
manner in which it undertook to give absolution to the 
companies for helping their customers. 

Continental Oil has a good legal department whose 
opinion should be listened to. But Mr. Kennedy, the 
members of his committee and members of all other 





committees engaged in the same job of mercy, are en- 
titled to much praise for going ahead anyway despite the 
sloppy—if that is all it is—methods of the Department 
of Justice. They may be faced at any time with prose- 
cution for some alleged violation of the department’s 
generally cockeyed interpretation of the antitrust law 
because the department has plainly shown over these 
New Deal years that its actions and opinions are sub- 
ject entirely to the whims and political desires of the 
White House. 

The Sun Oil Co.’s president, Robert G. Dunlop, bluntly 
told a congressional committee that it would not enter 
any co-operative activity in the industry, but would take 
care of its own customers. Mr. Dunlop did not say just 
why it would not join with other oil companies and no 
committee member asked, but the reason is obvious 
the Sun does not trust the administration at Washington 
nor its Department of Justice and one can hardly blame 
the Sun for this distrust. The Sun’s holdout on this co- 
operative agreement may serve to emphasize all the more 
strongly to the head of the Department of Justice, and 
to the occupant in the White House that seems to di- 
rect its activities, that there is sound sense in the legal 
opinion that Harry Kennedy read to the Dist. 2 com- 
mittee the other day. 

The oil industry is right in going ahead and taking 
care of its customers in a common sense way, but the 
industry is well justified in keeping a watchful eye on 
the federal government and to start shooting the minute 
the Department of Injustice puts a hand near its hip 
pocket. 





And I honor the man who is willing to sinh 

Half his present repute for the freedom to think, 

And, when he has thought, be his cause strong or weak, 

Will risk t’other half for the freedom to speak 

James Russell Lowel 

Readers’ comments and opinions will be much appreciated 
Address Warren C. Platt, Editor, National Petroleum New 
1213 W. 3rd St Cleveland 13, Ohio. 














Deaths 





Marion E. Massie, president, Massie 
Oil Co. and Massie Butane Co., Stutt- 


Sioux City, Iowa, died Feb. 23, follow- 
ing three months’ 
buried Feb. 26, 


illness. He was 
in Mount Calvary 
Cemetery at Sioux City. He is sur- 


dustrial reiations manager and as- 
sistant treasurer of Ohio Oil. 


* * * 


James L. Lavallee, 64, manager of 








gart, Ark., died suddenly Feb. 26, fol- 
lowing a minor operation at the Van 
Deyne Clinic. The operation had been 
compieted and Mr. Massie returned to 
his hospital room when fatal compli- 
cations developed. He was buried at 
Lone Tree Cemetery at Stuttgart 
Feb. 28. 

Mr. Massie was past president and 
a member of the present board of di- 
rectors of Arkansas Independent Oil 
Marketers Assn.; president of the 
Stuitgart school board and a member 
of the Arkansas County School Board: 
member, Rotary International and a 
Baptist 

Surviving are his widow, Mrs. Clyde 
Massie, two daughters, Mrs. John 
Lewis of Stuttgart and Mrs. John 
Bove of Chicago, and two grandchil- 
dren 


* * * 


Shaker Rizk, 63, treasurer and gen- 
eral manager of Interstate Oil Co., 
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vived by his wife and one son. : 
Mr. Rizk came to the United States 
from Syria in 1905, and was one of th 
founders of Interstate Oil Co. in 1915, 
according to Fred Rizk, a nephew, 
who is president of the company. 


*« x + 


Roy B. Jones, 65, former president 
and general manager of Panhandle 
Producing & Refining Co. and a past 
president and director of Western 
Petroleum Refiners Assn., died in 
Wichita Falls, Tex., Feb. 29. He re- 
tired in 1943 after serving 27 years as 
president of the company he founded 


© ° ° 


John P. Sutton, 71, associated with 
Ohio Oil Co. for 38 years prior to re- 
tirement in January, 1942, died at 
his home in Findlay, O., after a short 
illness. He is survived by his wife and 
two sons, Robert L. and Col. James 
S. Sutton. At the time of his retire- 
ment Mr. Sutton was serving as in- 


the railway traffic and sales depart- 
ment of The Texas Co., died suddenly 
at his White Plains, N. Y., home Feb. 
12. Mr. Lavallee had been with Th: 
Texas Co. for more than 25 years 
and had held his recent position for 
nine years. 


Hearing on New Ohio Fire 
Regulations Set March 9 
Svnecial to NPN 

COLUMBUS:—New Ohio regula- 
tions for the handling, storage and 
transportation of petroleum liquids 
have been proposed by the state fire 
marshal. In accordance with Ohio's 
administrative procedure, a copy has 
been filed with the Secretary of State, 
and notice of hearing issued. 

This hearing has been set for Tues- 
day, March 9, 1948, at 2 p.m. in Hear- 
ing Room No. 3, in the State Office 
Bldg., at Columbus Ohio, at which 
time members of the oil industry may 
present objections, if any, to the ten- 
tative changes. 
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A SOUND U. S.-MEXICO PETROLEUM POLICY 


IS NEEDED NOW 


OR the first time in our history the 

United States is now partially dependent 
on foreign oil importations. Most industry 
economists agree that we shall become still 
more dependent on petroleum sources be- 
yond our borders. In any consideration of 
where we may hope to find this oil, it is 
reasonable that we give heed to the petro- 
leum reserves in the Western Hemisphere— 
reserves that are readily accessible, easily 
defensible and are in the control of friend- 
ly Latin-American neighbors. 

It is probable that the greatest undeveloped 
reservoir of oil in the Western Hemisphere 
lies at our own backdoor in the Republic 
of Mexico. It is to the mutual benefit of the 
United States, Mexico and the world that 
this oil should be developed, and there is a 
growing desire both north and south of the 
border that some basis be found for its de- 
velopment consonant with the best inter- 
ests of all concerned. 


The American petroleum industry gen- 
erally has felt that a more “open door” 
policy on the part of Mexico toward foreign 
capital and technology would assure the most 
advantageous prosecution of Mexico’s oil 
development program. However, it should 
never be the intention of the U. S. Gov- 
ernment or industry to impose its convic- 
tion on another nation. It is the privilege of 
the Republic of Mexico to define its own 
petroleum program, and there is a manifest 
readiness on the part of a number of units 


in the U. S. industry to meet Mexico more 
than half way in whatever arrangement that 
country believes is most beneficial to her and 
to the VU. S. 

Our own national oil policy should in no 
way infringe on that fundamental right of 
Mexico, nor on the right of any patriotic 
and venturesome oil men who are prepared 
to accept the terms and conditions which 
Mexico offers. It is not for our Government 
officials to decide between the merits of con- 
cession grants versus contract drilling pro- 
grams. That question is the kind of busi- 
ness risk which, under the theory of free 
competitive enterprise, rests with the entre- 
preneurs. 

This is not to say that there is no place 
for the good offices of the United States 
Government in exploring U. S.-Mexican 
collaboration in the development of this 
continent's oil resources. It is simply to say 
that political pressures tinged with ideolog- 
ical bias are no part of the American heri- 
tage. Other than that, however, a real ser- 
vice may be performed by our Department 
of State and other Government agencies con- 
cerned with the problems of foreign oil. 
That service consists in the frank and friend- 
ly, open and honest recognition and respect 
of all the sovereign rights which belong to 
Mexico, and of the right of U. S. operators 
to accept or reject, on the basis of their 
economic merit, any terms which Mexico 
may care to offer. 

Such is the time-honored principle of the 
democratic way of life and business: “Live 
and let live’. 


SOUTHEASTERN OIL, INC. AND AFFILIATES 


Tampa * Miami «+ Jacksonville * Savannah + 
New York 
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Atlanta + Charleston * Wilmington * Washington 


Mexico City 


23 





Independent Jobber Organizes ‘On-the-Job’ 


Training Program for Service Station Men 


Course Covers 30 Topics with at Least One Week Spent 
In Coaching on Each Subject; Exams Check Progress 


An outstanding example of sound 
management in the operation of 
service stations is Gaseteria, Inc. of 
Indianapolis, headed by Russel S. 
Williams and his son, Gene 
Williams. This company for many 
years has applied constant, search- 
ing study and supervision to its re- 
tail outlets, and like many other In- 
dependent jobbers that have done 
likewise, it has led rather than fol- 
lowed major competitors. 


This article, the first of two on the Bernard C. McKay. advertising man- 


Williams operation, describes the ; ager, Bonded Gas & Oil System 
development of an on-the-job train- 


ing program for station personnel. 





The second will discuss Gaseteria’s John H. Foster, director of training. Pe- Profit Points 


monthly operating reports on ser- troleum Sales Clinic of America. and This story tells: 
vice stations. sales manager. Gaseteria, Inc. 1. How Independent jobber 
developed on-the-job training 
program. 

2. How the course follows up 
conventional training sessions. 

3. How service station men 
are kept interested in the course 
and their positions, thus reduc- 
ing turnover in station help. 

4. How the course provides a 
check on individual's progress in 
salesmanship and other opera- 
tions. 














By FRANK C. STURTEVANT 
NPN Staff Writer 


A year-long on-the-job service sta- 
tion training program, which empha- 
sizes continuing instruction, frequent 
examinations and consistent manage- 
ment follow-through, has been devel- 
oped by Bonded Gas and Oil System 
of Indianapolis and is being used in 
the 28 Gaseteria stations in Indiana. 

Russel S. Williams and his son, 
PETROLEUM SALES CLINIC Gene, who head both Bonded and 
Gaseteria, prepared the program at 
a cost of about $30,000 because they 
believe that planned training of sta- 
tion personnel is an essential com- 
petitive weapon which the Independ- 
ent must use with at least as much 
skill as the major companies. 

So that it can be used outside the 


Williams organization, the program 
Covers of two booklets in the 30 Lessons of the Week series. Various phases of sta- has been given a trade name, Petro- 


tion selling and servicing are contained in the training course leum Sales Clinic of America. Sev- 
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ALES 


Longer Life 


The planetary construction in Eaton 2-Speed Truck Axles provides a number of 

basic advantages which contribute to efficient, trouble-free operation and long 

life for axle and vehicle. In the low-speed power range tooth-loads are distributed 

over four "planet"’ gears; stress and wear on the teeth are held to a minimum. 

Slow gear movement makes for easy shifting and silent operation. Outstanding 

performance records are proof of Eaton quality and design. See your truck dealer 
ee oe le oe) Ms a 


MORE THAN % OF A MILLION EATON 2-SPEED AXLES IN TRUCKS TODAY 


EATON MANUFACTURING COMPANY 
-bnle Division 


CLEVELAND, OHIO 


















Gasoline Oxidation 
Inhibitors 


Oil Soluble Colors 


Lubricating Oil 
Additives 


Fuel Oil Additives 


Metal-Working 
Lubricants 


Corrosion Inhibitors 
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DU PONT...oil soluble colors... 


RED 
ORANGE 
BLUE 
YELLOW 


SALES IDENTITY of YOUR fuels 


A bright and pleasing color for your 
gasoline is assured by the use of... 
Du Pont Oil Colors. 

The uniformity of these colors is 
maintained by careful control . 
further checked by electronic colori- 
metric measurement. The result is a 
dependable product of uniform tinc- 
torial strength, shade and solubility. 

Four colors are available. Through 
mixture of two or more a wide range 
of shades can be obtained. For ex- 


ample, copper or bronze in almost any 


shade can be produced by a combina- 
tion of Du Pont Oil Red and Du Pont 
Oil Orange. Similarly a wide variety 
of greens can be produced through a 
blending of Du Pont Oil Yellow N and 
Du Pont Oil Blue. 

Samples will be promptly furnished 
for testing in your laboratory. We will 
also be glad to help you select a color 
to meet your requirements. E. | du Pont 
de Nemours & Company, (Inc.), Petro- 
leum Chemicals Division, Wilmington 


98, Delaware. 














Approximate Solubility* of Du Pont Oil Colors | 
at 60° F., Grams per Gallon 

Du Pont | Duy Pont Dy Pont Duy Pont 
Cil Yellow N | Oil Orange | Oil Red ‘ Oil Blue 
Straight Run Gasoline ...... 27 24 12 ye 
Aviation Gasoline ......... 24 25 6 | 1.5 
Thermal-Cracked Gasoline ... 42 44 13 4.2 
Catalytic-Cracked Gasoline . . 72 66 23 | 6.8 

SORES OO 832 242 114 | 114 














source, severity of cracking, etc. 


*These data are intended only as a guide since hydrocarbon structure has 
a pronounced effect on solubility. For example, two thermally-cracked fuels 


may have widely different solvency because of differences in the crude 


BETTER THINGS FOR BETTER LIVING 
-.»- THROUGH CHEMISTRY 
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eral other Independent marketers 
have contracted to use it, and are 
now being coached on how to conduct 
the program. 

The program consists primarily of 
a schedule of 30 coaching periods, 
each at least one week long, during 
which attention is devoted to a series 
of planned instruction steps on one 
single phase of station operation. The 
entire field on service station work 
has been broken down into 30 topics 
of which these are typical titles: 

1. “Service and Sales at the Air 
Stand”’ 

2. “Know Your Customers” 

3. “Cold Facts on the Cooling Sys- 
tem” 

4. “Know Your Products” 


Seek Improved Salesmanship 


The double objective of the pro- 
gram is to reduce turnover of serv- 
ice station employes, and at the same 
time improve their selling ability. 
Jobbers and marketing executives are 
familiar with that period of letdown 
which sets in upon the conclusion of 
any sales training. It has always 
been a management problem to keep 
up the initial enthusiasm as long as 
possible. 

One big problem is that sales tac- 
tics demonstrated in training sessions 
have to be put into practice at points 
too far away to be directly super- 
vised. The need for some kind of 
on-the-job training to bridge this gap 
is apparent. In theory both jobber 
and major company management ex- 
pect their station supervisors, or 
salesmen, and their station operators, 
to follow up the progress of new men, 
give them advice and instructions, 
and help them develop good selling 
methods. Such activities actually do 
go on all the time, but seldom under 
any definite plan. 

Today most of the newcomers to 
service station work are young men, 
without previous experience in the oil 
business. It is almost routine for 
management to tell them that the in- 
dustry offers advancement for those 
who are profiicent in their work. The 
way to be proficient, they are told, is 
to study carefully the right and 
wrong way to handle customers. 

It is only natural for the beginner 
to assume that the sales tactics de- 
scribed and demonstrated for him are 
important, and that his own success 
and that of the busines depend on 
their continued and proper use. It is 
equally natural for him to lose re- 
spect for management, if he is al- 
lowed too much latitude in practicing 
what he has been taught. When the 
follow-up is omitted, or if it is hap- 
hazard or unbalanced, he will assume 
his selling efforts are not so impor- 
tant after all. 

It is only a step from there to the 
conclusion that his personal progress 
is just a minor detail to the station 
manager, or dealer he is working for, 
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and that the jobber or supplying 
company representative has even less 
interest in his welfare. About this 
time is when new men quit, and re- 
placements have to be hired 


Course Is Complete 


This new kind of on-the-job train- 
ing is completely organized down to 
the last detail. It recognizes that 
trainees remember less than half of 
what they see and hear in prelim- 
inary training sessions, and that some 
means must be provided to repeat the 
lessons later on. 

It is also based on the principle 
that long study and experience have 
demonstrated the best way of han- 
dling all customer contacts at the 
service station, and that there is no 
point in first telling beginners how 
it should be done, and then letting 


On-the-Job Training 





them work out their own second-rate 
substitutes. 

The actual training, or coaching, is 
done at the service station, in the 
form of discussion and demonstra- 
tion. Methods are put into practice 
at once on the regular run of custom- 
ers. So far the plan resembles the 
time honored “breaking-in" process, 
which service station operators use 
for starting new men on the job, sim- 
ply because they have no better plan. 
In fact, this might be called a con- 
trolled, or scientific ‘“breaking-in” 
program. 


Coaching Duties Can Be Delegated 


Management can delegate’ the 
coaching to a lessee operator, a sal- 
aried station manager, an independ- 
ent dealer, or a qualified shift boss 
For each of the 30 training periods 


Sewice and Sales at the Cinstand” 


DID YOU CLEAN THE HEADLIGHTS? 
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Typical challenge chart hangs on the service station wall during the progress of 
each lesson of the week. Trainee’s scoreboard is an important part of the plan. 
The training course is copyrighted by Bonded Gas & Oil System of Indianapolis 
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‘you decom about Low Pumiyoe 
eo e- WAKE UP TO BENNETT 








“Last night,” sighed Shorty,"I dreamt we 
had a new Bennett Low Pump on our 
island. You should have seen how it 
brought our station up-to-date. Why those 
attractive, smooth flowing Bennett design 


lines and that low, modern construction—” 


“Hey,” Slim interrupted,“I know 
Bennett Low Pumps are tops in modern 
design, handsome appearance, dependable 
performance and complete accessibility, 
but we only need one new pump. How 
would just one low pump look with our 


old high ones?” 


“Perfect!"’ Shorty exclaimed. “One 


Bennett Low Pump alone will add new 





sales appeal to our station — will blend 
perfectly with our old pumps! In my dream 
I saw our station with our high pumps on 
the island ends and a new low Bennett in 
the center. Wish you could have seen how 
that new Bennett was in complete har- 
mony with our present pumps and in 
addition, gave our station a new, up-to- 
date look!” 





“Sounds good,” Slim said, “maybe 
now's the time to start thinking about 


Bennett Low Pumps.” 


“Certainly,” Shorty agreed, ‘‘a new 
Bennett Low Pump today will give us a 
head start toward a completely modern 
island set-up in the future!”’ 


“That,” Slim shouted, ‘makes sense. 


Let’s see our Bennett man tomorrow!” 













\ P.S. See your Bennett man tomorrow or write for catalog No. GAS-1 describing the new 
f \ Bennett Low Pumps — Retract-A-Hose, Model 756 and Control-A-Hose, Model 746. 
ry z Seruice Station Equipment Company, Muskegon, Michigan. 
% / 
o. J 
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On The Job Training 





he receives instructions on what to 
do. In addition he receives a sep- 
arate booklet called an Instructor's 
Guide for each topic or “lesson”. It 
supplements a lesson booklet given to 
each trainee, and together with an 
examination booklet, forms a com- 
plete set, covering every phase of 
each lesson. 

More important than the examina- 
tion booklet, which provides some 
record of progress, is a competitive 
feature symbolized by what is 
known as a “challenge chart.” It is 
in the form of a wall poster de- 
picting some salient features of the 
lesson of the week, and, wherever 
the nature of the lesson permits, a 
ruled scoreboard. Names of trainees 
can be written in, and by means of 
checks or other appropriate marks, 
a comparative performance record for 
the week can be built up. 

For example, during the week de- 
voted to airstand tactics, calling 
a customer’s attention to a missing 
valve cap rates a credit mark on the 
scoreboard, while failure to do so 
is scored as an error. The scoring is 
adopted to the characteristics of the 
lesson, and the object is to get the 
whole staff interested in checking up 
on each other, as a form of active 
competition. Lessons that do not fit 
into a scoring system, provide a 
change of pace that keeps the contest 
feature from becoming stale. 


Examinations Show Progress 


After four lessons have been com- 
pleted, each man turns in a written 
review of the subjects covered. This 
periodic review is given a different 
treatment from the weekly written 
examinations, which are quick and 
simple, from the standpoint of the 
amount of writing required. To avoid 
lengthy desk work the weekly ex- 
amination booklets contain printed 
questions followed by groups of alter- 
native answers, and it is only neces- 
sary to select and check the correct 
answer. The review examinations on 
the other hand present questions for 
which answers must be written out in 
full. 

A study of the quick weekly exam- 
inations, supplemented by the more 
complete reviews at the end of four 
lessons gives management an exact 
measure of the progress of each 
man. No such comparison could be 
obtained by any other means. Even 
a tour of stations for personal ob- 
servation is not half so revealing, 
and the much more common method 
of checking a station’s volume of 
business can only indicate when some- 
thing is wrong without pointing to 
the remedy. 

It is obvious that participants in 
any training program, both teachers 
and trainees, must have some en- 
thusiasm for the course in order for 
it to succeed. They need to be sold 
on the objectives, and on the methods 
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used to attain them. Guidance in this 
respect is furnished as a part of the 
program. 

The 30 subjects listed as lesson 
topics need not follow the order in 
which they are listed. Each is a 
separate unit, complete in itself. The 
plan is readily adaptable to salary 
operated stations, lessee stations, and 
independent dealers, but dealers must 
pay the cost of training used at their 
stations. Without this condition, says 
Mr. Williams, Sr., only half-hearted 
participation will result, and the plan 
will collapse for lack of local support. 


API Statistical Book Ready 


The statistical publication of the 
API, Petroleum Facts and Figures, 
is available again after a lapse of 
six years occasioned by World War II. 

War years from 1941 through 1945 
and the peacetime facts and figures 
since the war are covered by seven 
divisions of the illustrated eighth 
edition: utilization, production, refin- 
ing, transportation, marketing, gen- 
eral information, and world statistics. 

Priced at $2 plus 4c sales tax, or- 
ders for the new volume, 236 indexed 
pages, should be placed with the De- 
partment of Information, American 
Petroleum Institute, 50 West 50th St., 
New York 20. 


General Petroleum Plans 
New Type Parking Garage 


LOS ANGELES General Petro- 
leum Corp. will begin construction 
March 1 of a garage building of a 
radically different designs for its 
employes in downtown Los Angeles. 

The $750,000 project will park 446 
cars on an enclosed spiralling ramp 
rising to a height of 85 ft., roughly the 
size of a six-story building. 

The continuous single floor winds 
up around a central core which con- 
tains two elevators and a stairway. 
Floor is 60 ft.wide, permitting a two- 
way traffic land in the center and a 
depth of 20 ft. on each side of the cen- 
ter lane for parking. Cars will be 
parked in continuous rows at right an- 
gles to the traffic lanes. 

Building is adaptable to either self 
or attendant parking and its design 
eliminates space lost in conventional 
garage buildings by automobile ele- 
vators or ramps. Company estimates 
the design will result in a saving of 
30% in construction cost on a per car 
parking space basis against the cost 
of conventional garage buildings. 

A 20-ft. basement and a roof-top 
service station with complete wash- 
ing and lubrication facilities are added 
features of the building. The build- 
ing will be located two city blocks 
from General Petroleum’s new home 
office building. Completion is sched- 
uled for Nov. 1. 
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One man handles heaviest drums al) 
day long with a “‘Float-Away’’ with 


out usual fatigue Unique in de 
sign—the wheels and axle never 
leave the floor when loading. Truck 


toes slide forward under barrel as 
carriage retracts to gently receive the 
drum A light weight, perfectly bal 
anced truck that never has to be 
lifted Exclusive compression cyl 
inder enables the truck to stand 
vertically——-easy to store out of way 
always handy. Unbreakable, adjusta 
ble chime hook for straight and 
bilged drums Roller bearing, al! 
metal or rubber tired wheels 
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Public Relations Program 
Can Work at Jobber Level 


Present Supply Situation May Offer Independents 
The Chance They Need to Tell Their Own Story 


The Independent oil jobber is his 
own top management. When he 
says yes or no to a customer, it is 
his decision and the customer knows 
it. Therein lies, not only the head- 
aches and hearthaches of many 
jobbers today, but also therein lies 
the opportunity and necessity for 
the jobber to bring his story to the 
public. Good public relations is the 
answer. 


By HOLGER RIDDER 
NPN Staff Writer 


Difficult as it may seem, the cur- 
rent supply situation offers some op- 
portunities for the Independent oil 
jobber to create more public good will 
than ever before. He can do it through 
personalized service and good public 
relations. 


While the current heating season is 
drawing to an end, the situation of- 
fers an excellent opportunity for the 
jobber to get started on his own 
public relations program. In addi- 
tion to answering many consumer 
questions regarding heating oil sup- 
plies, the jobber who starts his pro- 
gram now will be conditioning him- 
self to cope—public relations wise 
with any difficulties he may have this 
summer on gasoline supplies. 


Such a public relations program 
can be promoted through jobber as- 
sociations, individually, or by a few 
jobbers in each community pooling 
finances to sponsor newspaper adver- 
tisements as has already been done 
in the Carolinas, the Midwest and a 
few other scattered areas. 


Obviously, any program undertaken 
will cost money. But it can build 
customer confidence and insure the 
future of the jobber. 


Some Suggestions Listed 


How effectively the jobber’s money 
is spent on public relations depends 
largely upon how much thought he 
gives the program and how receptive 
he is to suggestions. There is no 
pat formula which will assure 100% 
results for the money spent. Indi- 
vidual circumstances are a governing 
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factor. 
gestions: 


However, here are some sug- 


1—-With supplies of heating oil short 
now—and the prospects of a tight 
gasoline supply this summer—every 
jobber has and probably will hav: 
the experience of answering the phone 
and telling customers ‘no.’ Usually 
the customer wonders why he can’t 
get heating oil or gasoline. The job- 
ber repeats what has by now become 
a routine story of why supplies aren't 
available. 

Why not tell the story frankly in an 
ad? 

State all the facts—-that you, as a 
jobber, buy supplies in competition 
with others in the marketing field 
and there just isn’t enough to go 
around. It might even be well to cite 
figures of how many gallons were re- 
ceived last week and how many cus- 
tomers were served with those gal- 
lons. One thought should be em- 
phasized: 

“When I get oil my regular cus- 
tomers will get oil. Everyone with 
whom I have been dealing will be ac- 
corded fair treatment and every ef- 





fort will be made to see that no one 
goes cold,” or, “Whatever gasoline 
is received will be apportioned equit- 
ably.” 


In short, create and maintain the 
confidence of the customer in you 
the jobber. 


2-—Delays in delivery of allocations 


by the jobber’s supplier have been 
frequent this winter. Severe weather 
has plagued transportation. The cus- 
tomer may not comprehend the trans- 
portation difficulties encountered by 
both your supplier and yourself. 


A news picture, such as the one be- 
low, will tell the story better than 
words. A headline similar to the one 
used will put the point across. 


Other news pictures and news devel- 
opments can be converted into good 
public relations copy. To take full 
advantage of such opportunities, it is 
well to develop the friendship of the 
local newspaper's city editor and ad- 
vertising manager, explaining in full 
the type of pictures to watch for 
with the idea of incorporating them 
into public service copy. 


For example, if a flood, snow storm 
or other severe weather conditions tie 
up transport trucks or barges, un- 
doubtedly news pictures will be tak- 
en which tell at a glance how trans- 
portation is tied up. If a newspaper 
will not co-operate in making such 
pictures available, almost every com- 
munity has commercial or free lance 
photographers who will take pic- 
tures to tell the story you want to 
give your customer. 


Be an Opportunist 


Be an opportunist and take advan- 
tage of every public relations tool 








This Oil Is on the Way to You 











This picture tells better than any advertising copy why delivery of fuel oil sup- 

plies are delayed. Scenes such as this on the Hudson River have been duplicated 

in many areas as near-zero and zero temperatures clogged waterways with ice. 
The tug here is straining to pull a Gulf Oil barge through the ice packed river 
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High pressure is duck soup 
for this steam hose! 


New Hewitt Glass Fiber Steam Hose 
withstands high pressure of 
saturated and superheated steam 


Until now, the extreme temperatures 
of saturated and superheated steam 
often caused steam hose to crack up 
after less than a day’s use! 


Now that’s all changed . . . thanks 
to Hewitt Glass Fiber Reinforced 
Steam Hose. This new development 
is made with braids of glass fiber 
cords specially treated and designed 
to withstand the high temperature 
generated by up to 200 pounds pres- 
sure of saturated or superheated 
steam. 


It’s able to do this because Hewitt- 
Robins engineers have discovered 
an entirely new way to treat glass 
fiber cords to make them adhere to 
rubber . . . impervious to moisture 
. . . kink burst-resistant. And, last 
but not least, they have developed the 
most durable heat-resisting rubber- 
compounded tube and cover yet known! 


HEWITT RUBBER DIVISION, HEWITT-ROBINS 


. 
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INCORPORATED 


Hewitt Glass Fiber Steam Hose has 
been tested for you on the toughest 
steam-handling jobs. And it has 
proved that it can take it. 


Find out how new Hewitt Glass 
Fiber Steam Hose can help solve 
your steam-handling problems. See 
your Hewitt distributor listed in the 
classified pages of your local tele- 
phone directory. Or write direct to 
Hewitt Rubber Division, 240 Kens- 
ington Avenue, Buffalo 5, New York. 


HEWITT 


GLASS FIBER 
STEAM HOSE 


MAKERS OF 








Why New Hewitt 
Steam Hose 
Meets Your Needs 


Glass fiber carcass maintains 
maximum resistance to high 
steam pressures . . . does not kink 
or rupture through flexing. 


8 


The tube and cover retain their 
original resiliency and strength 
even under high temperatures 
over long periods. 


© 


Special treatment of the glass 
fiber cords is responsible for ex- 
treme flexibility and ability to 
withstand constant flexing and 
sharp kinking. 


4 


Glass fiber cords are many times 
stronger than any other cord 
resulting in a high safety factor 
of working pressure to burst 
yet lighter in weight per foot than 
any other cord reinforcement. 


INDUSTRIAL HOSE e BELTING e PACKING 
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Public Relations 





within the bounds of good 
available to tell your story. 


taste 
3—-Tell why no new customers can 
be added. 

If it develops that a new customer 
falls in the hardship class, then job- 


bers now have a plan available under 


fuel co-ordinator programs set up in 
most tight areas whereby these cases 
will be handled properly. 

Regarding the latter, an explana- 
tion of the fuel co-ordinator plan 
functioning in your particular area, 


bringing out the jobber’s role in see- 
ing that the public is taken care of, 
will not be amiss. 


1—-If, in order to get supplies, 
a jobber has to buy products at a dis- 
tant point and pay extra shipping 
costs, and because of that the jobber 
is forced to charge a half cent or 
even a cent more per gallon, beat the 
other fellow to the punch and stop 
rumors of black market operations 
or “price gouging” by telling in adver- 
tisements the reason for the extra 





Superior Pumps... 


QUIETNESS...Large Capacity... Compactness...Ease of Mount- 
ing...Efficiency...features YOU and every other petroleum marketer 
want in a pump. Only in GRANCO do you get them all! 


* The rotor is the only moving 
part 


*« Nometallic contact between 
the rotor and the housing 


*« Quiet at all speeds 


* 


Chatterproof relief valve 


* Outboard ball-bearing for 
perfect alignment 


GRANBERG CORP. 
1306-67th Street, Oakland 8, California 
Send complete details to: 


Name 
Firm 
Address 


City State 
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GRANCO Rotary Positive Displacement Pumps 


are amazingly simple...adapted to every pos- 


sible condition...efficient in handling all mate- 


rials, from aviation gasoline to heavy bunker 


oil. These qualities have won for GRANCO 


Pumps instant acceptance wherever they have 


been installed... truck mounted or bulk plant. 
WRITE TODAY or fill in the coupon for litera- 


ture on these industry-proven pumps. 


Grme 


GRANBERG CORP. 


9308 SIXTY-SEVENTH STREET 
OAKLAND &, CALIFORNIA 











Distributors and Service in Every 
Important Trading Area 





costs. Cite that extra cost and explain 


fully the reason for that extra 
charge. 
Pictures can help tell this story 


too. If a jobber is forced to make 
a 500-mile transport or tank car hau! 
in order to get supplies (as com- 
pared to, say, a normal truck haul 
of 50 miles), why not arrange to take 
a picture of the truck loading prod- 
uct at the source and unloading at 
the home bulk plant? 

5—The industry 
campaign and 


public relations 
individual integrated 
companies—oil and otherwise—stress 
capital investments. So, why not 
tell the hometown community what 
Jobber A has invested, how many peo- 
ple he employs, who gets his taxes, 
and how many customers he serves? 
That may seem unorthodox and 
stretching frankness to the breaking 
point, but often the unorthodox is 
necessary and, similarly, often it 
brings surprisingly good results. 


Stress Independence 


6—-It is quite important that the 
jobber be established in the mind 
of the public as an independent busi- 
nessman. The jobber owns his busi- 
ness and buys his products from a 
supplier, but that supplier has no voice 
in the operation of the jobber’s busi- 
ness. The marketer buys oil from 
him much as the customer’s butcher 
buys meat from a packing house. 

Newspaper advertisements offer a 
good medium for promoting this idea 


But one other advertising medium 
has possibilities. One South Carolina 
jobber already has made progress 


along this line—utilization of bill- 
boards posted in the area by the mar- 
keter’s supplier. 

The Carolina jobber, in this in- 
stance, obtained permission from his 
supplier—a major—to paste a stream- 
er across the bottom of the company’s 
billboards in his community, declar- 
ing that the product is distributed 
there through X Company, an Inde- 
pendent oil jobber. 

This type of public relations—or 
education, if you will—also can be car- 
ried out on tank truck lettering and 
even at outlets served by the jobber 
especially where any type of bill- 
board or poster ad is used. 

This approach, supplemented bj 
newspaper advertisements, places con- 
stantly before the public your status 
as an Independent business man. 

The jobber’s public relations pro- 
gram can be conjunctive to the cur- 
rent industry-wide campaign, or it 
can remain independent. 

The jobber’s program must be posi- 
tive. Make the program constructive 
Tell your own story and stick to facts 
and give the public good products and 
good service. The public will form 
its own opinion. All you can hope to 
do is guide that opinion in the righ! 
direction. 
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The amazing multi-purpose lubricant 
found most satisfactory for war-time air- 
craft has been perfected for automotive, 
industrial and farm use. Inlucite 21 gives 
the service station operator, the industrial 
user, the fleet owner, and the farmer an 
ideal answer with one instead of many 
greases. 

International Lubricant’s research and 


EClauizep LUBRICANT 


MULTI-PURPOSE 


1948 


LUCITE 2l 


AN UNEXCELLED MULTI-PURPOSE LITHIUM BASE LUBRICANT 





development revealed lithium as a superior 
metalic base for greases. 

Inlucite 21 withstands both low and high 
temperatures. It is water insoluble. It has 
been thoroughly proven in field service to 
have remarkable mechanical stability. 

There is no better lubricant for use in: 
WHEEL BEARINGS, WATER PUMPS, UNI- 
VERSAL JOINTS, SHACKLES, GENERAL 
INDUSTRIAL APPLICATIONS, INCLUD- 
ING ANTI-FRICTION AND SLEEVE-TYPE 
BEARINGS. 

Inlucite 21 is made under our exclusive 
patented process. 


INTERNATIONAL LUBRICANT CORPORATION 
NEW ORLEANS, LA. 


MANUFACTURERS AND EXPORTERS OF QUALITY LUBRICANTS 
AVIATION-INDUSTRIAL-AUTOMOTIVE-MARINE 
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BOWSER WELL-CHECK SYSTEMS ARE 
ENGINEERED TO HANDLE ANY 
TYPE OF OIL WELL PRODUCTION 


Designed for modern oil field service, this 
equipment combines in one unit the functions 
of meter, sampler, separator and strainer. 


It may be used equally well in permanent or 
mobile installations to provide records of oil 
production quantity and quality at the well. 





Dependable operation is assured on flowing 
wells, pump pressure or vacuum. 


Write for complete information. 














2843 W. 7th Ce 
toom 008 Bidg., Houston ¥ 468-9th $t., San Francisco 3, Calif. 
“— “ 2, Tones 439% Paydres St., New Orleans, La. 


LIQUID CONTROL SPECIALISTS SINCE 1885 
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Public Criticism, Probable Tight ‘Gas’ 
Supply Magnifies Station Clean-up Need 


Impulse to Regulate, License Stations at Local 
Level Another Reason for Pushing Housekeeping 


By NPN Staff Writer 


Cleaner service stations, and es- 
pecially cleaner restrooms, have a 
right to a high place on this year’s 
sales objectives. Among recent events 
which have forced them to the front 
are: 

1. Public criticism, such as that cir- 
culated by the American Automobile 
Assn. 

2. The probable tightness of gaso- 
line supply which, while it may not 
be as critical as some have feared, is 
at least likely to be a continuing con- 
cern through the summer. 

Closely related to public criticism 
are efforts by state governments to 
license and regulate station  rest- 
rooms by law. They are an out- 
growth of the popular impulse to fix 
every undesirable situation by pass- 
ing a law. No one in the oil industry, 
dealers least of all, feels such regula- 
tion should be necessary. 

Whether gasoline will be as tight 
this summer as the industry a few 
weeks ago thought it would be, or 
whether the more recent optimism is 
fully justified, no one expects to have 
gasoline running out of his ears this 
year. There should be a soft pedal 
on signing up new dealers, and more 
time spent with present dealers, 
showing them how clean stations are 
easier to operate and how they at- 
tract TBA and lubrication sales. 

Vigorous clean-up programs inaug- 
urated last year by many oil mar- 
keters, both major companies and In- 
dependent jobbers, convinced a few 
dealers of the value of running a 
cleaner station. But, based on nor- 
mal supply conditions, the clean up 
drives were linked to the dealer's in- 
terest in more profit through larger 
gallonage. The developing shortage 
stole some of the punch. 


Housekeeping Can Be Main Objective 


Last summer it seemed to many 
ales managers as if years of sales 
effort was about to be undone. With 
1 strict limit on gallonage at most 
tations, selling effort simply had to 
tart over again on a new tack. Now 
ood housekeeping for service sta- 
ons can be set up as a main objec- 
ive and sales departments can real- 

get their teeth into the problem 
iat has plagued them for so long. 

They can draw plenty of encour- 
igement from progress already made. 
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Taken as a whole, the country’s serv- 
ice stations have shown a little im- 
provement each year since the close 
of the war. A lot of painting, some 
new pumps, better lights and signs 
have brought about a generally bet- 
ter appearance, at least from the out- 
side. 


Station interiors, including rest- 
rooms, also have benefitted from 
more liberal painting, while a cessa- 
tion of automobile repair work and a 
flow of fresh, new merchandise, have 
helped to brighten up lube rooms. 
Practically all of this has been due 
to physical improvements by the sup- 
plying companies and their jobbers 
and very little to efforts of dealers 
themselves. In the few instances 
where station personnel have added 
their own efforts to cleanup, the re- 
sults have been excellent. 


Dealers, lessees and station man- 
agers who have lagged behind in the 
clean up-drive, have excused their 


own slovenly stations on two prin- 
cipal grounds: 

1. Dirty habits of the driving pub- 
lic. 

2. High turnover in station help. 


At the time of the AAA public 
criticism of service stations, a num- 
ber of dealers were aroused to the 
extent of writing letters to news- 
papers and magazine editors. They 
defended themselves by blaming the 
public for unclean restrooms. Oil 
men have no intention of trying to 
reform the public, but they are able 
to see among their own dealers a 
few outstanding examples of clean 
restrooms, maintained in spite of the 
public. 


Successful Businessmen 


Furthermore these dealers who run 
clean stations are successful business- 
men. They make a profit. They do 
not have to hire an excessive amount 
of help and carry a big payroll in or- 
der to keep their places clean. They 
do it with systematic methods, or- 
ganization and planning. They do 
not work any harder than other deal- 
ers. In fact the industry has been 





A clean service station gets 
a higher volume of service jobs 
and TBA business shows a bet- 
ter profit, and builds commun- 
ity approval. 

An easy method of finding 
out how your stations rate is 
to use NPN’s convenient, pock- 
et-size, Housekeeping Inspec- 
tion Form for Service Stations. 
This form permits rapid inspec- 
tion, provides an examination- 
type of score for the station, 
and can be used for two inspec- 
tions, thus providing a readily 
available comparison of house- 
keeping progress between 
checks. 

These 16-page, 4 x 9 in., 
practical booklets—bound in at- 


tractive, durable covers are 
available now at the following 
prices: 

Single copies $0.25 each 

25 copies 5.50 

50 copies 10.00 

100 copies 18.00 

200 copies 32.00 

500 copies 70.00 


1000 copies 130.00 





A Profitable Investment 


Prices for larger quantities 
on request. 

Quantities other than those 
shown above will be billed at 
the per copy rate for the next 
smaller quantity shown. (Ohio 
purchasers add 3% sales tax) 

We suggest placing orders 
early to insure having these 
booklets on hand in time for 
spring sales meetings and to 
make certain your stations 
sparkle like the coming bright 
spring days. Please address or- 
ders to: 


Dept. HSS, 
NATIONAL 
NEWS, 

1213 West 3rd St., 
Cleveland 13, Ohio. 


PETROLEUM 


Please indicate how many 
company salesmen will be us- 
ing the Inspection forms you 
order. We will send, without 
extra charge, a copy of a spe- 
cial supplement for each sales- 
man. The supplement contains 
suggestions on use of the form 
in working with dealers. 
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Station Housekeeping 





preaching to its dealers for years 
that it is easier to carry on a service 
station business in clean, orderly sur- 
roundings than in the midst of disor- 
der, confusion and dirt. 

These traditional selling arguments 
for good housekeeping now can be 
augmented by oil marketing manage- 
ment, First, dealers can be warned 
that there is a real danger that reg- 
ulation by law may give snooping 
local bureaucrats the power to close 
a station. Second, there is a strong 
selling point in letting dealers know 
that no company can afford to spend 





This unit is designed especially for 
fueling Trucks and Power operated 
Also applicable 


Farm Implements. 


for INDUSTRIAL USE. 


extra time and extra money obtain- 
ing products for a station where the 
physical value is being run down by 
a slovenly operator. 

The problem of turnover in station 
help has not stopped those dealers 
who were determined to operate clean 
stations. Good results have been ob- 
tained in all kinds of communities, 
afflicted with all shades of competi- 
tion for manpower. Oil industry cales- 
men can start off with the knowledge 
that what some dealers have done, 
others can also do. 

In a period of tight supply, either 





THE ORIGINAL 
FARM ELECTRIC PUMP 
HUNDREDS NOW IN USE 


Simple, Compact, yet a 
high rate of flow 


Equipped with 
conventional pump and motor. %4” 
SET BACK DIAL meter. 
in Cabinet. 
L-21¥2", W-14", 
Weight—165 L. 


Nozzle Locks 
Easy to install. Size 


H-22”. Shipping 


A standard 2812” high is available 
for quick installation. 


Manufactured By 


C. A. BREWER 


111 Mt. Hope Ave. 
ROCHESTER, N. Y. 





a major or Independent marketing 
company can best improve its long- 
range competitive position by improv- 
ing the caliber of its retail outlets. 
Both major companies and jobbers 
are making extraordinary efforts to 
supply as much gasoline as possible 
to their dealers. They are paying for 
uneconomic transportation and, in the 
case of jobbers, they are buying gas- 
oline wherever they can find it, pay- 
ing top prices for some portion of 
their supplies, and taking the loss in- 
stead of passing it on to their deal- 
ers. Where this is the case, dealers 
should be told the facts and told what 
is expected of them in return. 


Marketing management, with prod- 
uct tight, has every reason to push 
harder than ever for solution of the 
problem of getting stations cleaned 
up-—not only because of the money 
invested in station properties, but 
perhaps more important, because 
dirty stations, especially dirty rest- 
rooms, will mean housekeeping regu- 
lation at the state or local level. 


Dealers, on their part, have every 
reason to listen to their suppliers. 
The main road to more business and 


more profit for them in 1948 is to 
sell more station services and more 
TBA. They always need expert help. 


Oil management, out from under the 
pressure for gallonage, can put in 
more time on giving expert help in 
raising dealer standards of cleanli- 
ness. Today management has better 
reason than at any time since before 
the war to expect its advice to be 
heeded. 


Tin Plate Ban Gets Teeth 


NPN News Bureau 

WASHINGTON Commerce De- 
partment’s ban on use of 1-qt. round 
refinery sealed tin plate cans for mo- 
tor lubes, beginning Feb. 29, now has 


behind it the necessary statutory au- 
thority. 
President Truman on Feb. 28 ap- 


proved legislation extending for thre 
months from the following day th: 
Second Decontrol Act of 1947 unde: 
which tin conservation order was is 
sued. 


President also signed into law S. J 
Res. 173, which extends authority 0! 
U. S. Maritime 
and operate tankers until March 1 
1949. 


Commission to sel! 
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Single -Reduction Hypoid Gear * 
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Two-Speed Hypoid- Helical 
Double -Reduction * 


TIMKEN-DETROIT HAS IT: 


- (AND ONLY TIMKEN-DETROIT) 


( l —_—_—_————————-- 


: nal drives ad 
| hd ailere range oF capacines: 


Interchangeable in same axle housing using the same axle shafts 






















There’s something new and better in the medium- and 
heavy-duty axle field. It's Timken-Detroit ltyporIp gear- 


ing—in all three types of final drives—in a complete range 
of capacities. | 


You get Hy-Performance from Hypomn—lower oper- 
ating costs, lower maintenance costs and longer life too. 
The pinion is bigger and stronger—bearings are bigger— A 


more teeth are in contact, reducing loading per unit of 


contact area. Torque-transmitting capacity is increased. ce taumee-eemen axe compen 
Slower gear ratios are practical without loss of strength. A PRODUCT OF . LE COMPA 


Only from Timken-Detroit HyPoIp gearing can you DETROIT 32, MICHIGAN 
| get these big advantages that spell money-making truck m 















performance. Look under the next trucks you buy. De- 
mand modern axles—Timken-Detroit 3-for-1 Axles. 
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PREVENTIVE MAINTENANCE 


Clutch, Transmission and Driveshaft 
Defects Readily Found with Good PM 


While clutch transmission and 
driveshaft failures cause few acci- 
dents, they can bring about costly 
breakdowns. Good preventive main- 
tenance _ really when it 
comes to eliminating this type of 
mechanical failure because these 
parts usually show excess wear be- 
for actually breaking down. 

Fifth in series on Preventive 
Maintenance of Trucks, other articles 
were published Feb. 4, p. 21; Feb. 
ll, p. 42; Feb. 18 p. 24; and Feb. 
25. p. 30. 


shines 


By HOLGER RIDDER 
NPN Staff Writer 


The power train (clutch, transmis- 
sion and driveshaft) is an infrequent 
cause of mechanical defect accidents. 
Likewise, it accounts for a compara- 
tively small percentage of on-the-road 
breakdowns. 


One reason for this is the charac- 
teristic of these parts, especially 
clutches and transmissions to usually 
give substantial advance warning by 
slipping, jumping gear, vibration, etc., 
of their final failure. 


Therefore, good drivers’ reports of 
vehicle defects and prompt and effi- 
cient action based on these reports 
serve to materially decrease road fail- 
ures due to such causes. Too often, 
such defect cards or reports are ig- 
nored with a view toward repairing 
the defect at the next regular in- 
spection. This sometimes may save 
shop work because the part does hold 
up until the regular inspection. How- 
ever, this is purely a gamble and, like 
all gambles the loser must pay when 
he guesses wrong. The oil marketer 
who sends out a fuel oil truck to 
make a delivery in spite of warning 
signs that the clutch or transmission 
needs attention is gambling. When he 
loses, he can expect to pay with a 
road failure, a non-productive truck 
in the repair shop, added time lost in 
towing the vehicle to the garage, and 
possibly a customer disgruntled be- 
cause of failure to receive his fuel 
oil. 

Of course, he may win and the 
truck will make it back to the bulk 
plant or terminal without a break- 
down. But the element of a gamble 
still remains. 

Preventive 
set up and 


maintenance, 
faithfully 


properly 
followed at 


least eliminates this type of a gam- 
ble and 


simultaneously cuts down 
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the percentage of road failures due to 
clutch or transmission failure. 

The 3ureau of Motor Carriers 
Safety Section of Interstate Com- 
merce Commission, in its 1946 analy- 
mechanical defect accidents, 
gives this summary 1942-46 axle and 
differential failures as _ accident 
causes: 


sis of 


Axle and Differential Failures 
Defect % of Total 
Rear axle of power 
unit 69.2% 
Differential failed 
Axle shaft broke 
3earing failed 


nw 
et a] ee A] 
Y ~) 


wat 


Housing 6 
Miscellaneous 7 
Not specified 11.5 
Trailer axle 13.1 
Broke 7.8 
Bent 8 
Wheel spindle broke 1.5 
U-bolt failed 1.5 
Not specified 1.5 
Front axle of power 
unit 17.7 
Broke 14.6 
King pin broke 2.3 
Other 8 
Preventive maintenance of axles, 


transmission and clutches calls for 
generally the same thorough inspec- 
tion that should accompany any well- 
done lubrication job. If properly car- 
ried through, in conjunction with 
good drivers’ reports, and if warning 
signs are heeded and immediate ac- 
tion taken, then PM is well on its 
way to performing its task efficient- 
ly. 

The frequency of inspection and 
lubrication, naturally varies with dif- 
ferent vehicles, depending on the type 
of work it does and the mileage of 
the unit. PM is flexible enough that 
any unit can be accommodated. Simi- 
larly, forms for each of these fre- 
quencies are available. 

Harry A. Schneider, Timken De- 
troit Axle Co., lists four rules to be 
followed in PM for axles. They are: 

1—-Cleanliness. 

2—Care in packing bearings. 

3—More accurate adjustments, 
with use of the torque wrench recom- 
mended. 

{—-Know your adjustments. 

Failure of springs usually are not 
difficult to detect before total failure 
takes place if an inspector is pro- 
perly trained. Sagging, out of line, 
cracks and looseness all are signs of 
impending or actual failure. With PM 
work sheets, a double check is af- 
forded. 


Regarding failure of springs and 





associated parts as accident causes, 
ICC’s 1942-46 summary shows: 


Springs and Associated Parts 








articles 


Defect % of Total 
Front spring—power 
unit 60.6% 
Main leaf broke 33.5% 
Hanger broke 3.0 
U-bolt failed 3.6 
Nut on U-bolt loos- 
ened 9 
Shackle broke 5.0 
Weak 1.2 
Rivets on Hanger 
failed A 
Center bolt broke 5.0 
Knee action failed 4 
Torsion rod A 
Not specified 7.2 
Rear spring power 
unit 14.7 
Main leaf broke 4.6 
Shackle broke 3.4 
Hanger broke 1.7 
U-bolt failed 12 
Weak 9 
Miscellaneous 1.2 
Not specified 1.7 
Spring—power unit (lo- 
cation not specified) 8.0 
Spring broke 4.6 
Hanger broke 1.2 
Shackle broke mB 
Spring weak 4 
Stabilizer failed A 
Torsion rod broke A 
Spring—trailer 13.3 
Main leaf broke 3.6 
Hanger broke 3.6 
Helper spring broke  .4 
Leaf other than main 
broke 29 
U-bolt broke 29 
Shackle broke 1.3 
Tie-rod broke 1.3 
Not specified 1.3 
Location not specified 3.4 
Main leaf 9 
Shackle A 
Hanger 4 
U-bolt 1.7 
Reprints 
Reprints of this series of 


(seven in all) will be 


available to NPN readers soon 


after the 


last article 


in the 


series is published. It is sug- 
gested that orders be placed as 
soon as possible. Address Read- 


ers Service 


Department, NaA- 


TIONAL PETROLEUM NEWS, 1213 


West 3rd 
Ohio. 


St., Cleveland 13, 
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Yt PETROLEUM DISTRIBUTORS 
DEPEND ON INTERNATIONALS 





The basic quality of International 


Trucks — component for component — is 
unexcelled. And International Truck 
specialization is so thorough that the 
complete International Line specializes 
into more than 1,000 types of trucks. 

That means the right truck for every 


job. 


Internationals are load-co-ordinated, 


too. Analysis of your operation by the 


Tune in James Melton on “Harvest of Stars.’ NBC Sundays. = 


International Truck Point Rating Sys- 
tem shows exactly what loads should 
be carried by your trucks on your oper- 
ation to bring you the biggest return. 

So, consult your International Dealer 
or Branch, for the sizes and types of 


Internationals to do your work best. 


Motor Truck Division 


INTERNATIONAL HARVESTER COMPANY 
180 North Michigan Avenue 


Hi 


Chicago 1, Illinois 
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FABRICATED 10 THE JOB 


Black, Sivalls & Bryson SAFWALK material is 


ideal for constructing walkways, stairways and 





other structures about the lease, refinery or along 





the pipeline. SAFWALK material is versatile 
and simple, yet the structures assembled from 
it are strong and rigid. SAFWALK walkways 
are fireproof; have special non-skid burred 
flooring and stair treads. The reasonable first 
cost becomes real economy because of the high 
re-use value of SAFWALK parts. For full 





formation, call your nearest B S & B Sales Engi- 
neer, or write today to the Oil Field Equipment 
Division, Black, Sivalls & Bryson, Inc., Power and 


Light Building, Kansas City 6, Mo. 
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FOREIGN INQUIRIES INVITED Cable Address: BLACK, KANSAS CITY, U.S.A 


BLACK. SIVALLS & BRYSON, INC. 


KANSAS CITY, MO. OKLAHOMA CITY, OKLA. 
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J. P. Mosher, Jr., Market Editor, NPN and Platt’s OILGRAM Price Service, 
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5901 e Tulsa (3), 904 World Building, 3-7132 e Washington (4), 1046 National Press 
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50 West 50th St., New York (20), COLumbus 5-16! 


» 59 East Van Buren St., HA 
Building, NAtional 3477 


Kerosine, Light Fuels Still Prime Supply Problem; 
Spot Markets Quiet as Gasoline Stocks Rise 


Posted prices in most of the nation’s refining and 
marketing districts were for most part unchanged 
this week, and open market trading continued quiet in 
all areas. Refiners and marketers generally said they 
were still having most difficulty meeting their com- 
mitments on kerosine and light fuels, and most spot 
buyers said those products remained almost non- 
existent on open market. 

Offerings of regular-grade gasoline were also 
searce, according to reports, but several large East 
Coast sellers said they were now approximating 
“normal” gasoline stockpiling in preparation for 
spring and summer demand. 

Highlighting the open spot cargo market at the 
Gulf was sale of bunker “C” fuel at $3.50 per bbl. 
and barges amounting to cargo-lot of 70-72 oct. 
leaded gasoline at 13c. 

On other hand, leading spot cargo buyers said 
they were getting price-conscious over the few cargo 
offerings of light and heavy fuels against the pos- 
sibility of an early break in the past three months 
of unusually cold weather. 





ATLANTIC COAST 
Light Fuel, Kerosine Stocks Are Low 


Most prices were unchanged during last week in Feb- 
ruary, according to East Céast suppliers. Heating oil 
problems continued high on suppliers’ agenda, and ma- 
jority said they were working “from hand to mouth” on 
kerosine and No. 2 fuel. Products offerings on open mar- 
ket continued negligible, according to reports. 

Kerosine, No. 2 fuel, and No. 5 fuel were still most 
difficult products to obtain, according to suppliers. Sev- 
eral sellers at middle Atlantic points said they were 
far behind on kerosine and No. 2 fuel quotas for Feb- 
ruary, and would have to make up the difference in 
March. On other hand, some suppliers at New York 
Harbor and Boston said their shipments of heating oils 
this year were 10-20% greater than year ago. But most 
sellers said that cold weather during first weeks of 
1948 had expanded the demand for light fuels. 

On other hand, spot buyers said they were now able 
to obtain small quantities of bunker “C” fuel at a 
‘premium;”’ month ago most buyers said bunkering was 
almost impossible to obtain. 

Although some sellers at Middle Atlantic points said 
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Marketers generally reported spot trading quiet in 
the Midwest, although several said they had ob- 
tained spot barges of regular-grade, F.O.B. Houston 
and Lower Mississippi, at prices ranging from 11.75 
to 13.5c. Several cargoes of 70-72 oct. leaded gaso- 
line were said to be available to open market buyers 
at the Gulf. On other hand, only regular-grade gaso- 
line reported obtainable at New York Harbor was on 
swap basis for kerosine. 


Despite fact that products continued tight in all 
areas, some buyers said they were of opinion large 
gap between demand and supply of fuels had nar- 
rowed considerably, particularly for March and April 
delivery of No. 2 and bunker “C” fuels. Some small 
refiners in the Southwest who were “landlocked” 
because of the tank car shortage were said to have 
full storage of gasoline. 


For the first time in several years New York ex- 
port agents and spot buyers have reported they 
are being offered Penna.-Grade bright stock from 
several sources in lots ranging from five to 20 cars. 





they were approaching “normal” gasoline stockpiling 
for this season, several added they were getting active 
inquiry for both regular-grade and premium from dis- 
tributors and other suppliers. 


Only gasoline reported available at New York Har- 
bor was on exchange basis for kerosine. One barge of 
No. 5 oil 0-10 pour was reported offered at harbor for 
delivery after March 1 at $5.00 per bbl. Occasional lots 
of No. 6 fuel were available, according to New York 
buyers at prices ranging from $4.25 to $4.60 per bbl. 
New York Harbor suppliers continued to report barge 
prices ranging upward from $3.35 for 0-10 pour No. 5 
fuel and from $3.00 for No. 6 fuel. 


GULF COAST 
Open Cargo Sales Continue at Low Ebb 


Only one Gulf supplier disclosed that he had made open 
market cargo sale during past week, and suppliers’ posted 
cargo quotations were reported unchanged. Cargo swap 
negotiations were said to be at low ebb, and some sellers 
said their stock position on some products was “quite 
low.” Part-cargo sales to secure use of transport were 
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OIL MARKETS 
Summary of Daily Gasoline Prices (Feb. 24 through Mar. 1) 





U. 8S. Mvutor (ASTM octane) Monday r riday Thursday Wednesday Tuesday 

78-78.5 octane (Premium): Mar. 1 Feb. 27 Feb. 26 Feb. 25 Feb. 24 
Oklahoma (Group 3) . (2)11.25-13(1) (2)11.25-13(1) (2)11 25-13(1) (2)11.25-13(1) (2)11.25-13(1) 
Mid-Western (Group 3 basis) .... (2)11.28-12(1) (2)11.25-12(1) (2)11.25-1241) (2)11.25-12(1) (2)11.25-12(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ ns) (1)11.7-13.3(1) (1)11.7-13.3(1) (1)11.7-13.3(1) (1)11.7-13.3(1) (1)11.7-13.3(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (3)11.5-11.75¢1) (3)11.5-11.75(1) (3)11. 5-11.75(1) (3)11.5-11. 75(1) (3)11.5-11.75(1) 
E. Tex. (Truck Tnsp.) 69 6000ee sees ee (2)11.5-12(1) (2)11.5-12(1) (2)11.5—-12(1) (2)11.5-12(1 (2)11.5-12(1) 
Cent. W. Tex. (Truck Tnsp.) eeeeee or 11.5(3) 11.5(3) 11.5(3) 11.5(3) 11.5(3) 

73-75 octane (Regular) : r 
Oklahoma (Group 3) . Sind anal dhaigtson (5)10.5-12(1) (5)10.5-12(1) (5)10.5-12(1) (5)10.5-12(1) (5)10.5-12(1) 
Mid-Western (Group 3 basis) ..... (4)10.5-10.75(1) (4) 10.5-10.75(2) (4)10.5-10.75(2) = (4) 10.5-10..75(2) (4)10.5-10.75(2) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)10.7-12(1) (1)10.7-12(1) (1)10.7-12(1) (1)10.7-12(1) (1)10.7-12(1) 
W. Tex. (For shpt. to ws & N.M. dest’ns) (3)10.5-10.75(1) (3)10.5-10.75(1) (3)10.5-10.75(1) (3)10.5-10.75(1) (3)10.5-10.75(1) 
a Si SEO BEAD cccccvcccccsccces (2)10.5-11(1) (2)10.5-11(1) (2)10.5-11(1) (2)10.5-11(1) (2)10.5—11(1) 
Cent. W. Tex. (Truck Tnsp.) os06ee8 enue 10.5(3) 10.5(3) 10.5(3) 10.5(3) 10.5(3) 

63-66 octane 
Oklahoma (Group 3) . ; sb wise ne iaae ‘anil i 
Mid-Western (Group 3 basis) ... 10.125(1) 10.125(1) 10. 125(1) 10.125(1) 10.125(1) 


N. Tex. (For shpt. to Tex. & N.M. dest’ns) pit ee 
W. Tex. (For shpt. to Tex. & N.M. dest’ms) (1)10-10.25(1) (1)10-10.25(1) (1)10-10.25 (1) (1) 10-10.25(1) 
a AD 000.00 60600000006 ee hoe 

Cent. W. Tex. (Truck Tnsp.) ........... 10(1) 10(1) 10(1) 10(1) 10(1) 


60 octane & below: 


(1)10-10 25(1) 


(1)9.75-10.125(2)  (1)9.75-10.125(2) = (1) 9. 75-10.125(2) (1) 9. 75-10.125(2) = (1) 9. 75-10..125¢2) 
Mid-Westers (Group 3 basis) 22222222111 (29. 75-10.375(1) (1) 9.75-10.375(1) (1) 9..75-10.375(1) (1) 9..75-10.375(1) (1) 9. 75-20. 3751) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)10-10.3(1) (2)10-10.3(1) (2)10-10.3(1) (2)10-10.3(1) ib geet of 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)9.75-10(1) (2)9.75-10(1) (2)9.75-10(1) (2)9.75-10(1) (2)9.75-10(1) 

E. Tex. (Truck Tnsp.) EY DR (3)9.75-10(3) (3)9.75-10(3) (3)9.75-10(3) (3)9.75-10(3) (3)9 75-10(3) 
Cent. W. Tex. (Truck Tnsp.) .......... (2)9.75-10(1) (2)9.75-10(1) (2)9.75-10(1) (2)9.75-10(1) (2)9.75-10(1) 


Motor Gasoline, 78-78.5 oct. (Premium) (b) 
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EEPENOEO, BREBIS cccccccccccceces 


(1)9.9-10.4(1) 


(1)9.9-10.4(1) 


(1)9.9-10.4(1) 


(1)9.9-10.4(1) 


(1)11.5-13.4(1) (1)11.5-13.4(1) (1)11.5-13.4(1) (1)11.5-13.4(1) (1)11.5-13.4(1) 
New York harbor, barges 2. cULLIITIITE  @yua.4ea2.102)— 04937102) 04922102) 4922102)_— (1) 1114-12102) 
Philadelphia ........ccssecccccccccccccs,  €1)12.15-13.15(1)  (1)12.15-13.15(1)—(1)12.15-13.15(1) (1) 12.15-13.15(1) (1) 12. 15-13.15(1) 
Philadelphia, barges ................ wees €2)12.05-12.8(1) (1) 12..05-12..8(1) (1)12.05-12.8(1) (1)12.05-12.8(1) (1)12.05-12.8(1) 
Dy ciikbekmhGhensencéhectosioidas ‘ene (1)11-12.3(1) (1)11-12.3(1) (1)11-12.3(1) (1)11-12.3(1) 
Baltimore, barges ..........e.see0ee ge 10.9(1) 10.9(1) 10.9(1) 10.9(1) 10.9(1) 
Motor Gasoline 78-78.5 oct. (Premium) (c) 
f  £ ear oeee 
New York harbor, barges .........cccees anes nah ese 
“ite Pe cigead ne eet ed aenan wee ° (1)12.15-12.4(1) (1)12. 15-12. 4(1) (Diz. 15-12.4(1) (1)12.15-12.4(1) (1)12.15-12.4(1) 
Dn, SD . os vc asee cedaceseece 12.05(1) 12.05(1) 2.05(1) 12.05(1) 12.05(1) 
Baltimore ... pOd CECCS Ee Wedew sense bas (1)11.75-12.2(1) (1)11. 73-12,2(1) ait: 75-12.2(1) (1)11.75-12.2(1) (1)11.75-12.2(1) 
Baltimore, barges hts 3 in eb Rare aioe a 11.65(2) 11.65(1) .65(1) 11.65(1) 11.65(1) 
Motor Gasoline 74-76 oct. (Regular) (b) 
Pe, PE 2cc6 bn6660000 oee6e wes (1)10.5-12(1) (1)10.5-12(1) (1)10.5-12(1) (1)10.5-12(1) (1)10.5-12(1) 
New York harbor, barges ......... see (1)10.4-11.9(1) (1)10.4-11.9(1) (1)10.4-11.9(1) (1)10. 4 11.9(1) (1)10.4-11.9(1) 
DED t60 06660060000 008 eeecesece (1)10.9-11.9(4) (1)10.9-11.9(4) (1)10.9-11.9(4) (1)10.9-11.9(4) (1)10.9-11.9(4) 
Dh MD 26606000600 0seeenne (1)10.8-11.8(1) (1)10.8-11.8(1) (1)10.8-11.8(1) (1)10.8-11.8(1) (1)10.8—-11.8(1) 
DED énscenees cKvewoan es Cooeees oo (1)10—-11.8(1) (1)10-11.8(1) (1)10-11.8(1) (1)10—11.8(1) (1)10-11.8(1) 


(1)9.9-10.4(1) 





Motor Gasoline: 
Western Penna., Bradford-Warren: 


74-76 Oct. (Regular).... Pechieauemen 11.5(2) 11.5(2) 11.5(2) 11.5(2) 11.5(2) 
—— Penna., Other Districts: q 94 
-76 Oct. (Regular). ws eeseese (3)11.5-12(3) (3)11.5-12(3) (3)11.5-12(3) (3)11.5-12(3) (3)11.5-12(3) 


Note: Gasoline prices are nee s in each day’s Platt’'s OILGRAM Daily Price Service. Figures shown in parentheses indicate number of com 


panies quoting the lows & highs of the ranges. 


(b) Research octane rating is minimum of 5 points above Motor Method rating 
(c) Research octane rating is minimum of 10 points above Motor Method rating 





also curtailed, according to some suppliers, because tank- 
ers were more readily available than products. 

Supplier disclosed that he had sold Liberty-type cargo 
of bunker “C” fuel to domestic buyer for March 1 lifting 
at $3.50 per bbl. He added he had also sold “substantial 
quantity” of 70-72 oct. leaded gasoline to spot barge buy- 
ers at 13c. 

Although it could not be immediately confirmed, two 
cargoes of bunker ‘“C”’ fuel were said to have been sold 
at spot prices of $3.25 and $3.10, respectively, for March 
lifting. In addition, one cargo of 70-72 oct. leaded gaso- 
line was said to be available to spot buyer at 12.75c 
per gal.; several spot cargo sales of that grade were re- 
cently reported at 13c. 

Buyers continued to resist the prices asked for the few 
‘argo offerings on open market, according to reports. 
Refiner-buyer said he had been offered, and had turned 
lown, 7-8-,000,000 gals. of 70-72 oct. leaded gasoline at 
13.5¢c, delivered New Orleans. One East Coast buyer said 
he was unwilling to consider 14.5c asked for cargo of 
No. 2 fuel for early lifting. Demand for products over 
and above suppliers’ commitments was considerably re- 
luced, according to some potential buyers. 

On other hand, majority of sellers continued to report 
hat their supply commitments were taking their entire 
sutput. Inquiry for products continued active from the 
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Midwest, according to reports. In addition, some East 
Coast supplier-buyers were said to be planning to have 
in storage on June 1, 25° of estimated heating oil sales 
for next heating season. 

)f all products, bunker “C” showed strongest signs of 
becoming more easily available to open market buyers 
Although no cargo offerings of regular-grade gasoline 
were reported, some sources said barge-lot quantities were 
occasionally available because many barges had not been 
released from fuel oil service. 


WESTERN PENNA. 
Most Products Still in Short Supply 


Prices for Stoddard solvent were higher the past week 
in lower Western Penna. field, but refiners reported all 
other prices unchanged. Supply position on light fuels, 
kerosine, and regular-grade gasoline continued short, 
most refiners said. Demand for lubes, wax, and petro- 
latums continued heavy, according to reports, although 
some buyers said scale wax and bright stock were now 
more readily obtainable on open market. 

Lower field refiner who has been quoting 12c for 
Stoddard solvent reported advancing his price by Ic. 
Five lower field refiners now reported quoting 13c for 
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Stoddard solvent, and several added industrial inquiry 
for that product was active. 

Refiners generally said that new buyers of fuel and 
gasoline, especially for industrial activities, represented 
large unsatisfied demand. Majority of refiners said, how- 
ever, that they were unable to take on new business. 

Foreign inquiry for some lubes, wax, and petrolatums 
was still active, refiners reported, although some sources 
said February was not good criterion of 1948 exports 
because some shipping schedules were advanced to beat 
March 1 deadline for export controls. On other hand, 
some export agents said bright stock was easier to ob- 
tain now than month ago. 


Sale of 200 tons of scale wax to foreign buyer at spot 
price of 9c was reported by refiner. 


MIDCONTINENT 
Call for Fuel Oils Slackens; ‘Gas’ Slow 


Prices generally were reported unchanged in Midcon- 
tinent during the last week in February. Several refiners 
said calls for light and heavy fuels slackened as tempera- 
tures rose. In areas where rain fell gasoline demand 
was reported slow. A number of refiners said they did 
not think they would be able to increase regular custo- 
mers’ gasoline and heating oil allocations during March. 

Lows of price ranges for 42-44 kerosine and No. 6 
fuel went up in North Texas when a refiner withdrew his 
postings of 9.75c and $2.40 per bbl., for the two products, 
respectively. Resulting new price ranges were 10-10.75c 
for the kerosine, and $2.50-2.62 for No. 6. Central West 
Texas refiner reported 0.125c advance in his 52 and below 
Diesel fuel quotation to 9.125c; new price range was 
9-9.125c for this product. 

The following sales were reported: one car 42-44 kero- 
sine at 10c to a broker for shipment to Iowa by Kansas 
refiner; one car ordinary gas oil (20 gravity) at 8.75c 
to Midwest broker in buyer’s car, and 12 cars No. 5 
fuel at 8c per gal. to Midwest broker by Oklahoma re- 
finer; “about 75 cars’ No. 6 containing approximately 
2% sulphur to Midwest brokers and consumers at $3.00 
per bbl., buyers’ cars, by another Oklahoma refiner; five 
cars premium at 12.75c, F.O.B. plant, to another refiner 
for shipment in buyer’s cars to Wisconsin area by North 
Texas refiner; three cars No. 6 at $3.25 per bbl., F.O.B. 
plant, to Pennsylvania refiner by West Texas refiner. 

Three cars grade 26-70 natural gasoline were reported 
sold open spot at 8.5c, F.O.B. Group 3. No spot sales 
were reported F.O.B. Breckenridge; quotations were re- 
ported at 8c during the week. 


CENTRAL MICHIGAN 
Buyers Shun High-Priced Fuel ‘Imports’ 


Refiner-buyers said they were turning away from 
“high priced” fuel oil in other refining districts at end 
of February and reports from some secondary suppliers 
indicated retail consumers were becoming “price con- 
scious” during mild weather. 

A major company distributor, whose supplier has 
agreed to meet his full demands for fuel oil for the bal- 
ance of the season, said he had cancelled 15 of 18 cars 
ff light fuel oil ordered in the Southwest and California. 
Supplier’s change of policy, although he is heavily over- 
irawn for the season, plus the fact that householders 
vere “balking’’ at 25c gal. for fuel oil, caused him to 
ancel the orders, he said. 


Three cars being delivered, he added, were: one car of 


March 3, 1948 


OIL MARKETS 


No. 2 fuel at 12.25c, F.O.B. Bakersfield, California; one 
car of No. 1 fuel at 14.25c, Group 3; and one car of No. 
1 fuel at 17c, Houston, all in seller's cars. 





A refiner said he had purchased “a few” cars of range 
oil at 13.5c, N. Texas. Central Michigan quotations for 
range oil ranged from 11.625 to 13c, for prime white 
distillates from 12.25 to 14c and for No. 2 straw from 
11.125 to 12.5c, F.O.B. refineries. 

Inventories of gasoline at primary and secondary lev- 
els were low, and refiners said their efforts to build sup- 
plies were “discouraging.” One refiner said he bought 
“a few" cars of premium grade gasoline at 12.75c, Hous- 
ton, in buyer’s cars; another said he wanted to buy two 
barge loads of gasoline to be delivered to his lake ter- 
minal, but could not find a seller. Refiners’ posted prices 
for premium grade gasoline ranged from 13.55 to 15c, 
F.O.B. Central Michigan. 


MIDWESTERN (Chicago-E. St. Louis Area) 
Open Market Trading Continues Slow 


Open market offerings of domestic grades of fuel oil 
generally were reported non-existent by refiner-buyers 
and tank car marketers at the close of February. Spot 
offering of gasoline was reported slow, but one refiner 
said, he had bought “some” regular-grade gasoline of- 
fered in buyer's cars at 11.25c, F.O.B. Fort Worth, and 
was “interested” in another offer at the same price, 
F.O.B. Houston, both offerings for March delivery. 

Another refiner said he had purchased “a few 
each” of regular-grade gasoline at 12c, and premium 
grade at 12.75c, F.O.B. N. Texas, for prompt shipment in 
buyer’s cars. 


cars 


Midwest refiners’ group 3 prices for regu- 


lar-grade gasoline ranged from 10.5 to 10.75c: for pre- 
mium, 11.25 to 12c. 


Two barges of regular-grade gasoline were reported 
resold earlier in February at 13.5c, F.O.B. Houston area, 
seller’s barges. A recent purchase of “a few” barges 
of regular-grade gasoline at 11.75c, F.O.B. lower Missis- 
sippi, buyer’s barges, was reported by a spot buyer. A 
large distributor said his regular supply source continued 
to ship regular-grade gasoline in mixed buyer’s-seller’s 
cars at 10.75c, premium grade at 11.5c, F.O.B. Texas. 

Tank car marketers reported buying regular-grade 
gasoline at “various” Texas points from 12c in buyer's 
cars to 13.5c, seller’s cars; premium grade from 12.75c, 
buyer’s cars, to 13.875c, seller’s cars. One marketer re- 
ported he was “moving” gasoline in good volume at 
prices ranging from 13c for regular-grade and 13.75- 
13.875c for premium, F.O.B. Texas, in seller's cars. 

Residual fuels continued scarce and while one spot 
buyer said he purchased at $2.65 bbl., Group 3, another 
trader said Group 3 quotations for No. 6 fuel “hovered” 
at $3.00 bbl. A marketer said he was offering No. 6 
fuel at $2.75 bbl., and a lighter grade at $2.85 bbl., 
F.0.B. Wyoming. Midwest refiners’ Group 3 quotations 
for No. 6 fuel ranged from $2.50 to $2.75 bbl. 





Crude Price Changes 


Sinclair Wyoming Oil Co. has announced, ef- 
fective Feb. 26, initial posting for Wertz Dome 
(Amsden Lime) Wyoming, beginning with below 
20 gravity at $2.10, with 2c differential per de- 
gree to top of 40 and above at $2.52. 

No crude oil price changes for week ended 
Feb. 28. For complete schedules see NPN Feb. 
25, p. 56, 57. 























OIL PRICE SECTION 


At Refineries and 
Terminals and by 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 

Prices shown in tables are sales prices or 
quotations or general offers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales 
and snipments; for the business day or period 
stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated; FOB refineries or terminals; in cents 
per gal., except per bbl. where $ sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for crude oil 
and its products lawfully produced and trans- 
ported; reported as received by OILGRAM and 
National Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication. Octane 
ratings are ASTM unless otherwise noted. Par- 
enthetical figures before and after prices indi- 
cate number of companies quoting the lows 
and highs of the ranges. For further details 
of price eonditions apply to any NPN—OIL- 
GRAM office or see back of any OILGRAM 
Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Tulsa, address Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleve- 
land (13), Ohio. Annual subscription rate in 
U. 8.: $125 per year, payable in advance 








Refinery 
Prices 


OKLAHOMA (Group 3) 
Mar. I Feb.23 


Gasoline 


Prices in Effect 


78-78.5 Oct. 
(Prem.) ..(2)11,.25-13(1) 
73-75 Oct. Reg. (5)10.5-12(1) 


(2)11,.25-13(1) 
(5)10.5-12(1) 


63-66 Oct. .. ese0 eoee 
60 Oct. & 
below ...(1)9.75-10.125(2) (1)9.75-10.125(2) 


MID-WESTERN (Group 3 basis) 
78-78.5 Oct. 

(Prem.) ..(2)11.25—-12(1) (2)11.25-12(1) 
73-75 Oct. Reg. (4)10.5-10.75(2) (4)10.5-10.75(2) 
63-66 Oct. 10.125(1) 10.125(1) 

60 Oct.& 

below . -€1)9.75-10.375(1) (1)9.75-10.375(1) 
CHICAGO—(FOB Chicago district refineries & 
p.l. terminals) 

78-78.5 Oct. 
(Prem. ) 
74-76 Oct. eee ee 
N. TEX. (For shpt. to Tex & N.M. dest’ns.) 
78-78.5 Oct 

(Prem.) ..(1)11.7-13.3(1) (1 
73-75 Oct. (Reg.)(1)10.7-12(1) (1 
63-66 Oct. .. ee jane 
60 Oct.& below(2)10-10.3(1 (2)10-10.341) 
W. TEX. (For shpt. to Tex. & N.M, dest’ns.) 
78-78.5 Oct. 

(Prem. ) (3)11.5—-11.75¢(1) (3)11.5—-11.75(1) 
73-75 Oct. Reg. (3)10.5-10.75(1) (3)10.5-10.75(1) 
63-66 Oct (1)10—-10.25(1) (1)10-—-10.2511) 
60 Oct.& below(2)9.75-10(1) (2)9.75-10(1) 

E. TEX, (Truck tnspt.) 
78-78.5 Oct..(2)11.5-12(1) 
73-75 Oct .(2)10.5-11(1) (2)10.5—-11(1) 
60 Oct.& below(3)9.75—10(3) (8)9.75-10(3) 
CENT. W. TEX, (Truck Tnspt.) 
78$-78.5 Oct. 

(Prem.) . 11.5(3) 
73-75 Oct. ( Reg.) 10.5(3) 10.5(3) 
63-66 Oct 10(1) 10/1) 

60 Oct.& below (2)9.75-10(1) (2)9.75-10(1) 
KANSAS (For Kansas destinations only) 
78-78.5 Oct 

«Prem.) ..(1)11.8—12.5(2) 
73-75 Oct. Reg. (2)10.8-11.5(2) 
63-66 Oct . : 
60 Oct. &below(1)10.1-10.75(1) (1)10.1-10.75(1) 
ARK, (For shipment to Ark, & La.) 

78-78.5 Oct 

(Prem. ) , 
73-75 Oct. Reg 
60 Oct.& below, 


11.7-13.3(1) 
10,.7—12(1) 


(2)11.5-12(1) 


11.5(3) 


(1911.8-12.5(2) 
(2)10.8-11.5 


5(2) 


11.75(1) 11.751) 
10.75(1) 10.75(1) 


unleaded . 10(1) 10(1) 
WESTERN PENNA, 
Bradford-Warren: 
74-76 Oct. Reg 11 5(2) 11.5(2) 


Other districts: 
74-76 Oct. Reg. (3)11.5—12(3) (3)11.5-12(3) 
CENTRAL MICHIGAN (FOB Central Michi- 
gan refineries.) 
U.S. Motor: 

78-78.5 Oct 

(Prem.).(1)13.55-15(1) 

73-75 Oct. Reg. (1)12.8-15.5(1) 
Str. run gaso- 

line, excl 

Detroit 

shpt . -€1)11.625-12.75(1) (1)11.625-12.75(1) 


44 


(1)13.55-15(1) 
(1)12.8-15.5(1) 











SPECIAL NOTICE 
Owing to present short supply of maany products, some sellers are withholding 
public quetationg or the posting of firm prices on some products but are giving 
OILGRAM the prices they otherwise would quote to trade in general and which 
today they confine mostly to their regular customers only. 


Prices in Effect Mar. 1 Feb. 23 
OHIO (S. O. Ohio quotations for statewide de- 
livery and subject to exceptions for local price 
disturbances. ) a 
73-75 Oct.. 14.75 14.70 
CALIFORNIA 
Los Angeies dist.: 
80-82 Oct. - 
(Prem. ) .(1)13.9-14.65(1) (1)13.9-14.65(1) 
74-76 Oct. 
(Reg.) ..(1)11.4-13.6(1) 
San Fran. dist.: 
80-52 Oct. 
(Prem. ) 
74-76 Oct. " 
(Reg. ) (1)11.9-13.65(1) (1)11.9-13.65(1) 
San Joaquin Valley: 
SU-S2 Oct 


(1)11.4-13.6(1) 


(1)14.4-15.15(1) (1)14.4-15.15(1) 


(Prem.). 15.15(1) 15.15(1) 
74-76 Oct . 
(..eg.) 13.65(1) 13.65(1) 


Kerosine, Gas & Fuel Oils 


OKLAHOMA (Group 3) 

41-43 w.w. aoe 
kero. .....(1)9.5-9.625(3) (1)9.5-9.625(3) 

42-44 ww. .(2)9.5-10(1) (2)9.0-10¢1)_ 

Range oil ...(1)9.375-9.75(1) (1)9.375-9.75(1) 

5s & above a oa sa 
D.1. diesel(1)9.25-10.125(1) (1)9.25-10.125(1) 


No. 1 p.w...(1)9.125-13(1) (1)9 125 13(1) 
No. 1 straw. 9.375(2) 9.370(2) 
No. 2 straw. (2)9-12.25(1) (2)9-12.25(1) 
No. 3 ws 9.125(2) 9.125(2) 
No. 6 ......(1)$2.50-3.20(1) (1)$2.50-3.20(1) 
14-16 grav. 

feel .ccccs  GR.GRC8) $2.62(1) 
MIDWESTERN (Group 3 basis) 


41-43 W.W. . (1)9.375-9.625(3) (1)9.375-9.625(3) 
42-44 w.w...(2)9.5-9.875(1) (3)9.5-9.879(1) 
Range oil ...(1)9.375-9.5(2) (1)9.375-9.5(2) 
58 & abv. - sa 

D.I. diesel. (1)9.5—10.125(1) (1)9.5-10.120(1) 
No. 1 p.w..(2)9.125-9.375(2) (2)9.125-9.375¢1) 
No. 2 straw. (2)9-9.25(1) (2)9-9.25(1) 
No. 3 





. eee (1)8.75-9.125(1) (1)8.75-9.125(1) 
Me. 6 cecccs (1)$2.50+2.75(2) (1)$2.50—2.75(1) 
CHICAGO—(FOB Chicago district refineries & 
p.l. terminals; all fuel oil prices in cnt. per 
ral.) 

58 & above 


D.I, diesel. 11.05(1) 11.05(1) 
No. 5 fuel sacha ie TTT 
No. 6 fuel 7.4(1) 7.4(1) 


N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 


41-43 w.w...(1)9.6-9.625(1) (1)9.6—-9.625(1) 
12-44 W.w. (1)10—-10.75(1) (1)9.75-10.75(1) 
58 D.L. .....(1)9.4—-10(1) (1)9.4—-10(1) 


No. 2 straw. eae er 
No. 6 fuel (1)$2.50-2.62(1) (1)$2.40-2.62(1) 
W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
41-43 w.w. 9.5(1) 9.5( 
10.5(¢1) 
9.25(1) 
(2)9-9.235(2) 
8.75¢(1) 


2.90(2) 


10.5(1) 
No. 1 straw. 9.25(1) 
No, 2 straw. (2)9—-9.25(2) 
= eee 8.75(1) 
No. 6 fuel. $2.90(2) 
E, TEX. (Truck trnspt.) 


41-43 w.w (1)9-9.5¢1) (1)9-9.5(1) 


42-44 w.w. .(2)9.5-9.75(1) (2)9.5-9.75(1) 
os & abv 
D.1. diesel. (1)9-9.7501) (1)9-6 





U.G.1. gas oil $.25(¢1) 8.25 
No. 2 fuel... 9.25(1) : 
No. 6 fuel...(1)$2.50—2.85(1) (1)$2.50—2.85(1) 
CENT. W. TEX. (Truck trnspt.) 


$1-43 w.w .(1)9.375-9.5(1) (1)9.375 5(1) 
52 & bel. D.I 
Diesel ....(1)9-9.125(1) 901 
58 & abv. D.1 
Diesel 9(1) 9(1) 
G.I. gas oil S.5¢1) S501) 
No. 1 fuel... 9.25(1) 9.25¢1) 
No. 2 fuel.. 9(2) 912) 
No. 3 fuel... 8.75(1) 8.75(1) 


No. 6 fuel. ..(1)$2.50-2.67(1) (1)$2.50-—-2.67(1) 
KANSAS (For Kansas destinations only) 
42-44 w.w...(1)9.S—-10.5(1) (1)9.8-10.5(1) 
58 & abv. D.I 


Diesel (1)9.75-10.25(1) (1)9.75-10.25(1) 
No. 1 fuel...(2)9.5-10.25(1) (2)9.5-10.25(1) 
No. 2 fuel...(2)9.25-10(2) (2)9.25-10(2) 





2 ) 
No. 6 fuel...(1)$2.75-2.96(1) (2)$2.75-2.96(1) 


aRK. (For shipment to Ark. and La.) 





42-44 W.w... 9.625(1) 9.625(1) 
Tractor fu 10(1) 10(1) 
Diesel fuel 52 

& below ‘ 9.25(1) 9.25(1) 
Diesel fuel 58 

& above 9.511) 9.5(1) 
No. 2 fuel... 9.125(1) 9.125(1) 
No. 3 fuel. 8.875(1) 8.875(1) 


WESTERN PENNA. 





Bradford-Warren: 

15s w.w .(1)11.25-12(1) (1)11.25-12(1) 
No, 1 fuel... 11.9541 11.95(1) 
No, 2 fuel...(1)11-11.95(1) (1)11-11.95(1) 
No. 3 fuel.. 11(1) 11(1) 
36-40 gravity 11.95(1) 11.95(1) 
Other districts: 

1S wow oovestavanan (2)11.25-13(1) 
17 W.lw - -(1)12.5 (1)12.5—-13(2) 
No. 1 fuel... (1)11.2% (1)11.25—-13(1) 
No. 2 fuel...(2)11-13 (2)11-13(1) 
No. 3 fuel...(1)11-12 (1)11-12.5(1) 
36-40 gravity(2)11-13(1) (2)11-13(1) 


Correct price for Feb. 16 was (1)12.25 
13¢1), shown incorrectly in Feb. 25th NPN 
CENTRAL MICHIGAN (FOB Central Michi- 
gan refineries.) 

Range oil (1)11.625-13(2) 


(1)11.625-13(3) 


| 














Prices in Effect Feb. 23 
46-49 w.w, 
Kero, 
P.W. 
distillate 
No. 2 light 
straw . .€1)11.125-12.5(1) (1)11.125-12.5(1) 
No. 3 straw.(1)10.875-12(3) (1)10.875—12(3) 


Mar. 1 
..(1)11.875-13.5(2) (1)11.875-13.5(2) 


.(2)12.25-14(1) (2)12.25-14(1) 


U.G.1. gas oi](1)10.5-11(1) (1)10.5—-12(1) 
No. 5 fuel...(1)9.8-11.5(1) (1)9.8-11.5(1) 
No. 6 fuel. ..(1)9-10.5(1) (1)9-10.5(1) 
OHIO (S. O. Ohio quotations for statewide 
delivery) 

Kerosine .... 12.9 12.9 


CALIFORNIA 

San Joaquin Valley: 
40-43 W.w. . 13.4(1) 
$2.20(1) 


13.4(1) 
Heavy fuel.. $2.20(1) 
Light fuel 
(PS 300). 
Diesel fuel 
(PS 200).. 9.3(1) 9.31) 
Stove dist 
(PS 100).. 
Los Angeles: 
10-43 w.w. 
Heavy fuel 
(PS 400). 
Light fuel 
(PS 300).. 
Diesel Fuel 
(PS 200). 
Stove dist 
(PS 100)..¢(1)8.S5—-10.6(1) 
San Francisco: 
40-43 w.w. . 13 .4(2) 13.4(2) 
Heavy fuel 
(PS 400).. 
Light fuel 
(PS 300).. 
Diesel fuel 
(PS 200,y.. 
Stove dist 
(PS 100)..(1)10.8-11.1(1) (1)10.8-11.1(1) 
This price cerrect on and since Feb, 2 


Lubricating Oils 
WESTERN PENNA. 
Prices are for sales made, or offers reliably 
reported, to jobbers & compounders only. 


| acta NEUTRALS—No. 3 col. Vis. at 70° 


2.40(1) 2.40(1) 


10.8(1) 10.8(1) 

.(1)11.15-12.9(4) (1)11.15-12.9(4) 
- (1)$2.05-2.15(4) (1)$2.05-2.15(4) 
$2.35(5) $2.35(5) 
-(1)7.85-9.101) 


(1)7.85—-9.1(1) 


(1)8.85—-10.6(1) 
$2.20(2) 


$2.40(2) 


(1)9.3-9.6(1) (1)9.3-9.6(1) 


200 Vis. (180 at 100°) 420-425 fi. 
O p.t. 7 


B.t. ceoces 47(1) 47(1) 
BD Bie. ccccve 46(1) 46(1) 
ae TAR. cccses 45(1) 45(1) 
25 p.t. ......(1)40-43(2) (1)40-43(2) 
ike eensee 45(1) 4541) 
10 p.t 44(1) 44(1) 
Be Mike ease 43(1) 43(1) 
Be OE. seccces (1)39-41(1) (1)39-41(1) 


CYLINDER STOCKS: 
Brt. stk., 145-155 vis. at 210°, 540-550 fl., No 


8 col 
BO PB. ccccos 49(1) 49(1) 
15 p.t. 48(1 48(1) 
-  * Aree (2)44-49(1) (2)44-49(1) 
600 S.R. 

filter’ bl. 3614) 36(4) 
650 S.R. 37(4) 37(4) 
Gee G. ceesec 39(3) 39(3) 
630 fl 41(2) 41(2) 


MID-CONTINENT 
Neutral Oils (Vis. at 100° F. 0 to 10 P.P.) 
Pale Oils 

Vis. Color 

60-S5—No, 2 

86-110—No. 2 


1,0—No. 20- 
150—No 
200—No 2 


2;0—No. 
280—No. 
300—No. 
Ked Oils: 
200—No. 5.. 21(2) 21(2) 

300—No Bes 24(1) 

Bright Stock—Vis. at 210° (FOB Tulsa basis 


NNR Ne eH 
RwNwweieH eH 





2 69 to Co Co © 


200 Vis. D..« 37(1) 37(1) 
150-160 Vis. D: 

0 to 10 p.p.. 33(4) 33(4) 
10-25 p.p. .. 32.5(1) 32.5(1) 
25-40 p.p. .. , 
150-160 Vis. E 32(1) 32(1) 


600 S.R 
(Olive Green) 23(2) 23(2) 
Black Oil .. 12(1) 12(1) 
SOUTH TEXAS (Neutral Oils) 
Pale Oils (Vis. at 100° F. FOB refineries, f 
domestic shpt.) 
Vis. Color 





100 114-2 (1 5-12(2) (1)9.5—12(2) 
200 No (1)12-14.5(2) (1)12-14.5(2) 
300 No. (1)13—15.25(2) (1)13-—15.25(2) 
500 No 

244-344 ...(1)14-16.5(2) (1)14-16.5(2) 
750 No. 3-4. (1)15-17.25(2) (1)15—17.25(2) 
1200 No. 3-4. (1)16—-17.75(2) (1)16—17.75(2 
2000 No. 4..(1)17-21(2) (1)17-21(2) 


Red Oils: 


100 No. 5-6.(1)9.5-12(2) (1)9.5-12(2) 
( 5 


200 No. 5-6.(1)12—-14.5(2) (1)12~-14.5(2) 
300 No. 5-6.(1)13-15.25(2) (1)13-15.25(2) 
500 No. 5-6.(1)14—-16.5(2) (1)14-16.5(2) 
750 No. 5-6.(1)15—17.25(2) (1)15—17.25(2) 

75(2) (1)16-17.75(2 


1200 No. 5-6.(1)16—-17.75 
2000 No. 5-6.(1)17-21(2) (1)17-21(2) 
(Continued on next page) 
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Oil Price Section 





Refinery Prices—continued 
Prices in Effect Mar, 1 Feb. 23 
CHICAGO (From Mid-Continent p.l. crude) 
Neutral oils vis. at 100° F. 0 to 10 p.p 
Pale Oils: 


60-85—No. 2. 13.75(1) 13.75(1) 
86-100—No. 2 14.25(1) 14.25(1) 
150—No. 3.. 21.5(1) 21.5(1) 
180—No. 3.. 22(1) 22(1) 
200—No. 3.. 22(1) 22(1) 
250—No. 2.. 23(1) 23(1) 
Red Oils: 

180—No. 5. 22(1) 22(1) 
200—No. 5. 22(1) 22(1) 
250—No. 5. 23(1) 23(1) 
280—No. 5. 24(1) 24(1) 
300—No. 5. 24.5(1) 24.5(1) 


Note: Viscous oils, 15 to 30 p.p. are quoted 
0.5e lower; 60-85 and 86-110 No. 2 non-viscous 
oils, 15 to 30 p.p. 0.25c lower. 

Unfiltered Steam Refined (Viscosity at 210°) 


BGO ccece 22.5(1) 22.5(1) 
BGD cccccces 23.5(1) 23.5(1) 
200 ee 24.5(1) 24.5(1) 
Bright Stoc ‘ks, 160 vis. at 210° No. & color 
0 to 10 p.p. 34 (1) 34(1) 
15 to 25 p.p. 33.5(1) 33.5(1) 
30 to 40 p.p. 33(1) 33(1) 
E filtered 

Cyl. Stock. 24.5(1) 24.5(1) 


Note: To obtain prices delivered in Chicago 
add 0.5¢ per gal 


Natural Gasoline 

(Group 3 & Breckenridge prices are tw 
blenders on freight Basis shown below. Ship- 
ments may originate in any Mid-Continent 
manufacturing district.) 

FOB GROLP 3 

Grade 26-70 S.5¢( Quote S.5( Sale) 
rob BKEC KENKIDGE 

Grade 26-70 ..... S¢( Quote) S( Quote) 


LPG Prices 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 


Com- In- Com- Indus- 
mercial dustrial mercial trial 
District Propane Propane Butane Butane 
N.Y Harbor.. 912) 9(1) 9(1) 9(1) 
Philadelphia (1)8.5-9(1).. : cue 
Zaltimore . 9(1) ‘ 
Hastings, W Vv a.8.25(1) er 7.501) 
New Orleans... 6.5(l)a. 
Houston ..... ° aca 
TEE accuse Se 5(1) err 8.75(1) 


(a) Tank cars only. 


Naphthas and Solvents 

(FOB Group 3) 
Stoddard 

solvent (4)10.875-11.125(2) (4)10.875-11.125(2 
Cleaners 

naphtha (3) 11.375-11.625(2) (3) 11.375-11.625(2) 
V.M.&P. 

Npth. (5)11.375-11.625(2) (5)11.375-11. 625(2) 
Mineral 

spirits. (5)10.375-10.625(2) (5)10.375-10.625(2) 
Rubber 

solv. (1)10.875-11.375(4) (1)10.875-11.375(4) 
Lacquer 

dil. ..(3)11.625-12(1) (3)1 
Benzol dil. (2)12.125-12.55(1)(2) 
WESTERN PENNA. 
Bradford-Warren: 
Stoddard solv. 
Other Districts: 
Untreated Npth. 12.5(1) 12.5¢1) 
Stoddard Solv. 13(5) (1)12-13(4) 
OHIO (S. O. quotations for statewide de 
livery); V.M.&P. naphtha D.C. naphtha, Var 
nolene & 


1.625- 
12.125-12.55(1) 


Sohio solvent 16.0 16.0 
Rubber solvent 15.5 15.5 
&. TEXAS (Truck Trnspt.) 
Stoddard 
Solv «+ €1)10.75-11.25(1) (1)10.75-11.25¢1) 


KANSAS (For Kan. Dest’n, only) 
Stoddard 


Solv. . -(1)11.125-11.25(1) (1)11.125-11.25(1) 


Wax 

WESTERN PENNA, (Bblis. C.L.) 
White Crude Scale: 
122-124 A.m.p.(1)7.75-9.75(1) (1)7.75-9.75(1) 
124-126 A.m.p.(1)7.75-9.75(1) (1)7.75-9.75(1) 
MID-CONTINENT (C.L. FOB Kefinery) 
Semi-refined : 
132-134 AMP, 

bbls. — 

CHIC AGO ‘(FOB Chicago district refinery of 
ye refiner, in bags, carloads. Carloads, slabs 
ose, 0.75¢ less. Melting points are EMP 
ASTM) methods; add 3° to convert into 
\MP.) 
Fully refined: 


it adie 8.05 
eAZe «e ; 8.35 8.35 
-129 8.6 &.6 

0-132 vdnee 8.9 8.9 

ae sscee 9.15 9.15 

30-137 9.8 9.8 

Petrolatums 


WESTERN PENNA. (Bblis., carloads; tank 


rs, 0.5¢ less.) 


w White. (2)7.25-8(1) (2)7.25-8(1) 
White (2)6.25-7.25 (2)6.25-7.25(2) 

eam White(2)¢ 3.7 2 (2)6—6.75(2) 

ht Amber(2)4.5-5.541) (2)4.5-5.5(1) 
nber (2)4.25-5.25(1) (2)4.25-5.25(1) 
d 1 o~—5D.125(1 (1)4 12501) 


March 3, 1948 





FUE 


PROTECTED BY 


It is no accident that Birtanks hold and 
dispense millions of gallons of motor oil 
and fuel daily. So well constructed and long 
lasting are these welded tanks that they are 
accepted by the largest oil companies as the 
absolute standard for storage tanks. Weld- 
ing assures tighter seams, lighter weight, 
better protection for the contents. For safe, 
sure oil storage, specify Birtank. 


BIRMINGHAM TANK CO. 


Division of 
THE INGALLS IRON WORKS CO. 
Fabricating plants at Birmingham, North 
Birmingham, and Pascagoula, Mississippi 
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© Sludge Resistant 








© Low Pour Point 














© High Detergency 
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Phone 2-0739 
































Operating Conditions 


| CALL FOR 


Bio-HD 


OILS 


A natural for you if you want a Heavy 
Duty Oil of outstanding performance 
in severe service—Bio-HD! Specially 
refined and compounded to meet the 
| most exacting demands for lubrication 
under the toughest heavy duty oper- 
ating conditions, in high speed Diesel 
and gasoline engines. 





® Non-Corrosive 


© Low in Carbon 


e Extra Film Strength 


Expensive? We'll wager it costs 
less than you think for an oil 
having such superior character- 
istics. Write, wire or ‘phone 
today! 







“BUY-OH”! 


BAYOU STATE 


em as em a Wa mem | 
Producers» Refiners - Marketers 


Shreveport 93, La. 


Tank 
Wagon 


Commerctal or consumetT 
tank car, tank wagon, dealer 
and service station prices for 
gasoline do not include tazes; 


they do, however, include in- 

Pp * spection fees as shown Delow. 
rices Gasoline taxes, shown in sepa- 
rate column, include 1.5¢ fed- 

eral, and state taxes; also city and county 


taxes as indicated in footnotes. Kerosine tank 
wagon prices also do not include taxes; kero- 
sine taxes where levied are indicated in foot- 
notes Dealer discounts are shown in foot- 
notes These prices in effect Mar. 1, 1948, as 
posted by princtpal marketing companies at 
their headquarters offices, but subject to later 
correction. 

Inspection fees per gal., 
gasoline and kerosine prices, 
specified, are as follows: 


included in both 
unless otherwise 


Ala.1/40c on gasoline; Ark. 1/20c; Fila. 
1/8c; Ill., 3/100c; Ind. 2/25c; Kans. 1/50c; 
La. 1/32c; Minn. 5/200c; Neb. 2/100c; Nev. 
1/20c; N. C. 1/4c; N. D. 1/20c; Okla. 2/25c; 


S. C. 1/8c; S. D. 1/40c; Tenn. 2/5c; and Wisc. 

3/100c 
Kerosine 

lowa 1/50c; 


inspection fees only: Ala. 


Mich. 1/5c. 


/2c; 


Atlantic White Flash 
(Regular Grade) 


ATLANTIC Commer- Gaso- Kero- 
REFINING cial Dealer line’ sine 
T.W. T.W. Taxes T.W. 
Philadelphia, Pa. 12.9 12.9 5.5 15.5 
Pittsburgh ......... 13.8 13.8 5.5 16.4 
ATOMOWR cccccccce 13.5 13.5 5.5 16.1 
DEE snevssascesscen ee 13.8 5.5 16.4 
a, eer 13.8 5.5 16.4 
BEE weess.cccees 13.8 13.8 5.5 16.4 
Emporium ......... 13.8 13.8 5.5 16.4 
DE 6nbeccescas Eee 13.8 5.5 16.4 
Uniontown ......... 13.8 13.8 5.5 16.4 
BIOSTIBOUTE cccccces 13.8 13.5 5.5 16.1 
Williamsport ...... 13.8 13.8 5.5 16.4 
ROVER, EXE. ceccccse 136.5 13.5 5.5 16.1 
Wilmington 12.9 12.9 5.5 15.5 
Boston, Mass. ..... 13.2 13.2 4.5 was 
Springfield 13.5 13.5 4.5 ene 
Worcester . 13.4 13.4 4.5 as 
eee BOOED ew nccccccos Bee 13.2 4.5 eae 
Hartford, Conn. 13.8 13.8 5.5 eo 
New Haven 13.5 13.5 5.5 oes 
Providence, R. I. .. 13.2 13.2 5.5 -e 
Atlantic City, N. J. .... 12.4 4.5 13.1 
CE. waccoaccs F 12.4 4.5 13.1 
Trenton si a ba 12.4 4.5 13.1 
Baltimore, Md. .... 12.4 6.5 13.1 
Hagerstown ; 13.2 6.5 13.9 
Richmond, Va. .. 12.5 7.5 13.7 
Wilmington, N. C. 12.7 7.5 12.5 
Srunswick, Ga. .... .. 14.4 7.5 14.2 
Jacksonville, Fla, .. ... 13.9 8.5 13.7 
Mineral Spirits V.M.&P. 
le T.W. 
Philadelphia, Pa. 15.0 16.5 
Lancaster, Pa. ..... 16.0 17.5 
Pittsburgh, Pa. ..... 17.5 18.5 
Fuel Oils—T.W. 
1 2 5 6 
Phila., Pa. 13.5 12.0 8.89 8.12 
Allentown sas Beck 12.6 ee ° 
Wilmington, Del. 13.5 12.0 . 
Springfield, Mass. .... 13.0 ° 
Lk 12.5 ‘ 
Hartford, Conn. .... 12.4 
Taxes: 


Brunswick, Ga., kerosine price does not in- 
clude ic state tax. 
Discounts: 

Kerosine—Thru Penna. & Del., 2c off t.w. 
price on t.w. deliveries of 25 gals. or more at 
one time. 

Notes: 

Mineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. prices also apply to Light 
Cleaners Naphtha. 





KENTUCKY oy 
Crown Gaso- Kero- Fuel 
STANDARD Net line sine Net 
Dealer Taxes T.W. T.W. 
Covington, Ky. - 15.5 6.5 15.5 15.1 
Lexington 15.7 6.5 15.5 15.1 
Louisville 15.0 6.5 14.8 14.4 
Paducah ......... 14.8 6.5 14.6 14.2 
Jackson, Miss. 14.3 7.5 14.1 13.7 
Vicksburg oe 8 7.5 3.7 13.3 
Birmingham, Ala. 14.4 8.5 14.7 13.8 
Mobile .oene ce: aoe 9.5 14.2 13.3 
Montgomery 14.5 9.5 14.8 13.9 
Atlanta, Ga. 14.6 7.5 14.4 14.0 
Augusta 15.0 7.5 14.8 14.4 
Macon : 14.6 7.5 14.4 14.0 
Savannah errs = | 7.5 13.7 13.3 
Jacksonville, Fla 13.9 8.5 13.7 13.3 
Miami oka 13.9 8.5 13.7 13.3 
Pensacola 14.0 9.5 13.8 13.4 
Tampa 13.9 8.5 13.7 13.3 
Taxes: 
Gasoline tax column includes these city & 


county taxes: Mobile, 2c city; Birmingham, ic 
county; Montgomery, lic city & lc county; Pen- 


sacola, lc city. Other taxes not included in 
prices: Georgia, kerosine, 1c; Montgomery, 
kerosine & diesel, 1c; Mississippi, kerosine & 
diesel, 0.5c. 

Notes: 


Consumer t.w. prices are same as net dealer 
prices 








| 





CHEVRON 


CALIFORNIA 


(Regular) Av. Gaso- Kero 
STANDARD Re- 80 line sine 
-T. tail T.T. Taxes T.T. 
San Fran., Cal. 13.9 17.9 17.4 6.0 16.4 
Los Angeles ... 13.4 17.4 16.9 6.0 15.9 
Wee ovccéees 14.9 18.9 18.4 6.0 17.4 
Phoenix, Ariz... 16.5 20.5 20.0 6.5 19.0 
Reno, Nev. .... 16.1 20.1 19.6 7.0 18.6 
Portland, Ore... 14.5 18.5 18.0 6.5 18.5 
Seattle, Wash. . 14.5 18.5 18.0 6.5 18.5 
Spokane ......-17.1 21.1 20.6 6.5 22.1 
TACOMB $ ccccece 14.5 18.5 18.0 6.5 18.5 
Boise, Idaho ... 17.8 .... 21.3 7.5 22.1 
Salt Lake, U. .. 16.4 .... 19.3 5.5 16.5 
Honolulu, T. H. 14.9 19.4 18.4 7.5 17.4 
Fairbanks, 
RIGGEE cccccs 26.2 30.2 29.7 3.5 34.7 
SURE ccccsecs 15.9 19.9 19.4 3.5 19.9 


Taxes: 

Boise 7.5c tax applies to motor fuel only; 
avgas taxes are 1.5c federal, 2.5c state. Reno 
7c tax includes 1.5c county tax. Honolulu 7.5c 
tax applies to motor fuel only; avgas taxes 
are 1.5c federal, 5c territorial; Hawaiian gross 
income tax also is excluded as follows: from 
retail price 0.6c per gal., & from TT prices 
1% to resellers, 2.5% to consumers. 

Notes: 

Resale & Commercial Gasoline: T.C. prices 
for Chevron (regular) are 0.25c per gal. below 
posted net tank truck prices; Pearl Oil (kero- 
sine) T.C. prices, 3c per gal. below posted net 
tank truck prices 

Prices for Chevron Supreme (Ethyl) are 1.5c 
above Chevron (regular), except at Honolulu 
where spread is 2c. Retail prices for Chevron 
Supreme are 4.5c above Chevron Supreme tank 
truck prices except at Honolulu where spread 
is 5.lc. Prices for Chevron Aviation 91 are 2c 
above Chevron Aviation 80; for Chevron Avia- 
tion 100, 5c above Chevron Aviation 80; for 
Chevron Aviation 115, 8c above Chevron Avia- 
tion 80. 


INDIANA 


Blue Crown (3rd Grade) 
Red Crown (Reg. Grade) 


STANDARD Red Red Blue 
Cr’n, Cr’n. Cr’n. Gaso- Kero- 
Cons. Dir. Dir. line sine 
T.W. T.W. T.W. Taxes T.W. 
Chicago, Ill. ... 17.6 15.6 15.1 4.5 15.8 
BOOSREEE 2 ccccccs 17.3 15.8 15.3 4.5 15.5 
Meee TTT eee 17.6 16.1 15.6 4.5 15.8 
ROOTS cecccoces 2400 1.9 35.6 6.5 2.9 
Evansville, Ind... 17.6 16.1 15.6 5.5 15.8 
Indianapolis .... 17.8 16.3 .... 5.5 16.0 
Seuth Bend ..-- 18.32 316.7 ..-- 5.8 16.4 
Detroit, Mich. .. 16.8 15.3 .... 4.5 14.8 
Grand Rapids .. 16.9 15.4 .... 4.5 14.9 
EE wes cnene 16.8 15.3 .... 45 14.8 
Green Bay, Wisc. 18.0 16.5 16.0 5.5 16.2 
Milwaukee ...... 17.9 16.4 15.9 5.5 16.1 
PG aaa 17.7 16.2 15.7 5.5 15.9 
Duluth, Minn. .. 18.0 16.5 .... 5.5 16.2 
Mpls.-St. Paul .. 17.7 16.2 15.7 5.5 15.9 
Mankato ....... 17.7 16.2 15.7 5.5 15.9 
Des Moines, Ia.. 17.1 15.6 15.1 5.5 15.3 
Mason City .... 17.5 16.0 15.5 5.5 15.7 
St. Louis, Mo... 17.1 15.6 15.1 4.5 15.3 
Kansas City ... 16.4 14.9 14.4 5.0 14.6 
St. Joseph ...... 16.4 14.9 .... 4.5 14.6 
Fargo, N. D..... 18.7 17.2 16.7 5.5 16.9 
Huron, S. D. ... 18.1 16.6 16.1 5.5 16.3 
Wichita, Kans. .. 14.9 14.1 13.6 5.5 13.8 
Omaha, Neb. ... 17.1 15.6 .... 6.5 15.3 
Stanavo Aviation Number 73 
Cons. T.W. Taxes 
Detroit, Mich. ...... 1.6 4.5 
Varae, BM. D. ceccoces 21.2 5.5 
Muronm, ©. D. cccccoce 20.6 5.5 
Indianapolis, Ind. 20.3 5.5 
Kansas City, Mo. 18.9 5.0 


Oleum V.M.&P. Stani- 

Spirits Naphtha sol Taxes 

(Prices are base prices before discounts) 
18.7 9. 8.0 


CRICRED cccces 7 9.0 1 4.5 
EOSNSOEE ccccecs BOLD 20.1 21.4 4.5 
> > ee Ff 19.2 18.7 1.5 
St. Louis 18.9 19.9 18.4 1.5 
Milwaukee 19.7 20.7 20.2 5.5 
Minneap’ls 19.5 20.5 18.8 5.5 
Fuel Oils T. W. 
Chicago 
Standard Stanolex 
Heater Oi) Furnace Ot! 
1-99 gals. 15.3 14.6 
100-149 gals. ....... 14.3 13.6 
150 gals. & over .... 13.8 cee 
150-399 gals sabe 13.6 
400 gals. & over pene 13.1 
Stanolex Stanolex 
Fuel A Fuel © 
ScFGD GR. csc ccevce 10.35 9.6 
750 gals. & over .... 9.6 8.85 
Stanolex Furnace Oil 
100 gal 
1-99 gals. & over 
Indianapolis 14.7 13.7 
OO” Ferre 14.2 13.2 
Milwaukee 14.8 13.8 
Minneapolis 14.6 13.6 
St. Louis 14.0 13.0 
Kansas City 13.4 12.4 
Taxes: 
Gasoline tax column includes these c! 
taxes: Kansas City, 1.5c; St. Joseph, & §& 
Louis, lc. Naphtha tax column includes 1 


federal & state taxes, lowa kerosine prices 
not include 4c state tax. State sales, occur 
tion, consumer & use taxes to be added whe 
applicable 
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Tank Wagon Prices—Continued 
eamene a8 , Mubilgas( Kegular Grade) 
\ ° as reraft Com. CLndiv. Mobilfuel M MLA’ 
Gasoline Grade 80 Grade 91 Grade 100 Cons. Dir. Mobil herustue Diesel tw yo 
New York City Taxes T.C. T.W. T.Cc. TW. T.C. T.W. T.c, Zoe Bee TA. lard T.W. TA, T.W, TA lard T.W 
New Y« ve . ia: 
Ph séseeveconsee 5.5 reas sues are 19.5 12.8 3.3 ‘ 2.7 2.4 
MT =. paxesckhans« oe ee ee Ue 38 iss fc. ftt! 4:2 12:7 33 
RE Seatac eect MME icy. gays” cou) (ae m8 63 ... £5 m5 27 ‘98 ‘ 23 
Queens ...eeeee-s. Me acts sack sane. Se ae Me. secs be 14.2 a i 
ichmon secccoocs OS pene neee ee 18.9 21.2 am 12.5 13.0 10.4 10.7 13.6 2.6 x $ 
pv gl eae ty SCOR Cem i 22°35 12:6 12.6 13.1 10:7 10.9 13.7 02 128 8 105 223 
ee 2.5 :.0 7 10.9 13.7 10.2 2.6 9.8 10.0 2.2 
a BEST ic ccceeces 5.9 eee acre ones re ° 7 13 7 14.1 14.6 Bae 2.9 15.7 Tr 14.3 11.7 11.9 13.9 
~ alo sereecessessee D o ov 20 0 Ter 21.0 23.29 12.8 13 3 13 11.9 2.3 15.1 11.3 14.1 10.9 11.3 13.7 
soemeow qa ee 5.5 cokh 20.1 13.3 13.5 14.0 11.9 i 14.9 ‘e 14.9 12.1 - 14.5 
a Conse esee 5.5 . oe 13.0 13.5 TT 11.4 14.3 2.8 ; 10.0 2.4 
> She stonees Dow ee - sone TT 7 4.2 7 § 7 7 5 
y MOE Decxesacces Bie — 19.9 20.9 3.3 +: + 3 ot +4 ; + 3 as + 43.9 
4 oases ¢ , . ; ee = : TTT ee0 7 3 4 sS 14.3 12.1 12.1 15.3 es 13 10.9 10.9 13.2 
Syr: ‘ teeeeeeees OD oan 20.6 secs o* 3.0 3.4 13.9 12.1 12.5 15.3 : 3 : 
: Peeeepeet, Conn. 5.5 oe oss os 12.8 13.3 10.5 10 ; res os aon ’ 5 * 3 1 ° 
; Honarynnit teeereeees 5.5 13.5 14.0 se 11.9 ae 2 11 0 13 0 
heal mee mae 5.5 are 2.4 3.2 s.7 2 2 ‘ : 
J Pe BERN caccacesces 5.5 aews 18.8 12 2 12 9 13 4 10 5 10 7 na 0 ° + 3 *° 3 ° H ; : 
Bangor, Me. 7B sese. 19.9 ae eee ce 12.5 13.5 14.0 11.4... 14.7 10.8 12.8 104 a +4 
R Portland piaeonpons SiMe . ox 19.0... 20.0... é' 3.0 28.7 33.3 4.7 .«. 14.0 10.1 125 £97 121 
: ee Mass. buwneese 4 5 15.95 17.2 16.7 18.2 18.2 20.45 2.0 12.6 13.1 10.6 ée 14.1 10.0 12.7 9 6 12.3 
, Concord, N. H. ...... 5.5 a ee sed ie SS MS .w.. BS ‘cus ae 11.2 13.2 
A —— teeeeeeeee D5 15.0 15.5 13.0 16.0 14.5 12.0 14 1 
meer woman genaracess 5.5 aes nate song : 13.5 14.0 “a 12.0 15.1 a 13.3 es 10.9 12.9 
7 Sees * Sere 8.2 : 12.0 12.6 13.1 10.6 11.2 13.9 10.0 12.4 9.6 ( 2 
4 Burlington, Vt. ...... 6.0 — 19.5 bone 13 0 13.6 14.1 11.6 11.8 — 11.1 13.3 10.7 + : - : 
“ _ i eit” a 144.0 14.5... 12.2 ‘ _* ae 11.2 133 
k ) ° ~ = . 
- ee —— a ity ae a we Boston Hartford Providence 
ae vn 40nees ener eeesseeiones 5. 8.5 16.0 17.5 3 
e v.04 &P. Naphtha .. 18.5 16.5 19.0 230 17:8 a. 16 6 
o xes: N.Y.C. prices ‘do not include 2% ‘city sales tax applicable to price of gasoline (ex tax). , 
yr oe Diesel—0.5c per gal. for single delivery of 800 gals. or more 
A otes: Syracuse V.M.&P. price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminalis 
Esso (Regular Grade) Sohbio X-70 Gasoline > . 
a Consumer Gaso- Kero- po (Regular Grade) CONT’L RM “aon age 
Tank Dealer line sine Con- Ke Gaso- Kero- : ices. ent se 
o- Wagon T.W. Taxes T.W. TANDARD sumer sell- line sine OlL 1 oe oe be B sate than 
e Atlantic Guy, N. J. 12.3 12.8 4.5 13.1 T.W. ers S.S. Taxes T.W. ouuiéan.> cause of local com 
A ee chee wabeerdini wus 12.3 2.8 4.5 13.1 Ohio, Statewide. 18.5 15.00 19.0 5.5 14.5 Conoco Demand 
8 altimore, “Ma. s<2e Soe 12.7 6.5 13.1 ME 020066008 18.5 15.00 19.0 5.5 14.5 N-tane (3rd Gaso- Kere- 
'5 Cumberland ....... 13.4 13.9 6.5 14.4 Canton ........ 18.5 15.00 19.0 5.5 14.5 (regolar) Grade) line sine 
"8 Washington, D. C.. 12.6 13.1 5.5 13.5 Cincinnati ..... 18.5 15.00 19.0 5.5 14.5 Tank Wagon Taxes T.W. 
‘6 Danville, Va. ..... 13.2 13.7 7.5 14.4 Cleveland ..... 18.5 15.00 19.0 5.5 14.5 Denver, Col 14.6 12.8 7 * 15.9 
8 ae os i wae < a * ae Columbus ..... 18.5 15.00 19.0 5.5 14.5 Guat jen ae 06S lhU RCC S 
0 EE Sacasasnden 12.1 12.6 7.5 13.4 ME ons ose 18.5 15.00 19 ‘ . > . y : “et a's e 
v Richmond ......... 12.5 13.0 7.5 13.7 greenies 18.5 15.00 19.0 .5.5 14.5 Aeron Ga" Bs os 66RlCUS 
"8 Roanoke .......... 14.0 14.5 7.5 15.2 Mansfield ..... 18.5 15.00 19.0 5.5 14.5 Cheyenne Mee > 14 4 rae: 6 4 
“9 Charleston, W. Va.. 13.9 14.4 5 15.2 Marion ........ 18.5 15.00 19.0 5.5 14.5 Billings, Mont. is : 18-7 7 “ 
+ Fairmont .......... 13.8 14.3 6.5 15.2 Portsmouth .... 18.5 15.00 19.0 5.5 14.5 Butte. e179 9169 «8 17.7 
“9 Parkersburg ....... 13.8 14.3 6.5 13.7 Toledo ........ 18.5 15.00 19.0 5.5 14.5 Great Falis _..| 16.7 15 65 77 
© Wheeling .......... 13.5 14.0 6.5 15.9 Youngstown ... 18.5 15.00 19.0 5.5 14.5 Helena .. "°17.5  °16 Ban 
- Charlotte, N. C. ... 13.7 13.7 7.5 14.1 Zanesville .. 18.5 15.00 19.0 5.5 14.5 S : 22 6.0 6.0 17.7 
¥ Sichory” ° = + f.9 +2: Salt Lake, U. .. 16.4 15.4 5.5 low 
; 2 ~ FY  secccccees .$ .§ 7.5 Aviation Gasoline—Statewide — Twin Falls, Ida. 19.1 18.1 7.5 19.2 
;.9 ae EE wwe rcaceoss 14.1 14.1 7.5 14.5 rT] Alb N 5 
9 Raiciah 2 oy :‘s + Cc = Cn : + aaa M.. 15.5 14.5 7.0 14.9 
: 5 RARER ‘ 7. ; T.W. axes toswe toceee@Gee SEL. 7.0 14.2 
5.3 pw wee tegceneees 13.4 13.4 7.5 13.8 Sohio Aviation Gasoline Santa Fe ....... 15.8 14.8 7.5 15.4 
57 Ys aha + ag 6. x 12.6 3.1 + 13.0 62 Octane (Clear) ....... 20 5.5 Muskogee, Okla.. 13.7 12.7 7.0 12.6 
5.3 pn nn I a ass wat ts3 wae Esso (Clear) Avia. Grade 80. 22. ‘0 5.5 Oklahoma City.. 13.7 12.7 7.0 12.6 
4.6 mon Ganenne . eee  % +4 Zs 1 - Esso Aviation Grade 91 ..... 23.0 5.5 TUMR coccccervce 13.7 12.7 7.@ 12.6 
4.6 en toner ee e oe Esso Aviation Grade 100 .... 26.0 5.5 Taxes: 
- Alexandria . he : ; a j 13.3 13 s 8.5 12 0 Naphtha—T.W. Statewid oun tee ee a 0 ak 
- Lake Charles ...... ms 7 &. tatewide a ’ de 
3.8 aaa .- fie 2a ae. fe: | PRE ain ve. 1c; Cheyenne, Be. 
New Iberia ........ 12.5 13.0 8.5 12.9 D.C. Naphtha .....+.- ° Se 4-4 "TW prices are to consumers & dealers 
Knoxville, Tenn 13.5 14.0 8.5 13.9 V.M.&P. Naphtha =f nffec ‘eb. 17 an. 22 
Men — " . 3°3 + 4 9 Varnolene .......s. 20.5 ot Effective Fe ». 17; : Effective Jan 22 
Pp PAP LES ‘ 13.7 5 13.7 Effective Jan 13; ** Effective Jan. 9 all 
iatiadane 133 138 8 > Sohio Solvent ..... 20.5 
Nashville BA coscee 133 143 2s 4 ; Fuel Ol TW. Ne. 3 according to company correction 
Bristol ............ 14.6 15.1 8.5 15.0 Ghee, SRGASWEES «2. _ 
yr . xes: Thriftane 
Little Rock, “Ark. -- 13.6 13.6 8 14.1 Etfective Jan. 1, 1948, hangar operators HUMBLE Humble (3rd Grade) 
can purchase aviation gasoline less 4c per gal. OIL (Regular) Gaso- 


weno’ 


whe 


EW 


Mineral Spirits V.M.&P. 
T.W. T.W. 
pees, BE. 2. wccees 15.0 16.5 
Baltimore, Md. .... 17.5 ons 
Washington, D. C. 17.5 


Fuel Oil—T.W. Ne. 1 No. 2 
Atlantic City, N. J.. 13.1 11.8 
eee 13.1 11.8 
Baltimore, Md. ..... 13.1 11.9 
baer wag D. Cc. . 13.5 12.3 
PE, Ws eeccece 13.4 11.4 
a, eee 14.0 12.1 
PEE ewe ccccces 13.7 11.8 
Charlotte, N. C. .... 14.1 12.1 
DE «tewieconen 14.3 12.3 
Pere wens 14.7 12.8 
Charleston, 8S. C. ... ee 11.8 
COE cee cccesce Kens 12.9 
Spartanburg ........ 12.3 


Taxes: Louisiana kerosine prices do not in- 
clude lc state tax. 


Naphtha—Newark t.w. prices are for de- 
liveries of 200 gals. or more; less than 200 
gals., 0.5c over posted t.w. prices; steel barrel 
deliveries, 2c over posted t.w. prices. Baltimore 
& Washington prices are for t.w. deliveries 
of 25-99 gals., no discounts. 


Notes: 


Effective Dec. 22, minimum retail resale 
price of 16.3c for Esso Gasoline posted 
throughout New Jersey. 


March 3, 1948 


State Road Tax by supporting purchase with 
State Tax Exemption Form A-10 to supplier. 
Discounts: 

Esso aviation—on contract to hangar opera- 
tors and resellers, 2c off consumer t.w. 

Fuel oils—Statewide prices are for t.w. & 
drum deliveries of 50 gals. or more; prices for 
deliveries of less than 50 gals. are 0.5c higher. 

Naphthas—to contract consumers off t.w. 
prices—Statewide: 300 to 999 gals., 0.5c; 1000 
to 2499 gals., 0.75c; 2500 to 4999 gals., ic; 
5000 or more gals., 1.5c. Lucas County: Less 
than 50 gals., tank wagon price, 50 to 249 
gals., 0.5c; 250 to 499 gals., 1c; 500 gals. or 
over 1.5c. 

Notes: 

Renown (third-grade) gasoline prices are 
same as X-70 unless otherwise noted. 8.58. 
prices are at company-operated stations 
Statewide prices are subject to exceptions other 
than those shown. 


TEXAS 


Fire-Chief Gasoline 
(Regular Grade) 


co. Gasoline Gasoline Kerosine 
T. WwW Taxes Tt. W. 
Dallas, Tex. . : 3.0 5.5 11.85 
Fort Worth ..... 13.0 5.5 11.85 
Wichita Falls .... 13.0 5.5 11.85 
Amarillo ........ 13.0 5.5 11.85 
Tr «css eeene se 13.0 5.5 11.85 
ae ee secur - 15.0 5.5 12.85 
San Angelo ...... 13.0 5.5 11.85 
We «stseetan See 13.0 5.5 11.85 
AUER cocccoscecse 413.9 5.5 11.85 
BIOUBTOR cccccccce 13.0 5.5 11,85 
San Antonio ..... 13.0 5.5 11.85 
Port Arthur . . 13.0 5.5 11.85 


Re- line 

Wagon tail Wagon tail Taxes 
Dallas, Tex.. 13.0 17.5 12.5 15.5 5.5 
Ft. Worth .. 13.0 17.5 12.5 15.5 5.5 
Houston .... 13.0 17.5 12.5 15.5 5.5 
San Antonio. 13.0 17.5 12.5 15.5 5.5 


Kerosine 
Tank Wagon Retail 
Dallas, TOR. ccccccsces 11.85 15.75 
PE. WEEE ccccccecess 11.85 15.75 
FEOUBTOM 2 cc ccccscceses 11.85 15.75 
San Antonio .......... 11.85 15.75 


Notes: 
T.W. prices are to all classes of dealers and 


consumers. 
Esse Gasoline 


IMPERIAL (Regular Grade) 
OIL Kero- 


Gasoline Gasoline sine 

T.W. Taxes T.W. 
Hamilton, Ont. .... 21.0 11.0 23.0 
WENGE seconcctece DEO 11.0 23.0 
Brandon, Man, .... 26.0 9.0 28.0 
Winnipeg .......++- 24.5 9.0 26.5 
Regina, Sask. ..... 26.0 10.0 28.0 
Saskatoon ... coe 20.8 10.0 30.8 
Edmonton, Alta. «+» 23.6 9.0 25.6 
COMREP ccccecscces 22.2 9.0 24.2 
Vancouver, B.C, ... 18.0 10.0 24.0 
Montreal, Que. .... 21.0 11.0 23.0 
St. John, N.B. ..... 18.0 13.0 22.0 
Halifax, N. 8. ..... 18.0 13.0 22.0 
Taxes: 


Gasoline taxes are provincial taxes 
Notes: 

Prices are per imperial gal. which is 1.2 
U.S. gals. T.W. prices are to divided & un- 
divided dealers 
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Seaboard 


SPECIAL NOTICE 








. . . 
Export Owing to present short supply of many products, some sellers are withholding public quotations Oil Price Section 


or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 


Coastwise would quote to trade in general and which today they confine mostly to their regular customers only. 


Prices Atlantic & Gulf Coasts 


Prices are ef refiners, FOB their refineries & tanker terminals, and of tanker terminal operators, 
FOB their terminals. Ships’ bunkers prices are exclusive of lighterage. Prices in effect Mar. 1. 


78-78.5 Oct. 78-78.5 Oct. 78-78.5 Oct. 74-76 Oct. 74-76 Oct. 
Prem. Prem. Prem. Reg. Reg. 
District Gasoline* Gasolinet Gasolinett+ Gasoline* Gasolinet 
N. Y. Harbor . Sige (1)11.5-13.4(19 ‘ae es (1)10.5-12(1) 
do barges .. sears (1)14.4-12.1(2) cane esac (1)10.4-11.9(1) 
BIOORG cccces ian (1)13-13.85(1) 13.5(1) ree (5)12-12.301) 
Baltimore .. iwne (1)11-12.3¢1) (1)11.75-12.2(1) tae (1)10-11.5¢1) 
do barges ; eee 10.9(1) (1)11.65 akin (1)9.9-10.4(1) 
Baton Rouge 10.8(1) eee see 9.8(1) eeee 
do barges .. 10.8(1) oeee 9.8(1) sees 
Boston sae a 3.5(1) bya (1)10.5-12.4(1) 


Charleston 
Corpus Christi 
do barges : coe 
Houston ; (1)12-13.5¢1) 
do barges 


65(1) ne (2)10.1-10.6(2) 


11(1) - 


(1)10.75-12.75(1) (1)11-11.15(1) 




















Jacksonville 3(1) (6)11.3-11.75(1) 
Miami 311) (4)11.3-11.75(1) 
Mobile. 301) 11.3(3) 
New Haven ae 71) er 12.2(3) 
New Orleans (1)11-11.25¢1) be (1)10-10.5(1) 11(1) 
do barges ..(1)11-11.25(1) ‘ (1)10-10.5(1) 11(1) 
Norfolk 8(1) ae (1)10.3-10.95(1) 
Pensacola . - 11.441) 
Philadelphia .15-12.4(1) (1)10.9-11.9(4) 
do barge .05(1) eee (1)10.8-11.8(1) 
Port Everglade 2.3(1) (4)11.3-11.75(1) 
Portland 5(1) sian 12(4) 
Providence 5(1) ce (4)12-12.1(1) 
Savannah 341) (5)11.3-11.75(1) 
Tampa 3(1) (5)11.3-11.75¢1) 
Wilmington, 
N fa (2)11.35-11.95(1) 11.85(1) 5 als (1)10.35-10.95(1) 
Kerosine— Gas-House No. 5 Fuel No. 5 Fuel 
No. 1 Fuel No. 2 Fuel Gas Oil (0-10 p.t.) (15-60 p.t.) 
N.Y Harbor. (6)10.3-12(¢1) (13)9.4-9.95(1) (1)9.5-9.8(1) (3)$3.38-4.10(1) $3.20(1) 
do barges .(5)10.2-11.9(1) (12)9.3-9.95(1) ae (3)3.35-4.10(1) 3.17(1) 
Albany ..€1)10.4-10.7501) (1)9 4-9.85¢1) 10.241) 4.12(1) oe 
saltimore (9)10.3-10.5(2) 1,4(12) 9.5(1) apt (1)3.20-3.42(1) 
do barge 10.23) 304) 3.17(1) 
gaton Rouge 9.7(1) 8.7(1) 2.71(1) 
do barges 9.701) 8.7¢1) ie ee 2.68(1) 
Boston ....€2)10.4-10.6(13) (1)9.5-9.6(12) 1041) (1)3.65-3.655(1) 3.589(1) 
Charlestor 10.2(4) (1)9.4-9.503) 
Corpus Christi 
do barges i ae 
Houstor (1)9.5-13.25¢1) (2)9-12(1) 
do barge - cas 
Jacksonville ..€7)10.7-10.85(1) 10.3(6) 
Miami 4 ..(6)10.7-10. S501) 10.314) 
Mobile aie 10.7(4) 10¢1) 
New Haven (7)10.5-10.701) (5)9.6-9.8(01) err : 
New Orleans. (1)9.4-10.1(2) (1)8.85-9(4) ; 2.71(1) 
do barges (1)9.7-10,101) 9(2) ; 2.6801) 
Norfolk .....(5)10.3-10.6(01) (4)9.3-9.8(1) 9.4(1) aes (1)3.14-3.17(1) 
Pensacola ....(1)10.5-10.8(1) bobs , ian oes 
Philadlephia .(8)10.3-10.5(1) (8)9.4-9.6(1) 9.8(1) tons (2)3.29-3.52(2) 
do barges 10.2(5) 9.315) eeu 
Pt. Everglades(6)10.7-10.85(1) 10.3(4) TT 
Portland ....(2)10.4-10.7(6) (2)9.5-9.7(5) 10.1(1) cece cose 
Providence § ..(2)10.4-10.6(7) (2)9.4-9.6(6) 10(1) ose (1)3.475-3.559(1) 
Savannah ....(6)10.7-10.85(1) 10.3(4) ‘ 
Tampa ......(7)10.7-10.85(1) 10.3(7) 
Wilmington, 
i oo x (5)10.2-10.6(1) (6)9.5-9.8(1) 
No. 6 Fuel Bunker C Fuel, Diesel oil, Diesel Oil 
Barges Ships’ Bunkers Ships’ Bunkers Shore Plants 
N. Y. Harbor.(: (3)$3.00-3.27(2) (2)$3.00-3.05(1) (1)$3.91-4.10(1) (2)9.7-9.8(3) 
Albany o* 3.249(1) 3.249(1) wha (1)9.7-10.2(2) 
Baltimore (3)3.00-3.17(2) (2)3.00-3.04(1) 4.04(2) (1)9.6-9.8(2) 
Baton Rouge 2 2.51¢1) 2.51(1) 3.65(1) 9,1(1) 
Boston ....... (1)3.055-3.315(1) (1)3.025-3.315(1) (1)3.025-3.095(1) 4.08(1) (1)9.8-10.4(1) 
Charleston... 2.96(2) 2.93(2) 2.93(2) 3.95(1) (194 4-9.5(1) 
Corpus Christi. 2.56(1) 3(1) a 93-2.55(1) (1)2.90-3.15(1) eeee 
Houston ee ee (1)2.54-2.58(2) (2)2.51-2.53(1) (2)2.51-2.53(1) eT (1)9-12(1) 
Jacksonville ..(3)2.99-3.03(1) (3)2.96-3.00(1) (3)2.96-3.00(1) 4.32(1) 10.3(5) 
Miami ..ccece- ° sas coos 
Mobile 2 e% TTT esee eoes ene 006.4 
New Haven 3.035(€2) 3.035(2) 3.035(2) (1)9.9-10.7(1) 
New Orleans .(3)2.54-2.58(1) (3)2.51-2.55(1) (3)2.51-2.55(1) (1)3.40-3.89(1) (1)9.1-9.4(2) 
Norfolk ......(2)3.00-3.04(1) (2)2.97-3.07(1) (2)2.97-3.01(1) 4.06(1) (2)9.6-9.7(1) 
Pensacola .... jl eters aes a bie eee 
Philadelphia . (2)3.03-3.17(2) (2)3.00-3.17(2) (2)3.00-3.17(1) (1)3.36-4.10(2) (2)9.7-9.8(5) 
Port Everglades 2.94(1) 2.91(1) 2.91(1) err eee 
Portland ..... (1)3.095-3.115(1) (1)3.085-3.095(1) (1)3.085-3.095(1) er (1)10.1-10.4(1) 
Providence ...(1)3.045-3.0S5(1) (1)3.055-3.065(1) (1)2.995-3.065(1) sane (2)10-10.4(1) 
Savannah (1)2.99-3.03(1) (1)2.96-3.00(1) (1)2.96-3.00(1) 4.32(1) 10.3(3) 
Tampa ....... (2)2.89-2.93(1) (2)2.86-2.90(1) (2)2.86-2.90(1) 4.32(2) 10.3(5) 


Wilmington, 
ie Ge wbWane cna (1)3.085-3.095(1) éaee err Seen 

* Motor Method & Research octane ratings are approximately same + Research octane rating 
is minimum of 5 points above Motor Method rating. tt Research octane rating is minimum of 10 
points above Motor Method rating 

(Additional Gulf Coast prices on p. 49) 





Lake Port Terminal Prices 
Prices in Effect Mar, 1 


Buffalo Cleveland Detroit Toledo 
78-78.5 Oct. Ethyl ..... oy ee ae oma mee 
Teen COE. bse cc ccesvven GES erensate? eeecee eee 
MOTOMRG scccccecceccese (B)1L.0—-82.502) = asvcce ease ieee 
Diesel Fuel ........+45. 11(1) 12(1) cees (1)11.3-12(2) 
MO. 2 FUG cccccccceccce eees 12.75(1) 11.8(1) (1)11.7-12.75(2) 
IO. B PU ceccccccecece (1)10.9-12.25(1) TTr 11.35(1) 11.5(1) 
MO. DB PUG cocccccceces ecee 12(1) 11.1(1) (1)10.7-12(2) 
N BD POG ccocccssccoce peecs ° 10.15(1) 10.45(1) 9.5(2) 

enews oneee (1)8.7-10.7(1) 5 9.6(1) 









NPN Gasoline Index 


Dealer Tank 
T.W. Car 

Cents Per Gal. 
Mar. 2 sc 14.53 11.16 
Month ago 14.50 11.10 
Year ago 11.51 7.87 


Dealer index is an average of ‘‘un- 
divided’’ dealer prices, ex-tax, in 50 
cities. 

Tank car index is weighted average 
of following wholesale markets for 
regular-grade gasoline, FOB refineries 
or terminals: Okla., Mid-Western, W. 
Penna., Calif., N. Y. Harbor, Philadel- 
phia, Jacksonville, Boston and Gulf 
Coast. 














Mid-Continent Lubes 


(At Gulf; in packages, FAS, New Orleans; tp 
bulk. FOB terminals) 
Prices in Effect Mar. 1 


Bright Stock Steel Drums Bulk 
D color, Vis. at 210° 
150 vis., 0-19 p.p. ...(1)50-53(1) (1)40—-42(1) 


Wax 
(Melting points are AMP, 3° higher than 
EMP. Prices are FOB refinery; carloads; 
scale in bags or bbis, fully refined slabs loose 
Prices in Effect Mar. 1 


New Orleans i # N.Y. 
Crude Seale Export Domestic Export 
124-6 Yellow ree er 8.75(1) 
122-4 White. sane 7.25(1) 
124-6 
White 8.80(1)(1)7.25-9.75(1) (3)8.75-9.5(1) 


Fully Refined: 





123-5 ihe (1)7.05-7.5(1) 

125-7 3301) (197.15-7.511) 9.25¢2) 
128-30 a 9.5501) (1)7.25-7.8¢1) 9.5(2) 
130-2 .. 9.8¢1) (1)7.9-8.05¢1) 9.7501) 
133-5 10.0541) (1)7.55-8.2(1) 10(2) 
135-7 .. 10.55(1) (1)8.3-8.45(1) 10.5(1) 


Naphtha 


Prices in Effect Mar. 1 


V.M.&P. Mineral 
Naphtha Spirits 
New York 
Harbor ... 15(4) 14(5) 
Philadelphia . 15(4) (1)13.5-14(4) 
Baltimore... inte 13.5(4) 
Boston ..... 15.5(4) (1)14—14.5(4) 
Providence .. re (1)14-14.5(2) 


Export Prices 
Prices in Effect Mar. 1 


Mexican Gulf Ports 
U. S. Dollars per Bbi. 


Bunker C Diesel 

(Ships’ (Ships’ 

Bunkers) Bunkers) 
cc eeeree buaee $2.65 $3.15 
Veracruz ...... ‘ 2.65 3.15 
ae 2.65 3.15 

Pacific Coast 

GUAUUIES ccsvccves , $3.16 $3.95 
DE tbeteoneewans 3.16 3.66 
Salina Cruz ... 3.16 3.50 


Note: All bunkers sales subject to Mexican 
stamp tax on 1.65% ad valorem. 


Pacific Coast 
Prices in Effect Mar. 1 


(In Ship’s Bunke.s, Diesel Fuel Bunker C Fuel 
or Deep Tank Lots) (P.S. 200) (P.S. 400) 
San Pedro, 


Calif. .... §$3.18(4) $2.10(4) 
San Francisco 3.39(4) (3)2.15—2.20(1) 
Portland, Ore 3.60(4) 2.40(4) 
Seattle, Wash. 3.60(4) 2.40(4) 








Tanker Rates 


Approximate rates, ¢ per bbi.; Gulf-N. 
Atlantic, not east of N. Y. Rates are 
for vessels 14,000 DWT or over; for 
vessels 9000/13.999 DWT, rates are 
15% higher. 
Heavy crude & fuel, 10-19.9 grav. 43.8 
39 


Light crude, 30 grav. or lighter.. 35 
Gasoline . . 6140s Se 
Kerosine cress o° 8 ° oss oe 
No. 2 fuel 38 
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Gulf Coast—Cargoes, Domestic & Export, All Ports 


Cargo prices are FOB ship at Gulf, minimum of 20,000 bblis., and are by refiners only to 
other refiners, export agents, or tanker termina] operators. The figure in parentheses after each 
price indicates the number of companies quoting that price. Prices in effect Mar. 1. 


Aviation Gasoline 


ey SD CREED oocic cece cusceccesess 18(1) 

Grade 100/130 (AN-F-48) ............ ondce sees 16 .25(2) 

ee ee OED vanvtcscedcenessbcossns 14.75(1)-15.26(1) 
Ce ee GPE cecccnsccecccdbasoesecscnsn MUD 


Motor Gasoline, Leaded 


i os ct as sseceenesiesbas 11(1)-11.25(1)-11.5(1)-41.75(1) 
Famers Gee, GEUMED ccs cccctccccencecsoece 11.75(2) 
TTFS-Te.B Get, CHUGMMIME) 2.0 ccccccccccccccccce 12(2) 
ED anetdcevwenceecencens sees 9(1)-10.25(1)-10.5(1)-10.75(1)-11(1)-12(1) 
ee es ED ncn ccscacdeensecoecvawss 9(1)-81(2)-12(1) 
6 6 ae . 8.5(1)-10.125(1)-10.5(2)-12(1)-13(1) 


* Motor Method & Research octane ratings are approximately same. 
t Research octane rating is minimum of 5 points above Motor Method rating 
tt Research octane rating is minimum of 10 points above Motor Method rating 


Kerosine & Light Fuels 


ee er 9(3)-10.1(1)-10.25(1) 
BO DB FD co osccescvcceveccncccscccccceccscves OUBDRBEIS-O0E)-0. 0000) 


Diesel & Gas Oils 


43-47 Diesel index «++ 8.25(1)-9.25(1)-10(1) 


48-52 Diesel index ...............+.-.+s2e0.... +8.35(1)-9.8(1)-10(1) 
eas 8.375(2)-9.75(1) 

Heavy Fuels—Cargoes 
A CE: ou cksvimneeodeeanns $3.45(2) 
ee $2.46(1)-$2.50(2)-$3.20(1)-$3.50(1) 


Heavy Fuels—Ships’ Bunkers (ex lighterage) 


Below 28 grav. heavy Diesel................... §$8.15(2)-$3.40(1)-$3.45(1) 
a oe Ms cccédcdivenewsscoevenes $3 55-3 6512)-3 8911) 
Bunker C Fuel pd bE CNRS BSGKe cadena ee es $2.51(5)-$2 .53(2)-$2.56(3)-$3 .25(1) 





This Winter Still Colder Despite Warm Weather 


Continued warm weather in the latter half of February this year in the 
10 northern cities surveyed each week by NPN made this month to date (Feb. 
2 through Feb. 29) 8.9% warmer than a year ago. Although the difference 
has been steadily decreasing the last several weeks, this season to date (Sept. 
1, 1947 through Feb. 29, 1948) still remains 13.1% colder than a year ago 
and 2.57 colder than normal (average of 49 years). 


Figures in the following table are degree days * for the periods indicated 
and were compiled by NPN from official reports from U. S. Weather Bureau 
offices in each city. 


Degree Day Summary for 10 Northern Cities 


THIS MONTH YEAR AGO THIS SEASON LAST SEASON 
Feb. 2, 1948 Feb. 2, 1947 Sept. 1, 1947 sept. 1, 1946 NORMAL 
Thru Thru Thru Thru Sept. 1 

Feb. 29, 1948 Feb. 29, 1947+ Feb. 29, 1948 Feb. 29, 1947+ Thru Feb, 29+ 
Boston 1068 995 1501 3775 1244 
Chicago 1077 1237 is61 4425 1799 
Cleveland YS4u 1165 4473 4003 1346 
Detroit 1125 1189 1866 41301 4772 
Minneapolis 1387 1393 6162 5769 6011 
New York 933 1013 3995 3349 3867 
Omaha 1117 1196 4508 1547 ‘S13 
Philadelphia S70 WS7 x77 1 3113 3571 
St. Louis S32 1021 3703 3275 3624 
Washington 756 44 S507 2926 S507 

AVERAGE 1015 1114 1465 3948 1355 


* Degree days are the number of degrees F. by which the mean temperature for any 24-hour 
period falls below 65 deg Thus, if the mean temperature for the day is 25 deg it goes on 
record as 40 degree days \n average home burner will burn about a gallon of fuel oil for each 
three degree days 

For comparison purposes, degree days for non-existent Feb. 20 in 1947 and in the normal 
season were determined in each city by averaging degree day readings for Feb. 28 and Mar. 1 in 
the normal season and in 1947 


March 3, 1948 


AKRON REATTACHABLE 
GASOLINE 
HOSE COUPLINGS 








LIGHT 
WEIGHT 


WEIGHS 


2/3 
LESS 
THAN 


BRASS 


Here's a new Reattachable Gasoline 
Hose Coupling with all the advan 
tages of Akron’s construction and de 
sign plus LIGHT WEIGHT. Made of 
an aluminum alloy which has been 
thoroughly tested in actual service 
These new light weight couplings are 
easier to handle — are equal to or 
surpass others in long life and service 
Send today for illustrated, descrip 
tive folder on Akron Reattachable 


Gasoline Hose Couplings. 


AKRON BRASS 


MFG. COMPANY, INC. 


WOOSTER, OHIO 
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CRUDE PRODUCTION AND RUNS TO STILLS 


(MILLIONS OF BARRELS DAILY) 
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RESIDUAL FUEL OIL STOCKS 


(MILLIONS OF BARRELS) 

















CRUDE OIL STOCKS 


(MILLIONS OF BARRELS) 
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Daily Average, Penna. Crude 
Runs to Stills 


(Compiled by National Petroleum Assn., from 
reports of all companies refining Pennsylvania 
crude Figures in bbls.) 


Week Ended 
Feb. 21, 1948 


Week Ended 
Feb. 14, 1948 


Week Ended 
Feb. 22, 1947 


13.943 59,006 60,278 





Crude Oil Stocks 


(Bureau of Mines figures in thousands of bbls.) 


Change 
from 
Feb. 14 Feb. 21 Feb. 14 


Pennsylvania Grade 2,166 2,199 33 
Other Appalachian 1,073 1,003 70 
Lima- Michigan 863 870 7 
Illinois-Indiana 8,819 8,694 125 
Arkansas 3,207 3.146 61 
Kansas 7,691 7,712 21 
Louisiana 12,060 12,471 411 

North 2,812 2,991 +175 

Gulf 9,248 9,480 +232 
Mississippi 2,401 2,460 i 59 
New Mexico 6,256 6,566 +310 


Oklahoma 24,946 25.070 +124 
Texas 3,091 , 













East Texas 5864 16,969 
West Texas 42,063 41,552 511 
Gulf Texas 28.707 29.097 ‘ 
Other Texas 25,457 


or > 
a0, ioe 











> 216 


Panhandle 





Nortl 7,290 7,249 41 

South » S86 6.140 254 

Other 9.465 1404 61 
Rocky Mountair +017 & G58 
California 23.604 23.206 
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REFINERY OPERATIONS 








American Petroleum Institute figures in 
thousands of barrels of 42 gallon each Gasoline 
Figures include reported totals plus es- Production at Gas OU & 
timate of unreported amounts and are Crude Runs to Stills Refineries Inc. Kerosine Dist. Fuel OU 
therefore on a Bureau of Mines basis.) Daily Average % Operated Natural Blended Production Production 
Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Feb. 21 Feb. 14. Feb. 21 Feb. 14 Feb. 21 Feb. 14 Feb. 21 Feb. 14 Feb. 21 Feb. 14 
Pe: SE. bedntenadac ceded eedes ene 64 . 843 S80 101.6 106.0 1,945 1.869 349 305 1,423 1,596 
Appalacitian (Dist. 1). .ccccccccscccccceces 93 94 75.6 76.4 280 293 i7 52 a4 65 
Appalachian (Dist. 2)........ee5s08:. - 75 72 110.3 105.9 239 203 2s 27 87 92 
Ss ee ES Hawdeus ue Gees ndenseceeeends 834 838 85.1 85.5 2,679 2,779 154 435 1,005 1,007 
a Ss Bb Osea on bdcdcscode ee 437 449 92.2 94.7 1,509 1,484 185 190 549 575 
DCM 6446 a6 cbweedeausduencuaes de oe 240 252 80.8 54.8 1,010 1,041 95 116 174 170 
EE eae ewe bw a trad Oe Oe Ode i 1,347 1,282 99.9 95.0 3,840 3,500 SO4 780 2,491 2,140 
MR Se Gs oe cece csesidocceoss 427 414 117.0 113.4 1,194 1,049 388 456 730 700 
No. La. & Arkansas........... we 79 81 65.3 66.9 192 198 63 60 &5 102 
OG Bie GENT. BB) ccccccsvecdsccvces 11 11 73.3 73.3 30 29 ‘ 1 10 10 
ROG BEC. CUBE, OG) coccnvccseccece 147 155 84.0 88.6 467 174 34 26 187 180 
PMNIEOEMER ccc cssecccsccsvces Bes eesoees 866 850 83.2 81.7 2,422 2,510 69 57 1,292 1,057 
Total U. 8.—B. of M. Basis..... 5,399 5,378 92.5 92.1 15,807 15,429 2,520 2,508 8,127 7,694 
1. $S.—B. of M. Basis, Feb. 22, 1947 ; 4,858 14,666 2,335 5,890 
Residual Total Total Stocks Total Stocks Stocks of Per Cent Dally 
Fuel Oil Stocks Gas Oil and Residual Finished and Un- Refining Ca- 
Production Kerosine Distillates Fuel Ol finished Gasoline pacity Reported 
Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Feb, 21 Feb. 14 Feb. 21 Feb. 14 Feb. 21 Feb. 14 Feb. 21 Feb. 14 Feb. 21 Feb. 14 Feb, 21 
BOGE GOR ceccees vce _ e eee 1,852 1,661 3,383 4,126 7,602 8,965 6,811 6,266 22,113 22,039 99.5 
Appalachian (Dist. 1) ...... 74 188 187 338 454 333 358 2,163 2,278 90.6 
Appalachian (Dist. 2) ....... 129 110 109 220 269 113 100 1,208 1,152 100.0 
is Ge Mle eb0-d0nckees ee we 1,082 1,671 1,796 4,129 4,409 3,768 3,911 20,548 20,210 91.5 
Okla., Kans., Mo. 481 472 513 2,053 2,313 1,384 1,397 10,592 10,194 82.6 
Inland Texas ....... 436 213 303 319 344 814 813 4,296 4,209 71.7 
Texas Gulf Coast beh eeae oe b¥e 1,733 1,434 1,296 5,046 4,859 6,335 6,859 20,434 19,053 02.4 
Louisiana Gulf Coast 551 942 872 1,711 1,958 1,761 1,854 6,090 6,283 97.7 
N. La. & Arkansas 150 335 224 440 342 213 175 2,148 2,310 69.1 
Rocky Mt. (Dist. 3) 23 25 25 16 1s 31 31 108 101 21.9 
Rocky Mt. (Dist. 4) 337 122 136 669 683 702 662 2.969 2 852 79.0 
California tid ate aden ware kn 2,085 836 821 11,461 11,601 27,517 27,612 7,217 17,082 87.5 
Total U. S.—B. of M. Basis ...... 8,742 9,731 10,408 34,004 36,195 49,782 50,038 *109.886 107.7¢ 10.0 
U. S.—B. of M. Basis, Feb. 22, 1947 11,629 39,929 44,037 101.832 
Unfinished gasoline stocks included are: (*) 8.750.000 bbis (+) 9,013,000 bbls 
(t) These reflect several upward revisions in daily input capacity, costly as a result of plant changes and improvements 


























GAS OIL AND DISTILLATE STOCKS 
U. S. Crude Oil Production CRS CF SARS) 
(American Petroleum Institute figures) 
WEEK ENDED 
Feb. 21 Feb. 14 
Barrels Barrels 
(Daily Average) 
‘New York-Penna ... 47,650 47,100 
Florida S00 750 
‘West Virginia 8,000 6,500 
‘Virginia 75 75 
*“Ohio—Southeast 6,750 7,400 
Ohio—Other 2,400 2,100 
Indiana . 18,300 17,550 
Illinois 175,500 172,650 
Kentucky 27,050 24,900 
Michigan 43,200 46,650 
Nebraska se 500 500 
Kansas ** 261,650 274,250 
Oklahoma ..** 410,000 408,800 
Texas: 
District 1 25,700 25,700 
District 2 172,100 172,100 
District 3 498,450 498,450 
District 4 254,650 254,650 
District 5. 44,350 44,350 
East Texas ‘ 315,000 315,000 
Other District 6 . 122,500 122,500 
District 7-B . 45,100 45,100 
District 7-C 44,350 44,550 
District § 663.850 663,550 GASOLINE STOCKS 
District 9 145,400 145,400 
District. 10 86 350 86 350 110 (MILLIONS OF BARRELS) 
Total Texas 2,417,800 2,417,800 
North Louisiana 107,600 110,150 
South Louisiana 353,250 353,250 
Total Louisiana 160,850 163,400 
insas 80,450 82,300 
M ssippi 117.100 115,000 
Alabama 1,350 1,250 
New Mexico—Southeast 125,000 125,000 
Ne Mexico—Other 400 150 
Wyoming 137,550 133,550 
Montana 25.000 24.200 
y rado 45.450 15.400 
. ria 929 500 929 60H 
T o.-2 5,342,325 5,347,17 
re Grade crude mn 
i 62,475 61,07. } 
/kla Kansas, Neb. figures are for weel , 
7 a.m. Feb. 19. 1948 J F MAM J J A Ss oO N D 
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Statistics 
Pennsylvania Oil Other Than Lubes at Refineries Dealer & Service Station Prices for Regular-Grade 
(Compiled By National Petroleum Assn. from reports of oil region Gasoline in 50 Representative Cities7 
refiners. Figures in bbls.) 
Dec. 1947 Nov. 1947 February 1, 1948 
i. Naphthas and Gasoline 
(1) Straight run, unblended and/or un- Dealers’ Indicated Gasoline Tax Service 
leaded for sale as motor fuel 1,829 1,765 Net Price Dealer (Ine. l42 Cent Station 
(2) Naphtha and gasoline for sale _ for City State (Ex, Tax) Margin Federal Tax) (Inc. Tax) 
blending or further refining or held Average United States 14.49 1.94 6.28 25.71 
ema alien = one... 190,790 213,661 eeetion®, Me. . -- ae + 1.50 +4 
(3) Below 65 octane, not included in (1) Manchester N. H 14.00 gr riped a 
or (2) above . 1.113 1.549 Burlington, Vt 14.10 4.40 6.00 24 
(4) 65 octane and above ‘ 217,868 183,491 Boston, Mass 13 4 ye . -” - 
2. Salable naphthas other than motor fuel Providence R. I 13 10 1.60 9.90 a 
(does not include refinery process naphthas) 18,302 18,064 Hartford, Conn 13.70 4.60 9.50 23.50 
3, Kerosine 50,976 80,934 Buffalo, N. Y 13.80 4.50 5.50 24.10 
4. 36/40 gas oil (including furnace oils) 85,043 75,032 New York, N. Y 13.30 6.20 5.50 25.00 
5. Fuel oil (not reported above) 20,674 32,083 Newark, N. J 12.30 9.00 4.50 21.80 
6. Oils held as cracking plant charging stocks 178,119 222,652 Philadelphia, Pa 12.90 4.50 5.50 22.90 
7. Non-viscous neutrals 24.040 26,048 Dover, Del 13.50 5.00 5.50 24.00 
% Wax distillate 100,495 109,261 Baltimore, Md 12.20 4.50 6.50 23.50 
9. Crude petroleum 60,288 55.7! Washington, D. C. . 12.60 5.40 5.50 23.50 
10. Wax (lbs.) 3,509,741 - Charleston, W. Va.. 13.90 6.00 6.50 26.40 
Norfolk, Va. 12.10 6.10 7.50 25.70 
Charlotte, N. C. 13.70 5.40 7.50 26.60 
Charleston, S. C 12.60 6.20 7.50 26.30 
Atlanta, Ga. 14.20 5.30 7.50 27.00 
Jacksonville, Fla 13.80 5.70 8.50 27.00 
Birmingham, Ala 14.00 5.50 8.50 *28.00 
Vicksburg, Miss 13.50 5.70 7.50 26.70 
° - ‘ e Memphis, Tenn. 13.20 5.30 8.50 27.00 
Pennsylvania Lubricating Oils Lexington, Ky. 15.40 1.00 6.50 25.90 
. Youngstown, Ohio 15.00 4.00 5.50 24.50 
(Compiled by National Petroleum Assn, from reports of companies South Bend, Ind 16.70 5.30 5.50 27.50 
refining Pennsylvania Grade crude oil. Figures in bbls.) Chicago, III. 15.60 4.88 4.50 24.98 
Pro- In- Pro- In- Detroit, Mich 5.30 5.03 4.50 24.83 
duction ventory duction ventory Milwaukee, Wis 16.40 5.50 9.50 27.40 
Dec. Dee. Nov. Nov. Twin Cities, Minn. . 16.20 5.60 5.50 27.30 
1947 1947 1947 1947 Fargo, N. Dak , 7.20 5.70 5.50 27.40 
1. Raw long residuum 10,307 1,158 8,378 1,298 Huron, 8. Dak 16.60 £.20 5.50 26.30 
2. 600 steam refined stock 263.001 184.440 208.346 Omaha, Neb 15.60 3.50 6.50 25.60 
3, Other steam refined stock 16,955 59,799 61,495 Des Moines, Ia 15.60 4.40 9.50 25.50 
1. Finished dewaxed long residuum 49,564 38,265 35,860 St. Louis, Mo 15.60 5.20 1.50 *25.30 
5. Bright stock 189.286 239.059 159.980 213.219 Wichita, Kan 14.10 3.40 5.50 24.00 
6. Viscous neutral (below 180 vis.) 102,300 108,791 104,992 95,536 Tulsa, Okla 13.70 5.30 7.00 26.00 
7. Viscous neutral (180 vis. at 100) 104,443) 105,125 117,038 105,072 Little Rock, Ark 13.60 5.40 8.00 27.00 
a New orleans, La 12.40 5.90 8.50 26.80 
Houston, Tex, 13.00 5.00 5.50 23.50 
Albuquerque, N. Mex 15.50 5.50 7.00 **928 00 
Denver, Colo 14.80 4.70 7.50 27.00 
Casper, Wyo 15.70 6.80 5.50 28.00 
Butte, Mont 15.50 4.00 6.50 26.00 
Boise, Ida 17.80 1.70 7.50 30.00 
. . Salt Lake City, Utah 16.40 5.10 5.50 27.00 
Production of Natural Gasoline i. ie .. 16.10 100 7.00 27 10 
(Bureau of Mines figures in gals., 000 omitted) Phoenix, Ariz. .. 16.50 4.00 pape 27.00 
San Francisco, Cal 13.90 4.00 6.00 23.90 
Nov. 1947 Oct. 1947 Portland, Ore 14.50 4.00 6.50 25.00 
East Coast Skpoane, Wash 17.10 1.00 6.50 27.60 
W. New York 1 1 
y > : ‘ "oo . 
i 2 * oe z a 13 oo * Includes city tax of le per gal 
Ohio 654 560 ** Includes city tax of .5c¢ per gal 
Illinois 13.292 13.527 one Includes county tax of 1.5¢c per gal 
Kentucky 61 18 5 368 API figures as reported by The Texas Co 
Michigan 253 303 
Kansas 8,662 7,804 
Oklahoma : 39,128 38,748 
Texas 231,382 234,179 
Gulf 57,706 56.588 
East Texas 29,869 33,980 
Panhandle 55,880 53,146 . . 
Other 87,927 90.465 Net Stocks of Pennsylvania Crude Oil 
\rkansas 8,067 7,580 
Louisiana 62.609 55.567 (Compiled by National Petroleum Assn. Figures in bbls.) 
lh po gt Dec. 31 Nov. 30 Dec. 31 
an 32,51¢ 28,702 + ~ 
New Siuiee cant a ee 1947 1947 1946 
j Colorado * . At Refineries 282,490 265,658 3038 
| Montana 659 556 Pipeline and Tank Farms 1,557,102 1,484,202 1,578 
Utah * . Total 1,839,592 1,749,860 1,932 
| Wyoming 5,007 *5.142 
| California 94,680 95,273 
Total 195,279 188.679 
| 
| Includes Mississippi Colorado and Utah drip gasoline included 
with Wyoming 
Pacific Coast Demand 








(Bureau of Mines figures, total deliveries of b d) 














| Gas Oil Heavy All 
| Gasoline & Diesel Fuel Oi Products 













| ° . ° ° ° 1946 1947 1946 1947 1946 1947 1946 1947 
Midcontinent Lubricating Oils December, 1947 ilies —- —- “at ih dim oon 
| (Western Petroleum Refiners Assn. figures in bbls. of 42 gals.) February 320 129 142 139) 12500 944 
| March 304 106 117 146 90 962 
Steam April 3360 «101 125 B85 S51 
Bright Viscous Paraffin Refined Blended May 39 78 R5 357 S64 
Stocks Neutrals Oils Stock Oils June Ba 76 an 362 871 
Production 274,292 544,618 108,513 38,289 573,204 July 335 72 SS 360 Sov 
Shipments \ugust 370 67 100 362 SSH 
Domestic 218,743 528,172 113,356 27,508 524,280 September 370 77 113 339 386 S60 
Export 13,261 128 S69 41,824 October 356 100 139 26 I75 S70 
TOTAI ) D41.4c 113,484 28,377 566,104 November 293 317 128 138 363 380 S96 
Inventory Dec. 31 246,939 521,777 74,937 92,717 354,313 December 30S 349 146 173 416 441 993 
Days Supply 27 30 Jan.-Dec 304 340 102 124 376 387 SOS 
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GASOLINE CONSUMPTION BY STATES, NOVEMBER 1947’ 
’ 
e API Figures 
* Tax Rate? ———————_ _ — Month of —Ii Months Ending With— 
=) November Oct., 1947 Nov., 1947 Nov., 1946 % Nov., 1947 Nov., 1946 “% 
Cents Gallons Gallons Gallons Change Gallons Gallons Change 
\labama 6 40,064,000 36,031,000 33,987,000 97,980,000 358,745,000 10.94 
Arizona ) 15,980,000 16,162,000 14,881,000 172,280,000 155,555, 000 10.75 
\rkansas 6 27,360,000 23,747,000 23,115,000 273,725,000 250,084,000 0.45 
California 1 280,022,000 270,549,000 266,890,000 3.086,342,000 2.873, 892,000 172.59 
Colorado 6 32,299,000 26,777,000 21,702,000 +23 344,907,000 312,322,000 10.43 
Connecticut 1 38,172,000 34.371.000 33,458,000 386,306,000 352.446.0000 0.61 
Delaware 1 6.861.000 5.914.000 5,655,000 70,324,000 64,294,000 9.41 
Dist. of Columbia 1 13,786,000 13,049,000 12,442,000 143,610,000 132,861,000 8.00 
Florida 2 55,786,000 53,062,000 50,120,000 + 5.87 589,066,000 516,242,000 14.10 
Georgia 6 53,163,000 47,189,000 47.584,000 1.49 548,119,000 $96,303,000 10.44 
idaho 6 15,621,000 11,428,000 11,326,000 4 4 153,626,000 138.241.000 11.13 
Illinois 3 168,509,000 143.371.000 138.305.000 3.66 1,660,319, 000 1,510,357, 000 , 9.93 
) Indiana 1 89,458,000 76,888,000 71,294,000 + 7.85 SS4,.826,000 $16,310,000 + 8.39 
) lowa 1 72.821,.000 57,470,000 62,942,000 19.13 735,263,000 691,718,000 6.20 
) Kansas 1 51,880,000 16,631,000 40.787.000 +-14.33 590,432,000 551,146,000 7.12 
) Kentucky 5 42,097,000 38,425,000 33,738,000 13.80 $13,553,000 $74,300,000 10.57 
) Louisiana 7 38,067,000 35,837,000 33.697.000 + 6.35 373,667,000 344,265,000 a4 
) Maine 6 18,942,000 15,884,000 15.284.000 ‘j 3.93 146,000 171,233,000 S.01 
) Maryland 5 38,428,000 33,613,000 32.417.000 i} 3.69 135,000 348,650,000 4+.10.18 
) Massachusetts 3 73,990,000 68,404,000 64.808.000 5.55 000 688,266,000 i 9.35 
) Michigan 5 147,780,000 125,106,000 121,216,000 i 3.21 1 000 1,330, 168,000 + 11.68 
i) Minnesota i 74,249,000 54,639,000 60,645,000 19.00 7.000 660,499,000 7.30 
) Mississippi 6 28,605,000 26,623,000 26,700,000 1.90 ooo 278.610.0000 1.10.24 
D Missouri 2 S2.474,000 66,566,000 65,036,000 2.35 000 746,898,000 & 61 
) Montana 5 17,358,000 12,658,000 12,198,000 3.77 000 164,.133.000 9 46 
=] Nebraska 5 31,562,000 27,016,000 25,601,000 + 5.53 000 299,594,000 + 10.03 
3 Nevada 4 5,474,000 4.709.000 1,425,000 6.42 000 5.435.000 6.40 
0 New Hampshire 1 10,532,000 §.806,000 8.592.000 i 2.49 7.000 405.672.0000 i 9.03 
0 New Jersey 3 92,820,000 89,217,000 78,593,000 1-13.52 Oou 555,104,000 9.98 
0 New Mexico 5 15,461,000 14.049,000 12.770.000 10.02 164.004.0000 150. 248.000 i 9.16 
0 New York 4 196,381,000 172,235,000 164,952,000 + 4.42 1.955.517.0000 1,787,373,000 79.84 
0 North Carolina 6 66,980,000 56,142,000 54,727,000 + 2.5! 634,344,000 583,057,000 8.80 
0 North Dakota H 23,544,000 15,970,000 15,059,000 + 6.05 225,734,000 215,253,000 4.87 
0 Ohio .. 1 159,602,000 142,005,000 137,380,000 i Bae 1.620.506.000 1,489.024,000 R 3 
0 Oklahoma . a 51,967,000 43,657,000 410,205,000 + 8.59 532,287,000 156,684,000 9.37 
0 Oregon . 5 37,538,000 33,090,000 30,507,000 + 8.47 397,461,000 350,993,000 + 13.24 
”) Pennsylvania 4 170,014,000 148,129,000 143,330,000 + 3.35 1,657,363,000 1,522,554, 000 RSS 
0 Rhode Island 1 12,496,000 11,192,000 11,266,000 1.90 133,078,000 730,000 i 8.13 
0) South Carolina 6 30,950), 000 28,111,000 27,156,000 * ij. 3.52 318,301,000 283,962,000 12.09 
1”) South Dakota | 20,463,000 16,665,000 15,839,000 i §.2) 206,072,000 197,346,000 i 4.42 
0 Tennessee 7 44,944,000 48,813,000 50,266,000 1.97 181,296,000 156,258,000 , 5 49 
1) Texas . 4 221,665,000 187,485,000 184,370,000 1.69 2,109,994, 000 2,060,582, 000 + 2.40 
”) Utah 1 14,966,000 12,381,000 11,750,000 + 5.37 153,422,004) 138,448,000 10.82 
” Vermont 1 7,000 6.774.000 6,446,000 ».08 78,712,000 71,566,000 9.99 
0 Virginia 6 000 19,158,000 47,350,000 i} 3.82 558,000,000 113,595,000 & 65 
10 Washington 5 000 16,254,000 11.032.000 4.13.93 530,865,000 456.187.000 i 9.19 
nO West Virginia 5 000 22,387,000 22,449,000 1.90 259,883,000 237,810,000 \ 9.98 
y0 Wisconsin 1 000 59,651,000 60,048,000 1.90 714,216,000 683,413,000 8.90 
Oo Wyoming 1 000 7.372.000 7.281.000 1.25 99,229, 000 && 160.000 412.56 
50 
Total 2.957.516, 000 2.591.662.0000 2.501.621.000 r 60 26, 932.355,.000 "7 558. 586.000 i £61 
Daily Average 95,404,000 $6,389. 000 S3.387.000 3.60 SU 61S 000 52. 511.000 i 8.61 
Change from previous year 
Total Change 90,041,000 2.373. 769,000 
Percentage change in Daily Average +3.60 L8.61 
These are state tax rates per gallon. In addition there is the federal tax of 1.5« per gal 
In general, these figures include all gasoline sold or consumed within the confines of the state, regardless of whether it was for a taxable o1 


non-taxable purpose 
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company selling to the European mar- 
ket. 
University of Pennsylvania, evening 0 0 ° 
division, and joined Autocar originally 
as an auditor. After holding the po- Robert H. Webster, former gen- 
sitions of comptroller and vice presi- eral manager of Buckeye Laboratories 
dent, he was elected to the board Corp. of Cleveland, has joined Bowser, 
last year. . .. Also at Autocar, Inc., Fort Wayne, as sales manager 
" Edward F. Coogan was elected by of the new Liquid Processing Division 
ns the board to the newly created post Buckeye has been purchased out- 
1947 of executive vice president and to right by Bowser, Inc. Purchase was 
a seat on the board. His most recent announced by W. Marshall Dale, 
2 position after managing several Auto- 30wser executive vice president 
car districts was that of vice presi- Bruce W. Grosvenor was appointed 
dent in charge of sales at factory district manager of the Bowser, Inc., 
Mr. Custer Mr. Coogan headquarters in Ardmore. ‘ales and service office, Albany, N. Y., 
: A 4 a effective Jan. 1, 1948. He has held! 
various posts with Bowser since 1933 
Christopher R. C. Custer succeeds Charles E. Franks was elected to He succeeds I. D. Bone, who has re- 
John C. Taney, retired, as vice pres- the board and named executive vice signed due to ill health after 27 years 
ews ent and treasurer of the Autocar president of the Wayne Pump Co. with Bowser, 20 of which were in A!- 
. ( Mr. Custer is a graduate of the Mr. Franks, with Wayne for 25 bany. 
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CLASSIFIED 








For Sale 





PUMPS—Surplus 
Centrifugal, two stage, heavy duty, 
cradle-mounted Ingersoll Rand Model 
2CMRV-20, with electric motor, 2 inch 
discharge 125-250 g.p.m. at 350-175 
foot head. Approximately half price. 
In original crates. 

CANAMEX COMPANY 
Alamo National Bldg. 


San Antonio 5 Texas 








FOR SALE 


OIL SUCTION—DISCHARGE HOSE 
Unused 


6” x 25’ Complete with Nipples and 
Flanges—$182.50 length 


4” x 30’ with Nipples $82.50 length 
Guaranteed Quality, f.o.b., Phila., Pa. 
WRITE FOR SAMPLE 
HERCULES HOSE & RUBBER CO. 


2316 No. Carlisle St. 
Phila. 32, Pa. 








FOR SALE 
Viking 2%” Four-Pump Units $175.00 


6 Explosimeters, MS2 ....... 27.50 
3 Asbestos Suits MSA #CF- 
40935-6 New . cipal om hia 12.50 
4 3” Brodie Air Eliminators, 
200gpm, RL20 ; 47.50 
1 5” Brodie Gasoline Meter 175.00 
4 4” Oil Hose, Suc. & Disch. 


40’ long, army surplus .. 75.00 
28 Tanks, 15” dia. x 40” long 
BIO GR.  scccccsvesvvcere 
4 Oxygen Cylinders 9” dia. 70” 
ge | ee ae 27.50 
Tanks 19,000 gal. horiz. 3 
WOUNOR. aod 60044000 060000 750.00 
Excellent Condition-Immediate Shipment 
Ship Open Account 
LEON C. GADBOIS 
2524 University Ave., 8S. E., 
Minneapolis 14, Minn. 


4.75 


= 








FOR SALE 


Semi trailer tanks, gallonage 2000 to 


5000. Frame and frameless style 
Prices $950 to $4750 
Also late model tractors 


Write for list of units now available 


TRAILER COMPANY OF LANCASTER 
Sub. of Lancaster Motor Truck Service 
Phone 6101 


Lancaster Pa. 











FOR SALE 


1944—-K-7 International Tractor, low 
mileage with 3,430 gal. Trailmobile 
Semi & Progress Tank, 3 comp., vac- 
uum brakes, good motor, fair tires. 


1939—-D-35 International Tractor with 
2,220 gal. Trailmobile Semi & Davis 
Tank, 4 comp. Unit recently over- 
hauled, good tires. 


1940——-D-50 International Tractor with 
3,600 gal. Progress Semi and Tank, 3 
comp. Air Brakes, fair tires 


First unit above located Indianapo- 
1s, Indiana. Other two at Findlay 
Ohio 


THE OHIO OIL COMPANY 


Phone 2700 
Findlay Ohio 





For Sale 
1946 FRUEHAUF TANK, 4650 gallons, slight- 
ly used. Has 2%” Smith meter, Marlow 


pump. 1939 White tractor Model 722, Engine 
25A, 1100 x 24 tires. Can be seen working. 
Sell either or both. HENOCH OIL CoO., 34 
Grove St., Clifton, N. J. 


For Sale 








FOR SALE 


Old established Fuel Oil and Kerosene 
business located in southeastern deep 
water port city. Large storage tanks. 
Modern equipment. Private railroad 
sidings, four loading racks, fireproof 
building with elevated tanks. Located 
on two acre tract with facilities 
adaptable for compounding or canning. 
On main highway. Will consider leas- 
ing property. Principal parties only. 
Write ‘‘Confidential’’ care: 


BOX 362 
National Petroleum News 


FOR SALE BY OWNER 
Bulk plant in county seat, Western 
Missouri, 40,000 gallon storage, new 
metal warehouse with 1600 ft. concrete 
floor. Opportunity, beyond fondest 
dreams at less than replacement cost 
Reason: other business. 


BOX 368 








STORAGE TANKS 


10,000 to 20,000 gal 
Horizontal & Vertical 
Quick Shipment 


LOCK BOX 1380, CENTRAL STATION 
St. Louis, Mo. 














STEEL STORAGE TANKS FOR SALE 


15—35,000 Barrel Capacity 
1—10,000 Barrel Capacity 
3—250,000 Gallon Capacity 
2—45,000 Gallon Capacity 
2—33,000 Gallon Capacity 
Have available various others 


We welcome all inquiries 


WANTED 
Plants for dismantling at any location 


EMPIRE TANK & SALVAGE CO. 
1451 Broadway, New York 18, N. Y. 
Tel, La. 4-5760 


FOR SALE 


5200 feet—5'~” lap weld 
144 Used Casing 


ROGERS AND WRIGHT, INC. 
710 Peoples Building 
(Phone 30-171) 
Charleston, West Virginia 














FOR SALE 


10—68,000 gallon steel storage tanks, 
24’ d x 20’ h, welded construction, built 
new 1943, %.” bottom, Ist ring %”, 2nd 
ring %”, 3rd ring 7/16”, top %’’. 


Will sell with or without agitators and 
motors, 
Match-marked and loaded 


ROGERS AND WRIGHT, INC. 
710 Peoples Building 
(Phone 30-171) 
Charleston, West Virginia 


FOR SALE 


One 1946, 1% ton, 15s” FORD equipped 
with 820 gallon tank, actual mileage 
13,000. 

One 1938, 1% ton, GMC truck rebuilt 
motor installed last May, equipped with 
615 gallon tank. 


THE NOBLE MOTOR COMPANY 
Easton Maryland 

















FOR SALE 


STEEL STORAGE TANKS 
4 9,800-Gallon, 8’ x 26’ 
5—-74,000-Barrel, 115’ x 40’ 
1 5,500-Barrel 


1 8,000-gallon coiled and non- 
coiled tank car tanks 


5—10,000-gallon coiled and  non- 
coiled tank car tanks 


Available at Once 


Other Tanks Too! 


IRON & STEEL 
PRODUCTS, INC. 
43 years’ experience 

General Office New York Office 


13456A 8S. Brainard Ave 
Chicago 33, 


120 Liberty Street 
Illinois New York 6, N. Y. 
Phone: BAYport 3456 Phone: BE 3-8230 


“ANYTHING containing IRON 
or STEEL” 








Position Wanted 


MARKETING EXECUTIVE, engineer, 22 years 
station, distributor and direct sales and operat 


ing experience seeks connection with indeper 


dent marketer where unusual organizing, sales 
development and expense control abilities may 
be utilized Can make modest investment 


BOX 367 


Situations Open 


WANTED: SEVERAL PLATE DESIGNERS, 


ESTIMATORS AND SALES 
Give full particulars, experience, salary 
availability. Prominent large concern w 
plants in North and South. Splendid opportur 
ities for advancement. BOX 369. 


ATTORNEY WITH EXPERIENCE in produ 


tion, land lease and general petroleum opera 


tions for independent oil company. Prefera! 
with at least 10 years actual experience 
to 45 years of age. Location in the Ri 
Mountain area In first reply please 
background, experience and availability. P« 
sonal interview will be arranged after 
plication received BOX 366. 


ONE OF THE LARGER independent oil 
finers requires the services of several 
nically trained men experienced in the su 
vision of modern lubricating oil proces 
equipment including propane deasphalting 
vent extraction, M.E.K. dewaxing and cont 
filtration. Applicants should be under 
years of age and furnish complete outlines 
technical education, experience, previous 
ployers, salaries received and photogr 
BOX 365 


Wanted to Buy 





BULK PLANTS 


I want to buy closed gasoline plants 

the Middle West Tanks are bringin: 
a good price, so why not clean u 
while material is high Call or wire 


JIM BLEVINS 


Carroliton, Missour 
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Thomas B. Clif- 
ford will retire 
March 26, 1948, 
after 33 years of 
service with the 
Standard Oil Co. 
(Indiana), 21 
years of which 
have been devot- 
ed to managing 
the Chicago sales 
division. Mr. Clif- 
ford first joined 
Standard in 1914 
as a service sta- 
tion superintend- 
ent in South Bend . R. B. McFar- 
land, manager of the Huron, S. Dak., 
office, will succeed Mr. Clifford. 


Mr. Clifford 


* * * 


George W. Lumm, for many years 
industrial engineer and manager of 
the oil heat division for Ohio Stand- 
ard at Toledo, is now general sales 
manager and assistant to the presi- 
dent of Crown Rubber Co. of Fre- 
mont, Ohio. 


John A. Walstrom has succeeded 
B. P. Coppinger as sales manager for 
the Asiatic Petroleum Corp. Mr. Cop- 
pinger has been with Asiatic for al- 
most 30 years and was forced to re- 





Kansas Oil Men’s Assn. convention in Wichita Feb. 16-17—upper 
left photo (left to right): John E. Chandler, manager, Sovereign 
Service, Wichita; Frank L. Down, Down Oil Co., Emporia: Roger B. 
Jones, Sinclair, Kansas City: Ray Crosby, Ashland Oil Co., Ash- 
land, Kans. Above: J. B. Smith (left), vice president and sales 
manager, Vickers Petroleum Co., Wichita tells A. F. Geyer, Dixie 
Oil Co., Waterville, and A. W. Estes (right), Midwest Gasoline Co.. 
Hutchinson, his ideas on gasoline supplies for spring farming. 
Lower left: Elbert Rule, founder of Golden Rule Oil Co., chats with 
Robert A. Kent (right), Kent Oil Co., Salina 


tire for reasons of health. Mr. Wal- 
strom joined Asiatic in March, 1946, 
after serving with the Navy for al- 
most five years during World War II, 
for which he was awarded the Legion 
of Merit. 


F. B. Caldwell has rejoined the 
Burning Oil Distributors Assn., Chi- 
cago, as executive secretary and was 
to assume his duties March 1. 


* * * 


John W. Gladson, assistant control- 
ler of Esso Standard Oil Co., has been 
elected to membership in the Control- 
lers Institute of America. The Insti- 
tute was founded in 1931 and includes 
financial men from more than three 
thousand industrial companies 


* * * 


Scott C. Lambert was appointed 
general tax counsel of Standard Oil 
Co. of California. Mr. Lambert, 38, 
became a messenger for Standard in 
1928 and has been with the company 
ever since except for a three-year 
stint in private law practice. He re- 
joined Standard in 1944 as special 
counsel in the secretary's office. A 
night school student at the University 
of San Francisco, he received his LL.B 
degree in 1935 


55 








ABOUT OIL PEOPLE 





Young Jobbers 


Bruce B. Cameron, Jr. 


The Cameron brothers, Bruce B. 
and Daniel D., have demonstrated 
since returning to Wilmington N. C., 
from their respective roles in World 
War II--that youth is no barrier to 
success in the oil jobbing trade. Co- 
managing the MacMillan & Cameron 
Co., they operate what is said to be 
the largest service station in North 
Carolina; large terminal facilities; a 
sizeable wholesale business in tires 
and parts, and a modern machine 
shop for automotive, truck and petro- 
leum equipment repairs and over- 
hauls. Company handles Pure Oil 
products. 


30th are graduates of Virginia 
Military Institute and both attained 
the rank of major during World War 
Il. Bruce, 30, served in New Guinea 
as an anti-aircraft officer and Daniel, 
26, won honors on the European bat- 
tlefield. The Cameron brothers are 
both married, and Bruce is the father 
of two girls. 


3ruce is a member of the Baptist 
Church, the Masons, the Wilmington 
Kiwanis Club, the Virginia-Carolina 
Automotive Wholesalers Assn., and 
eerves as director of the Bank of 
Wilmington and of the Carolina 
Building and Loan Assn. 


Daniel, holder of five battle stars 
and the Bronze Star, attends the 
Baptist Church and is active in the 
Rotary Club and the Junior Chamber 
of Commerce. 

The MacMillan & Cameron Co. 
(the MacMillan interests sold out in 
1945) was organized in 1920 as a job- 
bership with the father of the boys, 
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Danuel D. Cameron 


the late Bruce B. Cameron, as a part- 


ner. Part time duties at the jobber 


office occupied the after-school hours 
of Bruce and Daniel while still in 
their early teens. They grew up in 
an atmosphere of hard work and 
learned that success does not come 
easily. Today a worn, well-thumbed 
ledger used by their dad serves as a 
business Bible to remind them of the 
struggles he encountered in firmly 
establishing the business which they 
now direct and which they are re- 
solved to perpetuate and develop. 
° ° ° 

Promotions announced bv Wacatech 
Oil Co., Salt Lake City: K. W. Yeates 
Jr., has been made purchasing agent 
in charge of all purchasing and ware- 
house operations forrefineries; Charles 





Insofar as possible, it is hoped 
that this series of sketches will 
include a large portion of job- 
bers, sons of jobbers or others 
in the Independent oil market- 
ng field who aspire, and are 
now receiving training, to some 
day assume the responsibilities 
of jobbers leadership. Sons of 
jobbers who are being taken in- 
to business by their fathers are 
definite candidates. Contribu- 
tions to this series will be wel- 
comed. 


Please address Holger Ridder, 
NATIONAL PETROLEUM NEWS, 
1213 West Third St., Cleveland 
13, Ohio. 














R. Hansen is now assistant purchas- 

ing agent; J. W. Minton has been 

named head of the land and yeological 

department; B. J. Nicholls became 

auditor of the refineries; and J. W. 

Loy is now manager of the refineries. 
* * * 

Two promotions in the Atlanta mar- 
keting division of Shell Oil Co.: Clark 
A. Heilman, associated with Shell for 
15 years, has been made operations 
supervisor, and Robert M. Wright, 
new plant operations assistant, was a 
veteran of 10 years in the oil indus- 
try before joining Shell in 1944. 

- * * 

A course in tractor maintenance 
sponsored by Standard Oil Co. (Ohio) 
for three years at Ohio State Uni- 
versity for 4-H Club leaders has been 
growing in popularity. ‘i‘his last win- 
ter 35 enrollees were trained to pass 
on their knowledge of tractor main- 
tenance to members all over the state 
cf Ohio. 

° ° ° 

Floyd L. Martin of Sunray Oil 
Corp. now has the title of executive 
vice president. He will continue to 
serve as vice president in charge 
of refining and sales. With Sunray 
since 1930, Mr. Martin first began 
his oil career in 1916 as a refining 
apprentice. 

+ * - 

R. B. Curran, vice president and 
director of Carter Oil, has been made 
vice president in charge of produc- 
tion. He replaced J. R. McWilliams, 
recently named executive vice pres- 
ident. (NPN Jan. 28, p. 60) 

+ ~ * 

John E. Miller has been appointed 
executive secretary of [Illinois Oil 
& Gas Assn. replacing John Howie, 
who has entered private business. 

° c ° 

J. Roger Day, head of Day’s Oil 
Co., Edgerton, Ohio, reports his com- 
pany has completed a 160-ft. oil stor- 
age and track terminal building. 

* * * 

Heinz W. Kraaz 
has been appoint 
ed manager of the 
petroleum wax 
division at G. E 
Ziegler & Co 
New York. Mr 
Kraaz previously 
was associated 
with Allied As- 
phalt and Mineral 
Corp. and with 
Ernst Schlie 
mann’s Wax and 
Oil Refineries . 
H. K. Hastings 
will be in charge of the New Jerse\ 
plant wax production division, work 
ing under general production man 
ager, Donald C. Nelson Walter 
A. Chaskel, formerly of the natura 
wax division of the WPB, joins Zieg 
ler’s natural wax division. 





Mr. Kraaz 
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AMERICA’S FAVORITE 


| JURING THE WAR, America filled the 
air with super planes. And Flying 
Horsepower helped do it! 





Today, the same Socony-Vacuum 
developments that made super avia- 
tion fuel possible—are used to produce 
Flying Horsepower for commercial 
planes, millions of cars. 

Just one of many Flying Red Horse 
advancements in petroleum! 

Today, you'll find this famous trade- 
mark at thousands of airports, harbors, 
service stations Coast-to-Coast — sign 
of finest protection and performance 
from petroleum! 





NEW YORK 4, N.Y 
Buren St. e BALTIMORE 2, 
WISCONSIN—907 Scuth 


MARYLAND 
First St 


26 Broadway e CHICAGO 5, ILLINOIS 


e CLEVELAND 15, OHIO 















82 YEARS’ EXPERIENCE 


IN A PROGRESSIVE INDUSTRY— PETROLEUM! 


SOCONY-VACUUM OIL COMPANY, INC., and Affilictes: 
MAGNOLIA PETROLEUM COMPANY, GENERAL PETROLEUM CORPORATION 


59 E 
-10 Light St. e MILWAUKEE 4, 


Van Avenue e KANSAS CITY 13, MISSOURI—-925 Grand Avenue e DETROIT 32 


MICHIGAN—903 West Grand Blvd. e ST. LOUISS, MISSOURI—4140 Lindell 
Bivd. e DALLAS 1, TEXAS—Magnolia Petroleum Co., Magnolia Building 
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Euclid 


Socony-Vacuum maintains many other conveniently located service offices to give you close and fast cooperation 
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IT PULLS OUT... 


For easy servicing of hard-to-reach 
cars, there’s extra footage tucked 


away for use when you need it! 








For faster servicing of cars . . . happier customers and 
attendants . . . and more money rolling into your cash 
registers, install new, low Gilbarco “996's” .. . the pumps with 
the “New Look” and the trouble-proof Easy Reach hose! 


And they’re low .. . the “996” is 58 inches low... anda 
smart, streamlined design to beautify your stations. 


Millions of gallons of pumping have tested the 996” 
operating mechanisms! It’s a sturdy, hard worker, 
field-proved and up-to-the-minute in every way. 
Send for your free catalog today! 


HERE’S HOW IT WORKS 
A standard length on the side 


and additional footage 


More Gilbarco Calco-Meters 
are being installed held inside the pump, out of 














than any other make your way. 





& BARKER MANUFACTURING COMPANY + WEST SPRINGFIELD, MASS. + TORONTO, CANADA 





